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PUBLICITY PLANS OF 
CHICAGO BOARD 


Big $18,000 Community Advertis- 
ing Campaign Launched This 
Week in City 








WILL EDUCATE 


PUBLIC 


Seven English Dailies and Ten Foreign 
Langauge Newspapers Are 
Chosen as Mediums 





The $18,000 advertising and publicity 
campaign under the auspices of the Chi- 
cago Board began Monday of this week 
with a full page advertisement in the 
Chicago Tribune, The advertising cam- 
paign will last ten weeks and the me- 
diums used will be the seven Chicago 
daily English papers and ten news- 
papers published in foreign languages. 
At a luncheon held in the Hotel La 
Salle, Chicago, last Friday noon, where 
some 750 insurance men gathered, the 
campaign was explained and plans were 
laid to back up the advertising by per- 


sonal solicitation. Seated at the speak- 
ers’ table were representatives of all 
the papers which will be used in the 
campaign. 


QO. E. Aleshire, of Parker, Aleshire &. 


Gardiner, presided and called attention 
tc the war conditions on business. He 
said that some lines showed a big 
profit, some less, and some industries 
have been hit rather hard. He said 
that much depends on the people at 
home to keep business in as normal a 
state as possible. He called attention 
to the fact that values of stocks, ma- 
terials and equipment have increased 
materially. People are worth more be- 
cause values have risen. Additional 
insurance is needed to cover the in- 
creased values. Mr. Aleshire said that 
the agents were not asking men to 
Over-insure their property, which 
would be injudicious and asinine. 


Carry Same Amount as Previously. 


However, he advocated that property 
owners insure pretty well up to their 
full value. He said that many people 
had not increased their insurance, but 
carry the same amount as heretofore. 
They simply renew their old policies, 
keep them in the strong box and think 
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Explosion and Full War Cover 


We wish to announce that we are prepared to 
write this classof insurance. Property damage only 


ETNA INSURANCE CO., Hartford, Conn. 


WESTERN BRANCH, CHICAGO, ILLS. 


Submit your inquiries by telephone, telegram or mail. __ 
On request Rates, Forms and Sample Policies will be supplied. 





RESTRICTIONS WOULD 
NOT ACCOMPLISH ENDS 


Reinsurance Men Say Proposed 
Legislation Would Fail of 
Purpose 





CHARGE INCONSISTENCY 





Say Sponsors Should Not Appeal to 








FIDELIT Y-PHENIX 


FIRE INSURANCE COMPANY 
HENRY EVANS, President 
W hy? 


Why is it wisdom for property owners to insure in the Fidelity-Phenix. 


Because 
1. They will get scrupulously fair treatment. 


2. They will not be kept waiting for their money in case of honest loss 
but will receive cash without discount as soon as adjustment is 
made. 


3. A policy in the Fidelity-Phenix is backed by a company of large 
financial resources that does not indulge in petty practices nor 
stand on technicalities, but whose strength and reputation have 
been built ip on a continuously successful experience of many years. 


BETTER BE SAFE THAN SORRY 


PACIFIC COAST DEPT. WESTERN OFFICE 
Insurance Exchange Bldg. 137 So. LaSalle St. 


HOME OFFICE 
80 Maiden Lane 


Prejudices—Interested in Attitude 
of Agents 





New York, Sept. 11—Reinsurance 
people are very much interested in the 
announcement that local” agents will 
take up at their annual national con- 
vention the subject of reinsurance and 
net lines. It is believed that they 
might get considerably farther with 
their state legislature’s restrictive leg- 
islation along this line than they did 
with their efforts to put underwriters’ 
agencies out of commission. Reinsur- 
ance men, however, realize that rein- 
surance comes largely as the result cf 
a demand for service on jumbo lines 


from agents; that the companies them- 
selves get their chief advantage from 
reinsurance from the service that they 
are able to render to agents. 


Question Agent’s Motives 


It is generally understood that the 
efforts to pass such legislation in IlIli- 
nois at the last session of the legisla- 
ture had its birth with the executives 
of some smaller Chicago companies 
and was supported by only a portion 





of the Chicago agents. It got very 
little. -support from the down-state 








New York San Francisco Chicago, III. 
EDWARD MILLIGAN, President 
GEORGE M. LOVEJOY, Vice-President JOHN B. KNOX, 
Raeaee Patek ras ES ore 
FRED © GUSTETTER: hast Sec EDWARD V. CHAPLIN, Asst Sec’ 


C. GUSTETTER, Ass’t Sec’y 
. Surplus to Policy-holders  . - - $ 9,756,000 
Total Losses Paid . a ‘ . 84,600,000 


Cash Capital - Three Million Dollars 


> Reinsurance Reserved - $5,996,730 
ag Outstanding Losses and all other sane 
> NETSURPLUS + + +: «6,746,963 


Total Assets - - $16,503,963 





agents and was more of a company 
agitation than an agency matter. 
Should the radical element in the 
association or the element that desires 
to have an issue, merely for the sake 
of keeping up interest in the organ- 
ization, succeed in having the local 
agents approve restrictive legislation, 
defeat is certain say reinsurance men. 
These objectors to reinsurance are, 
they say, attempting to interfere with 
the stream of economic progress. 


Appeals to Prejudice 


It is believed by many that the 
agents, should they take up a fight on 
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United States Branch Statement January 1, 1917 
Total Assets - - - 


Net Surplus above all Liabilities in the 
United States - 


NORTH BRITISH & MERCANTILE 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 





$9,186,914.00 


3,611,051.00 


MSs FUNDS are held solely for the protection of 
policyholders and creditors in 
the United States 
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GRAND NEST BANQUET 


ARRANGE BLUE GOOSE DOINGS 





Event Will Occur Tuesday Evening, 
Oct. 2, the Night Prior to North- 
west Meeting 


Arrangements for the annual grand 
nest dinner of the Blue Goose, to be 
held the night previous to the opening 
of the annual meeting of the Fire Un- 
derwriters Association of the North- 
west, are well under way. A. 
Monroe, assistant western manager of 
the Queen, is in charge. Mr. Monroe 
is being assisted in his work by W. i 
Sonnen, superintendent of the -im- 
prived risk department of the St. Paul; 
John Marshall, Jr., central manager 
of the Firemans Fund; W. R. Town- 
ley, western general agent of the Brit- 
ish America and Western of Toronto, 
and John C. Harding, assistant manager 
of the Springfield. 

Will Have a Surprise 


Mr. Monroe is not announcing his 
plans in advance, but intends to. have 
a surprise for those attending. Every- 
thing will be suited to times and will 
be something to appeal to the Ameri- 
can and Canadian contingents in the 
organization. A male quartet will lead 
the congregational singing part of the 
time. 

The dinner, as usual, will be held 
at the gold room of the Hotel La 
Salle and an unusually good attend- 
ance is expected. The Illinois pond, 
by reason of its large membership, can 
furnish a good turnout and will no 
doubt, as the entertainment is in its 
‘ charge this year, and one of its fel- 
low members holds the highest post in 
the order. There should also be an 
unusually large attendance from the 
entire west, because field men did not 
this year get to their annual state 
meetings and many have not had an 
opportunity to renew acquaintances as 
they usually do. The La Salle is. of- 
fering an exceptionally good menu 
for $2. 


Propose Monroe for Honor 


The annual meeting of the grand 
nest will be held during the day of 
Oct. 2 in accordance with custom, All 
of the officers will probabiy be moved 
up, with the exception of Grand 
Wielder of the Goose Quill Paul E. 
Rudd of the Aetna in Wisconsin, who 
will no doubt be reelected. The va- 
cancy at the bottom of the list in the 
office of grand keeper of the golden 
goose egg will call for one new grand 
nest officer. Mr. Monroe, chairman of 
the entertainment committee this year, 
and one of the faithful in the Blue 
Goose, is being mentioned for the 
place. 


Get Merchants Fire 


Eldredge, Manning & Cleary, general 
agents at Chicago for the United States 
Casualty at Chicago, were appointed 
agents of the Merchants Fire of New York 
by President E. I, Ballard, who was in 
Chicago this week. The firm is given an 
independent line. Eldredge, Manning & 
Cleary became members of tue Chicago 
Board some time ago when they took an 
agency of the Union of France, which they 
retain. : 


Ely on Absence Leave 


William L. Ely, of Monroe City, Mo., 
state agent of the North America, has 
been given a leave of absence. He is af- 
flicted with nervous prostration and is 
taking a rest. 
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STILL DISCUSS BILL 





TRADING WITH ENEMY DEBATE 





Measure Has Passed the House and 
Has Now Gone to the 
Senate 





Washington, D. C., Sept. 12—The 
“trading with the enemy” bill is now 
before the Senate. It has been passed 
by the House. Debate in the Senate 
yesterday and today indicated that the 
upper body of Congress knows as little 
about this bill as the House does about 
the Government life insurance bill and 
will pass it upon the say so of the com- 
mittee chairman, who has charge of 
drafting the measure. 


Opposition to One Feature 


Indications today are that the bill 
as presented by Senator Fletcher of 
Florida will be passed; it will then go 
to conference. There is considerable 
opposition to the reinsurance feature of 
the bill, Many of the administration 
senators want the German reinsurance 
companies prohibited from doing any 
business in the United States during 
the war. The President’s wishes that 
these companies be allowed to do busi- 
ness under direct supervision of the 
Federal Government more than likely 
will prevail. American companies and 
individuals, who made contracts just 
prior to the war with the enemy com- 
panies are given the right under an 
amendment to the bill yesterday to 
break these contracts. 








Underwriters’ Service 
Department 








UNIFORM FORMS 


Uniform forms. are now in use in 
eight of the states in Western Union 
territory. Agents in some of the states 
in which uniform forms have recently 
been installed have been inclined to 
doubt their value when they are first 
put into use, but after the plan has been 
in operation for a few months the real 
value of it is seen by the local agent. 
The following states are now using uni- 
form forms: 


Indiana Nebraska 
lowa Ohio 
Kentucky Oklahoma 


Michigan South Dakota 

Arrangements are now being made to 
send out uniform forms in Minnesota 
and after things are running smoothly 
there, they will be put into use in Colo- 
rado, New Mexico and Wyoming. 
planned to have uniform 
hands of the agents in 
Jan, 1 


) at" ts 
forms in the 
Wisconsin by 





The Reisch Indemnity Company 





(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 


Chicago Office, 1560-1564 Insurance Exchange 


Dram-Shop Indemnity 








THE | TVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $15,460,745.59, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI, DEPT., 401 Fourth Nat. Bank Bldg., CINCINNATI, OHIO 


“SERVICE” That’s the Slogan of 


Neare, Gibbs & Lent 


211 East Fourth Street, CINCINNATI, OHIO 


Automobile, Inland and Ocean Marine, Tourist and Trans- 
portation Floaters, Parcels Post and Registered Mail Insur- 
ance. Representing several conservative and well-established 
Companies in fourteen states. 


A Fully Equipped General Agency Office 


Prompt Correspondence, Quick Adjustments and Settlements 


We Can Supply Your Needs—Write Us 
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ORGANIZED 1853 


The Girard F. & M. ‘company. Of Philadelphia 


JANUARY 1, 1917 


Cash Capital $500,000 Net Surplus $638,414.50 
Surplus to Policyholders, $1,138,414.40 


EASTERN DEPARTMENT Home OFFICE 
D. H. DUNHAM, V.-PRES. H. M. GRATZ, PRES. 
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NEAL BASSETT, V.-PRES. AND MGR. 
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Cash Capital $1,250,000 Net Suplus $2,449,794.93 
Surplus to Policyholders, $3,699,794.93 
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TORNADO LOSS 


September 13, 1917 





THE NATIONAL 
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RECORD 


OCCUR DURING ALL SEASONS 





Weather Bureau Figures Show That 
No Time, of Year Is Exempt From 
Damaging Storms 





The following record of tornado 
losses, as compiled and recorded by the 
United States Weather Bureau, that 
have occurred during the years 1912 to 
1915, inclusive, causing property dam- 
age of $100,006 or more in each in- 
stance, should prove beyond a doubt 
that tornadoes may occur at any time 
during the year and are not confined 
to any particular season. 

A great many other tornado losses 
of less damaging nature have occurred 
during this period, but they are too nu- 
merous to record here. 


1912 

April 21—Grundy county, IIl., $100,- 
000. 

April 21—Kankakee county, III., $300,- 
000. 

April 27—Kiowa county, Okla., $250,- 
000; Calumet and Canadian counties, 
$100,000. 

June 15—Bates, Cass, Henry and 
Johnson counties, Mo., $250,000. 

Sept. 15—5:45 p. m.—Syracuse, N. Y., 
$110,000. . 


; 1913 

March 23—5:45 p. m.—Omaha, Neb., 
$3,500,000. 

March 13—9 a. m.—Union county, 
Ark., $131,000. 

March 13—2:30 p. m.—Tishomingo, 


Miss., $100,000. 

Oct. 10—5 p. m—Rock, E. Vernon 
and S. W. Juneau counties, Wis., $250,- 
000. 

1914 

April 17—5:30 p. m——Sumner county, 
Kans., $100,000. 

1915 

Nov. 10—7:07 p. m.—Barton county, 
Kans., $1,000,000. 


AUGUST FIRE LOSSES HEAVY 


$20,000,000 Excess So Far in 1917 Over 
Corresponding Months of 
Last Year 








The losses by fire in the United 
States and Canada during August, as 
compiled from the records of the Jour- 
nal of Commerce, aggregated $21,751,- 
100, as compared with $16,143,056 in 
July and $10,745,000 in August last 
year. The heavy record of the past 
month’was in a considerable way due to 
the excessive oil fires in the southwest 
and the large munition plant loss in 
Canada. The losses for the first eight 
months of 1917 reach a total of $180,- 
515,875, as compared with $159,535,220 
for the same months of 1916, and $111,- 
164,900 in 1915. The following table 
gives a comparison of the losses by 
months for the first eight months of 


this year with those of 1916 and 1915: 
1915 916 1917 
Jan. ..$20,060,600 





$21,423,350 $36,431,770 
Feb. .. 13,081,250 24,770,770 29,587,660 
Mar, . 18,786,400 38,680,250 17,523,000 
Apr. .. 18,180,350 12,681,050 18,597,225 
May . 11,388,450 15,973,500 . 24,968,800 
June . 10,892,950 12,247,500 15,513,270 
July . 9,006,800 23,013,800 16,143,050 
Aug. . 10,067,100 10,745,000 21,751,100 
Total 


. $11,464,900 $159,535,220 $180,515,875 


Barrett Enlists in Navy 


J. W. Barrett of Chicago, special 
agent of the Springfield in Cook county, 
has enlisted in the navy and will join 
the colors Friday. 


Fire in Distillery 


Fire, thought to have started from 
spontaneous combustion, gutted the feed 
crying room of the Glenmore Distillery, at 
Owensboro, Ky., Sunday night, causing a 
loss of about $7,000. The Glenmore is one 
of the distilleries of the state equipped to 
manufacture alcohol and is continuing 
operations. The fire threatened the entire 


‘State Agent of the Firemen’s in Illinois 


| has been appointed Illinois state agent 
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CHANGES IN THE FIELD 
FRINK GOES WITH THE ROYAL 





Succeeds R. A. Buckman in 
His Territory 
W. M. Frink of Chicago, state agent 
of the Firemens, Mechanics and Girard, 


of the Royal, taking the place of R. A. 
Buckman, who has become superinten- 
dent of the automobile end in the 
western department. Mr. Frink is one 
of the most active and prominent men 
ia Illinois. He has always taken a keen 
interest in the various organizations. 
Mr. Frink formerly was located at 
Kansas City, where he was state agent 
for his company in Missouri. He has 
been trained in a good school all his 
life and is one of the most popular 
men in the ranks. 


E. M. Hutchings 


E. M. Hutchings for some years chief 
clerk in the western department of the 
Fire Association, has been appointed 
special agent of the company in Montana 
and Idaho. He is an ambitious and 
alért young man. 





Herbert H. Chittenden 


Herbert H. Chittenden, who since 
last spring has been manager of the 
Louisville department of the Kentucky 
Actuarial Bureau, has been appointed 
special agent for the Home in Ken- 
tucky, and has resigned from the bu- 
reau. Mr. Chittenden succeeds W. B. 
Triplett, who recently entered the offi- 
cers training camp at Ft. Benjamin 
Harrison, Ind., and will begin his new 
duties on his return from a vacation. 
Mr. Chittenden is one of the well known 
insurance then of the state. He was 
connected as stamping secretary with 
the old Kentucky-Tennessee Board of 
Underwriters and joined the Kentucky 
Actuarial Bureau staff when Clem 
Wheeler took charge as manager. He 
is counted on to make an excellent spe- 
cial agent. This appointment puts two 
Chittendens in the special agent class. 
James E. Chittenden is special agent 
for the Philadelphia Underwriters in 
Kentucky and Tennessee. 

Mr. Chittenden will be succeeded as 


manager of the Louisville department 
of the bureau by Edward Knoop, who 
has been inspector of the bureau. 


Louis H. Kashner 


Louis H. Kashner, chief examiner in 
the western department of the Fire 
Association, has been appointed special 
agent of the Automobile of Hartford in 
Missouri, Kansas and southern Illinois. 
He will have his headquarters in St. 
Louis. Mr. Kashner will assist West- 
ern General Agent J. W. Robertson. 
Before going to the office of the Fire 
Association he traveled for that com- 
pany in Nebraska, Missouri, Iowa and 
Kansas, assisting the state agents in 
that territory. ® 








Clarence Woodcock 


Clarence Woodcock has been ap- 
pointed special agent of the Home in 
Tennessee, succeeding William  C. 
Kirkland. Mr. Woodcock. will assist 
State Agent Sherley, with whom he 
will make his headquarters in the Amer- 
ican National Bank building, Nashville. 
He has been connected with the Ten- 
nessee Inspection Bureau. 





James Gregg 


James Gregg, who for some time past 
has been special agent for Geo. M. 
Easley & Co., general agents at Dal- 
las, Tex., will assume his new duties 
as special agent for Cravens & Cage, 
general agents of Houston, Tex., Sept. 
15. Mr. Gregg will have headquarters 
in Marshall, which was his home for 
a number of years before he entered 
the special agency field. 





J. W. Corbet 


Joseph W. Corbet has been appointed 
Kansas and Oklahoma special agent for 
the Hamburg Bremen during the ab- 
sence of its present special agent, T. 
E. Earp, with the army. - 


Meetings Postponed 


Owing to the fact that the majority 
of managers and general agents were 
out of the city the annual meeting of 
the Automobile Protective & Informa- 
tion Bureau which was to have been 
held Sept. 11, has been postponed. For 
the same reason the annual meeting of 
the Western Automobile Underwriters 





Conference has been delayed. Both will 





| Mutual Life. 


be held during the last week in Septem- 
ber or the first week in October. 


Martin Visits Chicago Office 


John R. Martin, Ohio state agent of 
the Continental, recently appointed 
superintendent of agents in the western 
department, was in Chicago last week 
conferring with Vice-President Koeck- 
ert. Mr. Martin will locate in Chicago 
in a few weeks to get his bearings be- 
fore Mr. Koeckert leaves for the home 
office. 


Theft Rate Advanced 


Because of the excessive number of 
thefts recently the theft rate will be 
advanced in Detroit to equal the rate 
charged in Chicago, as of October 1. 
Thefts in Detroit has been more numer- 
ous than in any other city in the coun- 
try. Similar action is planned for some 
of the other middle western cities un- 
less the activities of automobile thieves 
greatly decline. 


Back to North British 


A. R. Thommasson, until the first of 
the present year special agent of the North 
British & Mercantile at Atlanta, Ga., when 
he went into the services of the German 
American at its head office in charge of 
the southeastern department of the com- 
pany, is returning to the North British as 
its general adjuster. He takes the place 
of William J. Nichols, who died recently. 
Mr. Thommasson has spent practically all 
his business life with the North British 
except the short time he has been with 
the German American. 


Gilbert D. Laymon has resigned as sec- 
retary-treasurer of the Meridian Mutual 
Fire of Indianapolis because of ill health 
and Martin C. Eastburn has been elected 
his successor. Mr. Eastburn was for- 
merly with the Indianapolis branch of the 
Because of the growth of 
the company it has found it necessary to 
move to larger quarters at 413-414 Occi- 
dental building. 








The Northern Mutual of Watertown, S. 
D., is now in the hands of Géorge K. Burt 
as receiver. 

ene ee 

A meeting of the agents of Delaware 
county, Pa., has been called for Sept. 13, 
at Chester, for the purpose of forming 
a branch of the Pennsylvania federation. 
Efforts are to be made to form branches 
in the remaining 
not yet organized. 


25 counties which are 


Shelbyville, Ind., firemen, including the 
chief, have asked the city council for a 
raise in salaries of 25 percent. The chief 








gets $800 and his force $720 each. 
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large plant of the company until it was 
controlled by the city fire department. 


Placing Surplus Lines? 


Our Special Department is at your command, backed by the integrity and financial responsibility of 
our organization. We welcome the inquiry of the Local Agent for handling his excess beyond the 
capacity of admitted Companies. 


Guaranteed Lloyds Underwriters 
Surplus Companies Maintaining United States Deposits 


Immediate binders—10% 


MARSH & MSLENNAN 


Insurance Exchange, Chicago 
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commission to brokers 
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MEETING WITH SUCCESS 





‘NEW MISSOURI ASSOCIATIONS 


J. W. Rodger and E. M. Allen Making 
Whirlwind Campaign for National 
Association of Agents 





Missouri local agents are getting or- 
ganized rapidly. Three local associa- 
tions in three days, was the record on 
the first trip made by J. W. Rodger, sec- 
retary of the state association, and E. 
M. Allen of Helena, Ark., a local.agent 
in that small town, who is chairman of 
the organization committee of the Na- 
tional Association. These two started 
out late last week. On Friday they 
got thirty agents together in St. Joseph, 
and all joined the state and national or- 
ganizations and organized a local club, 
with J. W. Brown as president. On 
Saturday at Springfield, more than 
thirty attended the meeting. A local 
club, with A. T. Quisenberry as presi- 
dent, was organized, and all present 
joined the local, state and national 
bodies. Monday at Joplin, about thirty 
local agents formed the Joplin Insur- 
ance Agents Association, elected Had- 
ley Tatum president, and all joined the 
state and national bodies. 

It hasn’t always been easy work, to 
get the men together; it was accom- 
plished by personal calls on agents 
largely; but after they heard what the 
association could and should do, what 
cooperation means and how necessary 
it is, there were no slackers. Mr. 
Rodger and Mr. Allen are in Moberly 
Wednesday, and will include other 
towns on their itinerary. 2 

The Kansas City Association will as- 
sist in the organization of towns in the 
western part of the state. 


WILL BE .ASSISTANT HOSTS 





Kansas City Agents, Sixty Strong, Will 
Help St. Louis Members Take 
Care of Visitors 





The Kansas City local agents will 
send a large delegation to St. Louis for 
the national convention in October, to 
help welcome the members of the na- 
tional association to Missouri. ~The 
quarterly meeting of the local associa- 
tion was held September 11, a week 
ahead of schedule, that J. W. Rodger, 
secretary of the St. Louis and of the 
state association, and E. M. Allen of 
Helena, Ark., vice-chairman of the or- 
ganization committee of the national 
association, might be present. These 
gentlemen put so much earnestness and 
enthusiasm into their talks on organi- 
zation, that it added the spark of fire 
to the Kansas City inclination, and 
caused almost unanimous declaration of 
more than sixty agents present, in be- 
half of going to the convention. Mr. 
Rodger pointed: out the practical char- 
acter of the program, wherein every fel- 
low will have a chance to discuss, and 
hear discussed, the vital subjects to in- 
surance agents. 





Wanted: a young man with gen- 
eral knowledge of fire and auto- 
mobile insurance. An oppor- 
tunity to learn more, to advance 
and to accumulate a valuable 
acquaintance. Address 96-D, 
care The National Underwriter. 


WANTED: YOUNG MAN 


with experience in general casualty, 
fire and compensation ; excellent op- 
portunity. Give references, expe- 
rience, salary expected. Address 


97-E, care The National Underwriter. 








IMPERIAL ASSURANCE COMPANY 


The Field Men of the Imperial are ready at all times to give their attention 
to its Agents. They are equipped to help. The Imperial Management has the interests of 
Agents ever-in mind, believing that they should be protected just as much as the Company. 
In other words the Imperial and its Agents are partners. 


Head Office: 
100 William Street 
NEW YORK 
Western Department: 
Insurance Ex e, 
. CHICAGO 
Pacific Department: 
343 Sansome Street, 
SAN FRANCISCO 




















COMMENT BY A LOCAL AGENT . 














Wisconsin, a real agent who is 

relied on implicitly by his cus- 
tomers to take proper care of them, 
one who studies every angle of his 
calling, comments in a very interesting 
way on a recent article in THE NATIONAI. 
UNDERWRITER, entitled “Waste in Corre- 
spondence.” This article dealt with 
some of the causes at home and de- 
partment offices for the volume of su- 
perfluous letters that have to be writ- 
ten because of ignorance or careless- 
ness of agents. This agent says: 


Ow of the leading local agents of 


There is no doubt that a lot of cor- 
respondence could and would be saved 
if the agents knew their business or 
knew more about their business. There 
are a number of agents, or men posing 
as insurance agents, who should never 
have been entrusted with or allowed to 
act as agents in drawing or handling 
as vital contracts as that of insurance. 

This condition must be charged 
against the companies and théir special 
agents who are so anxious to get their 
supplies into a town that they will ap- 
point any one they can get without any 
respect at all to fitness, and then trust 
to luck and a kind providence. 

* * x 


To illustrate: A certain company’s 
supplies were left very recently at this 
office by a young attorney who left the 
city, and upon looking over the register 
it was found that these supplies had 
passed through three “agencies” in five 
years, with a total volume of business 
written of $51.34, covered by six poli- 
cies. Two of these policies were writ- 
ten in a manner that would make a real 
agent swear. One of them covered a 
risk that every good agency in the city 
had refused to write. There were no 
records at all of the policy form pre- 
served. It is quite easy to imagine 
that agents of this kind must write let- 
ters or have letters written to them. 


In the appointment of an agent why 
would it not be a good plan to appoint 
only such as maintain an office and at 
least to some extent make insurance a 
business. 

Then, again, the companies and their 
department managers are a pretty cold- 
blooded proposition in their letter-writ- 
ing. They get very little real friendly 
warmth into the letters they write or 
their replies. The managers and spe- 
cial agents are a lot of good fellows to 
meet. If they come into your office 
they will hand you a good, fat, gold- 
banded cigar, compliment you on your 
good looks, and likely venture the opin- 
ion that the war will soon be over. If 
you call on them at their city offices 
they will make you feel that they spend 
their nights thinking of you, and will 
want to know if you would like to go 
out to lunch or play billiards, or want 
to go to a show or baseball game. But 
in either case it is but little, oh, so very 
little, advice or information along busi- 
ness lines they have to offer. 

If the companies, their department 
heads and special agents would attempt 
to take more real interest in their 
agents, who, after all is said and done, 
really are the source of supply of the 
business, make it a point to enlighten 
them from time to time on special ques- 
tions and new items of the business, 
send them full information, forms, 
rates, etc., on any new angles of the 
game, and put a little more real feel- 








ing of warm blood into their letters, I 
believe that hardly any correspondence 
would be wasted. 

The writer has always been of the 
opinion that the insurance departments 
in the home office should be developed 
from the agency field. The young men 
in the home offices who have never had 
any field experience cannot know nor 
get very close to the local agent or his 
problems. 

A good local agent could go into 
many home offices and improve a num- 
ber of items along the agency busi- 
ness from 50 to 100 percent. He would 
be able to have a policy form worked 
out and printed in a way that would 
gladden the heart of every local agent. 
He would get up the forms and riders 
in such a manner that it would be a 
pleasure to use them, instead of, as it 
is now in many cases, even a “deacon” 
agent gets a sort of a profane feeling 
every time he attempts to fill out one. 
He would know what the local agent 
wants because he understands his trou- 
bles and conditions. He would be able 
to write a real letter to him, and there 
would be less wasted correspondence. 

Speaking again of wasted letter writ- 
ing, and to show that not all of it orig- 
inates with the local agent, this agency 
received a letter from one of its compa- 
nies a few weeks ago, stating that the 
fire balance of $55 for April was un- 
paid and requesting a remittance. We 
answered that we had the canceled 
check, with the proper endorsement, 
amounting to $68 for both fire and au- 
tomobile premiums for that month. If 
this home office had been a little more 
careful in its book-keeping these two 
letters might have been saved. Do you 
suppose they acknowledged their error? 
Don’t you ever believe it. They sure 
did make a saving of that letter and 
postage. 

The local agent may have his faults, 
and a great many of them, but he has 
not a monopoly by any means. 








Pyroxylin Plastic 
Candlesticks 











There suddenly appeared recently in 
most of the large department stores of 
New York City candlesticks made of 
pyroxylin plastic. They seem to have 
been manufactured by a variety of nov- 
elty makers using material furnished 
by various concerns making pyroxylin 
plastic under such names as “Celluloid,” 
“Composition,” “Ivortur,” “Imitation 
Ivory,” and, “Domestic Ivory.” 

The New York Board of Fire Under- 
writers and the New York fire depart- 
ment, acting in cooperation, immedi- 
ately communicated with the retail 


establishments, novelty factories and the 
manufacturers of pyroxylin plastic ma- 
terial, calling attention to the extraordi- 
nary hazard in using such inflammable 
material for candlesticks. Almost with- 
out exception the extreme hazard was 
recognized by every one connected with 
the industry. Full cooperation was 
given in the elimination of candlesticks 
made of this material from the coun- 
ters of retail establishments and the 
manufacturers agreed to’cease further 
manufacture. 

Most of the candlesticks had a cup- 
shaped metal cap placed in the top and 
used to receive the candle. It was ar- 
gued by some that this would prevent 
the candle from igniting the pyroxylin. 
It was found, however, that such was 
not the case, for when the candles were 
lighted and allowed to burn down, the 
candlestick ignited and burned with the 
customary violence. 

In the investigation of the subject in 
New York it appeared that a number 
of manufacturers had orders for deliv- 
ery to places outside of New York City. 


Miscellaneous Notes 


Horace Anderson, local agent at Celina, 
Tenn., was accidentally killed last week. 


David E. Sherrick, state auditor of In- 
diana for six years, who died recently, 
carried $25,000 in life insurance, which 
constituted practically all his estate. 


Thomas A. Bigger, Kansas City, Kansas, 
has bought the insurance business of 
Falconer, Edwards & Tucker. The latter 
will devote their attention to the real 
estate business. 


Indiana State Fire Marshal H. H. 
Friedley is making a timely campaign 
against dirty and defective flues. As a 
sample of general conditions, 270 de- 
fective flues were found in the city of 
Huntington alone. 


The annual meeting of the Indiana 
Blue Goose will be held next .Monday 
noon at the Indianapolis Chamber of 
Commerce for the election of officers and 
delegates to the grand nest meeting in 
Chicago, Oct. 2. 


Pp. F. Peitz, for many years a special 
agent and adjuster for the American Cen- 
tral of St. Louis, has purchased a half 
interest in the local agency of Joseph W. 
Binsbacher at Washington, Mo. The 
agency will operate under the firm name 
of The Insurance Agency Company. 


Edd G. Doerfler & Company have moved 
their local agency from Des Moines to 
Cedar Rapids. Gus. A. Doerfler, who has 
been in the local business at Cedar Rapids, 
will have charge of the agency. This 
change is made necessary by reason of the 
fact that Edd G. Doerfier is now giving 
all of his time to the organization of the 
Globe Fire Insurance Company at Sioux 
City, Iowa. 

An elaborate display of fire fighting 
equipment and fire prevention devices, as 
well as fire resisting materials is con- 
tained in an exhibition which the Ken- 
tucky Insurance Board is presiding over 
this week (Sept. 10-15) at the Kentucky 
State Fair in Louisville. T, M. Goodloe, 
actuary of the board, and Henry J. Harris, 
assistant superintendent, are in charge of 
the exhibition. 


Insurance mentions the case of insuring 
eggs in cold storage, where the rate of 
$1,20 was reduced to 11.7 cents by the in- 
stallation of sprinklers. As the heat, 190 
degrees, required to operate the sprinklers 
is abundantly sufficient to cook the eggs 
to destruction, the conundrum is, was the 
value of the sprinklers as a rate reducer 
sanely computed? 











age. 





WANTED—Man with automobile insurance expe- 
rience to take charge of automobile department of strong 
mutual company writing all forms of automobile cover- 
Give experience, age and salary expected. Ad- 


dress 94-B, care The National Underwriter. 














RL PRD ALTRI NGC ae. 


LEER 








Pe Se 
























































































































2ct in 
mber 
deliv- 
City. 


idiana 
onday 
er of 


moved 
les to 
io has 
apids, 

This 
of the 
giving 
of the 
Sioux 


shting 
es, as 
; con- 

Ken- 
; over 
itucky 
Odloe, 
farris, 
rge of 


suring 
ate of 

















——— 
elt SNR i IO Rt a ee 


wisn 





7 


September 13, 1917 


THE NATIONAL 


UNDERWRITER 


5 








KEELY TALKS TO 





Able Editor and Publisher of the Chicago Herald Gives 
Some Advice as to the Present Advertising Campaign 


INSURANCE MEN 















the “Chicago Herald,” one of the 

keenest and most brilliant journal- 
ists in the country, has made a special 
contribution to THE NATIONAL UNDER- 
WRITER, giving his views on the commu- 
nity advertising campaign now being 
conducted by the Chicago Board. Mr. 
Keely says: 

In buying this campaign of advertis- 
ing the fire insurance men have pur- 
chased a powerful machine, but they’ve 
got to help in running it to get 100 per- 
cent efficiency. 

Every man thinks he can run a news- 
paper and a hotel. I’ve often thought 
I could run a hotel. And at the risk 
of telling another man how to run his 
business I’m going to make a few sug- 
gestions to the insurance men in con- 
nection with this campaign. 

(1) During the period when the ad- 
vertisements are appearing I’d check up 
on every fire, find out what the value of 
the property destroyed is, the amount of 
insurance and the net loss, showing also 
that the loss of today is the equivalent 
of the increased value of the property 
wherever such is the fact. This infor- 
mation I would get to every one of my 
clients—immediately—by word of mouth 
or by mail. 

For instance: 

“Is this Mr. Brown?” 


Jie KEELY, editor-in-chief of 





“Yes.” ; 

“You know Jones at’ street, 
etc.?” 

“Ves.” 

“He had.a fire yesterday. Three 


years ago his insurance would have 
made him whole. Today he’s out 
$20,000 and—you’re underinsured at this 
moment $15,000. Do you want to sleep 
on that possibility, or shall I fix it 
now?” 

(2) Help the advertising by calling 
attention to it. A man’s wife may swipe 
the paper at breakfast time before he 
has seen the “ad.” Ask him if he has 
read it. Tell him it will take only ten 
minutes and as he is_ underinsured 
$15,000 he cannot afford to miss it. 
Two cents will buy another paper and 
no two cents he ever invested ever 
brought within possibility a profit of 
250,000 percent. 

(3) If I were sending out postal 
cards to my clients during the cam- 
paign they would be red ones. 

(4) I would put on an extra force 
of ’phone girls to talk each day with 
my clients, outlining each morning a 
succinct talk based on the current ad- 
vertisement or the fire loss news of the 


ay. 

The point I want to make is that the 
advertisement campaign must be backed 
up to get full value out of it. 











LIEUT. COL. PRANK L. TRAVERS 
Frank L. Travers, one of the best-known insurance men in the Middle West, goes 


to France in command of an ammunition train. 





Aside from being the junior member 


9a et SS RS nT 
PROGRAM SHAPING UP 


_——_—— 


ILLINOIS AGENTS’ MEETING 





Smoker, Two Business Sessions and a 
Banquet Will Be Held at Gales- 
burg Next Week 





A. W. Neale of Cleveland, formerly 
president of the National Association 
of Insurance Agents, will speak at the 
annual meeting of the Illinois Asso- 
ciation of Insurance Agents at Gales- 
burg next week, Thursday. It is pos- 
sible that Edward M. Allen of Helena, 
Ark., chairman of the organization 
committee of the National Associa- 
tion, may be able to be on hand. 

The program is now just about com- 
pleted. The business of the organiza- 
tion will be taken up first. After this 
is disposed of the meeting will be open 
and a special invitation is extended to 
state and special agents. 


Agency Qualifications Law 


In addition to Mr. Neale there will 
be an address by Thrasher Hall of 
Chicago, the well-known adjuster, who 
will talk on policy conditions as re- 
gards loses and adjustments. George 
D. Webb of Chicago, chairman of the 
executive committee of the National 
Association of Casualty & Surety 
Agents, will talk on conditions in the 
casualty business, service by agents 
and the general attitude of insurance 
commissioners toward compensation 
and other casualty lines. These two 
addresses will bring up the subject of 
agency qualifications and considerable 
discussion is expected. It is possible 
that the association may sponsor at 
the next legislature both a qualifica- 
tions law and a resident agents’ bill. 
Banquet Speakers 
F. Y. Coffin of Moore, Case, Lyman 
& Hubbard will be toastmaster at the 
banquet. O. E. Aleshire of Parker, 
Aleshire & Gardiner of Chicago will 
deliver a patriotic address, showing the 


GOES TO HALL & COMPANY 


NATIONAL TRADES FIRE MOVE 





Chicago Company’s Underwriting Will 
Be in Charge of the New York 
House 





The National Trades Fire of Chicago, 
which was formerly the National Brew- 
ers, has made a contract with Edward 
E. Hall & Co. of New York City, 
whereby that firm becomes the manag- 
ing underwriters of the company, for 
the United States and Canada. The 
home office will continue in Chicago for 
the present and all the financial work 
will be handled there. The Hall firm 
simply takes the contract of underwrit- 
ing and will operate the National 
Trades in connection with their other 
companies. On the first of the year the 
company branched out into the general 
line of business and now being affiliated 
with Hall office it is assured of a satis- 
factory underwriting experience. 








place that insurance men now occupy 
as citizens. Mr. Aleshire is one of the 
most eloquent orators in the business 
and his speech will be looked forward 
to. Greetings to Galesburg will be 
extended by Dr. William O’R. Brad- 
ley, mayor of the city, and Lake W. 
Sanborn, who has been in the local 
agency business there for forty-three 
years. Mr. Sanborn will talk on past 
and present conditions and relate some 
interesting experiences. 

The headquarters will be at the 
Union hotel, where the banquet will 
be served. The business sessions will, 
however, be held at the court house. 
On Wednesday evening, Sept. 19, the 
Galesburg agents will entertain early 
arrivals at a smoker at the Elks Club. 


George W. Briggs, West Virginia state 
agent of the North America, was called to 
La Porte, Ind., this week on account of 
the sudden death of his wife’s only 





brother, who was killed in an accident. 
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American Bonding & Casualty Company 


P SSPE) AMERICAN BONDING 
Capital Paid in lieu tsa 
SIOUX CITY 






re: = 
‘BONDS INSU! ) 
| SIOUX CITY, IOWA 
We are entering other States and open to propositions 
from Agents desiring connection for Bonding and the 
miscellaneous Casualty lines, particularly Automobile. 
Write A. G. OGLE, 2nd Vice-President and Gen’l Manager 











of the large agency of Smith & Travers of Iola, Kansas, the Senator, as he has here- 
tofore been so familiarly known, has been connected with the field organizations of 
two or three companies in the past fifteen years. In addition to this insurance work, 
Mr. Travers has served in the Kansas legislature, both in the house and in the senate. 
He was not only well posted but had the courage of his convictions and distinguished 
himself as a leader in the enactment of equitable insurance laws. He has the unique 


distinction of casting the deciding vote in the Kansas senate in favor of woman }. 


suffrage. 

He and the late Brig.-Gen. Frederick Funston were very close friends and when 
the Mexican border trouble broke out two years ago, the senator went to the border 
as a lieutenant but was soon promoted to a captaincy and was attached to the 
commissary department. Senator Travers now goes to France as a lieutenant colonel, 
commanding the 117th Ammunition Train of the 42nd Division. This news will 
interest many insurance men of the middle west and many of the general agents of 





the old Missouri Fidelity and Casualty especially, who will remember the Colonel 
-ag one of the leading spirits in the company’s annual agents’ conventions. 





Will Purchase Life Company 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase the controlling interest in a Life 
Insurance Company. Assets must be in good condition 
and company have not less than five millions of insurance 


in force. 


All communications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 
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CHICAGO AND SUBURBAN 


DEATH OF EUGENE I. WILE 


Eugene I, Wile of Chicago, manager 
of the Reisch Indemnity, committed sui- 
cide by shooting himself last week at 
his home in Hubbard Woods. Mr. 
Wile has been in a nervous condition 
and was temporarily demented. He 
was a very popular and likeable man, 
well known among insurance people in 
Chicago. He was regarded as an au- 
thority on dramshop bonds and had 
worked up a handsome business along 
that line among the brokers and agents 
in Chicago. One brother, Joseph M. 
Wile, is a member of the firm of Klee, 
Rogers, Wile & Loeb, Chicago local 
agents. Another brother, E. W. Wile of 
New York, is well known in Chicago, 
having been connected for many years 
with the old Samuel Gans Company, 
the salvage concern. Frederick W. 
Wile of London is connected with the 
Lord Northcote papers, is a celebrated 
newspaper correspondent and was sta- 
tioned at Berlin until the war broke out. 

Charles P. Lloyd has been appointed 
manager for the Reisch Indemnity at 
Chicago, succeeding the late Eugene I. 
Wile. Mr. Lloyd is well acquainted 
with the business of the company, hav- 
ing been associated with Mr. Wile in 
the management for four years. He is 
a capable young man and-is a worthy 
successor to Mr. Wile. 











CHICAGO PREMIUM RETURNS 


The following are additional premium 
returns filed with the city collector for 
the year ending June 30, as compared 
with those of the previous year: 


1916 
oo ee eres $106,664 $123,974 
CS ee ee eee 21,831 0,32 
SS A See eee 5,969 13,258 
TA | es 43,664 39,374 
A NOUN ss 6 wo dS a6 28,97 29,847 
Ce 8 eee ee 4,477 48,081 
SE Paw F&M... 85,102 74,850 


FENNELL GOES TO CHICAGO 


Joseph Fennell, district manager of 
the Iowa Inspection Bureau, has been 
appointed assistant manager of the 
Western Improved Risk Association, 
composed of Union companies, and will 
assist Manager A. G. Sanderson. 


WESTERN UNION MEETING 


The annual meeting of the Western 
Union will be held next week in Bos- 
ton beginning Wednesday. There is 
nothing very exciting on the program 
for this year’s gathering. Most of the 
western men will be present and doubt- 
less there will be a good representation 
of the eastern contingent. President 
John Marshall is closing his first year, 
so will be reelected. 

* 


NATIONAL BOARD’S BOOKLET 


The National Board has sent out a 
pamphlet entitled “Safeguarding Grain 
in Storage Against Fire.” This was 
prepared for the United States Food 
Administration, giving recommenda- 
tions embodying the principal factors 
required by the standards of fire insur- 
ance engineering designed to protect 
grain elevators against hazards to which 
they are peculiarly liable. President R. 


Chicago Agent Wanted 


Curtailment of reinsurance facilities 
is affecting-Chicago agents. There 
doubtless will be further reduction of lines. 
One of the older and well established West- 
ern Union companies is desirous of making 
another connection in Chicago. Can offer 
attractive service and capacity. Address 


98-F, care The National Underwriter. 
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OTHO E. LANE, President 
. M.CULVER Cc. A. LUNG 
W. L. STEELE W. C.SMITH 
Vice-Presidents Secretaries 


Pacific Coast Department 
334 Pine St., San Francisco 
EDW. PARRISH, Manager 


Fire Insurance Company 
ESTABLISHED 1850 FIRE SPRINKLER LEAKAGE 
TORNADO _ EXPLOSION 
123 William Street, NEW YORK AUSOMOBILE FULL WAR COVER 
USE AND OCCUPANCY, PROFITS, COMMISSIONS — ALL FORMS 
“Agents Everywhere”’ 








M. Bissell of the National Board states 
that it is particularly recommended 
that terminal elevators be inspected 
more frequently than has heretofore 
been the practice, by men especially 
skilled in such work. 

* * x 


RESOLUTIONS ARE ADOPTED 


The joint conference committee of 
the Western Union and Western Insur- 
ance Bureau has adopted suitable reso- 
lutions in tribute to the late Col. E. G. 
Halle, western manager of the Ger- 
mania, who was a member of the com- 
mittee from its inception until his death. 

* 2-2 


REVISE THE TAX MANUAL 


Earnest Palmer of Chicago, assist- 
ant general counsel of the National 
Board, who about a year or so ago-got 
up a revised taxation manual for the 
fire companies covering the tax laws 
of the states, has brought it up to date 
owing to changes made by the recent 
legislatures and insurance department 
rulings. 7 

* « 


Vice-President Charles R. Street, of the 
Fidelity-Phenix, arrived home from his 
San Francisco trip this week, having gone 
there to attend to getting the Evans com- 
panies in the Pacific Board. 

* * * 


‘W. H. Ahrenfeld, local agent at Park 
Ridge, Ill., has joined the Signal Corps. 


ALLEN IS NOT A CANDIDATE 





Says Either Chicago or St. Louis Agent 
Should Head National Association 
Next Two Years 





E. M. Allen, of Helena, Ark., who 
has been mentioned for the presidency 
of the National Association of Local 
Insurance Agents, says that he is not 
a candidate. He says there are older 
men in the work who are better en- 
titled to the office and who are more 
capable from an insurance standpoint. 
He believes the president for the next 
two terms should be a Chicago or St. 
Louis agent. 

Mr. Allen also objects to being called 
“Edgar T.,” as his name was printed in 
THE NaTIonAL UNDERWRITER recently. 
He asserts that when in a defenseless 
position and unable to act for himself 
he was christened “Edward Mortimer,” 
but he assures his friends that he has 
been trying to live it down ever since. 

He is chairman of the organization 
committee of the National association 
and a live man in every way. 





On account of draft will dispose of 
the largest general Insurance 
Agency in a good Ohio county seat 
town of 8000. No better opening 
in the state. Investigate. Address 90-X, 


care The National Underwriter. 





Inspections 





unici 
i for the public weal. 
18 years in this field 


Office with Joseph C. Kni 
Room 1568 Ins. Exchange CHICAGO, ILL., T 





t & Co. 
Wabash 3033. Prevention 


in Chicago, Cook County and the C.eater Metropolitan District. @Thisinspec- 
torate very properly gauges the expectancy of fire risks and intelligently anticipates 
“ m events before they occur. 
brokers and the business public, herewith tendermg counsel to all S 
Committees and all those who formulate insurance laws 


The undersigned sells this talent to companies, agents 
tate Insurance Officiais, Legislative and 
—Dixit et Fecit— 


Cc. W. PIERCE 


Independent Inspector and Fire 
Counselore 


The Humboldt Fire Insurance Co. 


PITTSBURGH y, 
Incorporated 1871 
EDWARD HEER, Sec’y and Treas. 


Why not make room in your agency for a conservatively managed, medium- 
sized American Company whose indemnity, treatment of agents and assured, 
will bear inspection for nearly half a century? 


A. H. TRIMBLE, Pres., 

















Capital $300,000 Surplus to Policy Holders $582,406.94 
Assets $1,604,117.07 
GEO. A. MOWRY W. A. GORDON WM. WALSH 
President Secretary Ass't Secretary 


Twin City Fire Insurance Company 
MINNEAPOLIS 


Capital $500,000 
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ossia Insurance Co. 


REINSURANCE 


HARTFORD, ._. . CONNECTICUT 


FIRE AND MARINE 
INSURANCE—ALL LINES 

















The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1917 


Cash Capital - - - - $1,000,000.00 
Assets = - - - - 2,748,832.19 
Liabilities (Except Capital) - - 1,039,977.81 
Surplus to Policyholders - - 1,708,854.38 





AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE ETNA CASUALTY & SURETY COMPANY 
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| News of the States 








OHIO AND WEST VIRGINIA 


IS MAKING SPLENDID RECORD 











Tomlinson’s Co-lections of Tax on 
Unauthorized Insurance Show 
Large Increase 





Superintendent Tomlinson of the 
Ohio department is making a splendid 
record in collecting the 5 per cent tax, 
the penalty on unauthorized insurance. 
The total that has been collected for 
the year up to June 30 was $7,896.75. 
Then Mr. Tomlinson set the wheels in 
motion and in two months has col- 
lected $9,050.05, more than for the pre- 
vious fiscal year. The total 5 per cent 
penalty tax to be collected this year 
will run close to $12,000. 


WILEY HEAD OF BLUE GOOSE 





Elected Most Loyal Gander of Ohio 
Pond—Six Goslings Given 
First Swim 





Columbus, Ohio, Sept. 12—At a ban- 
quet and business session held at the 
Athletic Club last night, Ohio Pond, 
Blue Goose, elected the following offi- 
cers: Most loyal gander, Rodney D. 
Wiley; supervisor of the flock, Aaron 
W. Jones; custodian of the goslings, 
Walter A. Sawyer; guardian of the 
pond, H. E. Boning; wielder of the 
goose quill, E. W. E. Lilljeblad; keeper 
of the golden goose egg, E. A. Flick- 
ner. 

Six tender and unsuspecting goslings 
were initiated. They were Ivan Reid- 
inger, Alliance; W. S. Flickner and Ar- 
thur Shop, Columbus; Harry Hull, Day- 
ton; Edward Spink, Chicago and O. L. 
Swats, Cleveland. : 

Delegates to the grand nest meeting 
at Chicago, Oct. 2, will be John R. 
Martin, Cleveland, and W. T. Porter, 
Cincinnati. Alternates are R. T. Hug- 
gard and N. T. Julian, Columbus. 

Speeches were made by R. L. Ray- 
nolds and Col. A. C. Speed of Colum- 
bus. 

The Ohio Pond is in a most flourish- 
ing condition and with a new corps of 
enthusiastic officers on the job things 
will hum the coming year. 

There were sixty-six ganders at the 
session last night. 


Office Is Moved 


Fred W. Ransom, special agent of the 
Providence Washington with headquarters 
in Columbus, O, has moved his_ office 
from the Hartman building to 505 New 
First National Bank building, with the 
Burkley & Son Agency where his local 
agent is located. 





Fire Protection for Camp 


State Fire Marshal T. Alfred Fleming, 
accompanied by W. S. Carlisle, of the fire 
marshal’s office of Ohio, made an official 
inspection of Camp Sherman, Chillicothe, 

Thursday. 

Mr. Fleming is enthusiastic over the 
thorough and efficient manner in which 
the lives of Ohio’s sons, and the property 
of the United States government are be- 
ing safeguarded. , 

Everything in the way of fire preven- 
tion, fire protection, sanitation_and com- 
fort that modern thought has devised and 
standardized has been installed at Camp 
Sherman, 





Brokers Licensed in Ohio 


Additional foreign brokers licensed to 
transact business in Ohio are: Johnson & 
Higgins, New York; Eliel & Loeb Com- 
pany, Chicago; J. E. Hyneman & Co., Phil- 
adelphia, 





Field Organizations Meet 


The two Ohio field clubs held a session 
at their headquarters, Columbus, Tuesday. 
The association transacted routine busi- 
ness only. The Fire Underwriters’ Field 
Club admitted H. H. Sharpe, Continental, 








F. C. VAN DUSEN, President 


sentation. ; 





A. STINSON, Vice-President 


Minneapolis warixe Insurance Company 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 


W. C. LEACH, Secretary 


We can tell them to you. 














“OHIO’'S OWN FIRE COMPANY” 


SERVICE—“ BEST IN OHIO” 











American 


CASH CAPITAL, $350,000.00 


Econemic Management 





JOHN W. ZUBER 
President 


THE 


National Fire Insurance Co. 


COLUMBUS, OHIO 


AGENTS WANTED WHERE NOT REPRESENTED 


Broad and Conservative Underwriting 


WILLIAM LEITH 
Underwriting Manager 


JOHN A. DODD 
Secretary 








CENTRAL WESTERN STATES 


REPORT ON GRAND _ RAPIDS 











National Board Shows Fire Loss to Be 
Moderate—Serious Conflagration 
Hazard Seen 





A report on Grand Rapids, Mich., has 
been made by the National Board, the 
first since 1911. 

The gross fire loss there for the past 
five fiscal years, as given in the fire de- 
partment records, was $1,463,741, the 
annual losses ranging from $133,537 in 
1912-13 to $482,139 in 1916-17. The aver- 
age annual number of fires was 405, 
ranging from 362 in 1912-13, to 455 in 
1916-17, with an average loss per fire of 
$723, a high figure. Based on an aver- 
age population of 125,000, the average 
annual number of fires per 1,000 popu- 
lation was 3.24 and the average annual 
loss per capita $2.34, both moderate fig- 
ures. 

Regarding the city’s fire-fighting fa- 
cilities, the National Board Engineers 
Say: 

Dapety from adequate source; pumping 
capacity insufficient for proper reserve; 
adequate quantities for fire protection 
generally available. Fire department ef- 
ficient and well equipped, but under- 
manned. Fire alarm system mainly ade- 


quate, but with some features affecting 
reliability. 


Regarding the conflagration hazard, 
the report says: 


In the congested value district, those 
features attendant on a high potential 








Lima, O., to membership and had a long 
meeting checking up the balances on risks. 

It is understood that one member was 
automatically dropped for alleged failure 
to co-operate on matters bulletined. 





Ohio Notes 


Preparatory to launching what is ex- 
pected to be the most effective fire pre- 
vention campaign in the history of Ohio, 
all employes of the state fire marshal’s 
office particinated in a conference at Co- 
lumbus, Friday. 

The engagement of Miss Lillian Shan- 
non, daughter of Walter G. Shannon, state 
agent American, N. J., of Eaton, and Don- 
ald Stutson, of Dayton, is announced. The 
> for the wedding has not yet been 
set. 





T. D. Kern, of the agency of Kern & 
Jeffries, of Charleston, W. Va., has been 
listed in the regular army and is now 
in France. ae 





GERMAN FIRE 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000 Net Surplus $159,096.82 


WM. F. STIFEL, President 
F. RIESTER, Secretary 
OSCAR E. STRAUCH, Asst. Secy. 


E. A. KEELER 


714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 


INCORPORATED 1849 


WES TERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO! 





DEC. 31, 1916 
Capital - - - - - - -$300,000.00 
Surplus to Policy Holders - 415,498.55 
Assets - - - - - - - 728,234.87. 
Losses Paid to date - - - 6,464,905.01 


Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 


Security Ins. Co. 
Organized 1864 


Organized 1881 





COMBINED STATEMENT 


Capital - - - $250,000.00 
Assets - - - 895,201.24 
Surplus to Policy Holders : 606,086.66 


F. A. ROTHIER, Prest. ADAM BENUS, Secy. 
F.C. BARTON, Asst.Secy. R.B. HEATON, State Agt. 


GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 
ORGANIZED 1859 
Statement, January 1, 1917 





Cash Capital, - - - $1,000,000 00 
Assets, - - ~ 8,553,704 22 
Liabilities, - > “ 4,222,485 60 
Net Surplus - + - 3,331,218 62 
Surplus for Policy Holders, . 4,331,218 62 


HEAD OFFICE 
Cor. William and Cedar Streets 








INCORPORATED 1851 


WESTERN ASSURANCE 


COMPANY 
Fire, Tornado, Ocean Marine 


OF TORONTO, CANADA 
and Inland Marine Insurance 


Mamet Tommsarry 9, S90T, tT. Gao oc ccccenccccadeccccccsoccsccccccscccccoccsccevecs $3,329,177.74 
Surplus in the United States ...... ... EE BE ES ES ee Ea: 1,478,531.90 
Total losses paid in United States from 1874 to 1916, inclusive, $41,657,814.31 


W. R. BROCK, President 


W. B. MEIKLE, Vice-President and General Manager 





The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK « INSURANCE COMPANY 


Home Office: - - 


- Shelbyville, Illinois 
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hazard, in connection with moderately fre- 
quent high winds and.lack of efficient fire 
breaks or barriers, make serious fires 
probable in almost all parts of the dis- 
trict; in some cases such fires might cross 
streets and Involve a considerable portion 
of the district; this is especially true 
where conflagration breeding blocks are 
grouped. The probability of such fires is 
greany reduced by mainly adequate fire 
ogo facilities and an increased amount 
fireproof and sprinklered construction. 
Severe individual to group fires prob- 
able in minor mercantile and manufactur- 
ing districts. The flying brand hazard is 
severe, but somewhat reduced by good 
separation of individual buildings, 





LYONS WANTS PAYMENT MADE 





Says He Is Entitled to Compensation 
as Receiver for Assureds 
National Mutual 





A hearing was given this week at 
Decatur, Ill, in the case brought by 
James C, Lyons, former receiver for 
the Assureds National Mutual of that 
city, who is attempting to get some 
funds to pay the expenses of his ad- 
ministration. When the court dissolved 
the receivership it held that Mr. Lyons 
was not entitled to compensation as the 
receiver was appointed unjustly. How- 
ever, he is contesting this ruling. 
President P. B. Sullivan of the com- 
pany filed a demurrer, claiming that 
Mr. Lyons sold the expirations to the 
National of Hartford for a large price 
and hence was sufficiently compen- 
sated. Mr. Lyons says as receiver he 
disposed of the expirations at a very 
low figure which in no way paid for his 
services. 





DOERFLER AGENCY MOVED 





Headquarters of the Office Now Go 
from Des Moines to Cedar 
Rapids 





Gus A. Doerfler & Co. have moved 
their general agency from Des Moines 
to Cedar Rapids, la., taking quarters in 
the Security Savings Bank Building. 
This firm has the general agency of the 
Globe & Rutgers and Detroit National 
Fire. Gus A. Doerfler & Co. took over 
the business of Edd G. Doerfler & Co. 
inasmuch as Edd G. Doerfler was 
elected secretary and manager of the 
Globe National Fire of Sioux City, 
Iowa, which is being organized as a 
reinsurance company. Gus A. Doerfler, 
the father, is an old hand at the busi- 
ness, highly esteemed and successful. 
He was formerly state agent of the 
Northwestern National and later was 
secretary and manager of the Acme 
Fire of Cedar Rapids. The Doerfler 
general agency handles all the losses 
from its own office and all the agents 
report to it. 





JOINT MEETING IS ARRANGED 





State Board and Field Club Will As- 
semble at Jefferson Hotel, Peoria, 
Wednesday, Oct. 20 





Because of the excellent results se- 
cured from the joint annual meeting 
of the Illinois State Board and Illinois 
Field Club, a joint quarterly meeting 
has been arranged. This will be held 
at the Jefferson Hotel, Peoria, Wednes- 
day, Oct. 17. The meeting was pro- 
posed by the Field Club and the in- 
vitation accepted and arranged by the 
state board executive committee at a 
meeting Monday. 

The state board has elected A. E. 
Owens to the executive committee to 
fill out the unexpired term of T. C. 
Little, who resigned because of his 
removal from the field. The term ex- 
pires at the end of the present board 
year next June. 

At the time of the joint quarterly 
meeting there will probably be a spe- 
cial meeting of both organizations to 
take up what little routine business 
each ‘has that is not common with that 
of the other. Thé Illinois Conserva- 














J. H. MACFARLANE, 
MANAGING UNDERWRITER 





CLEVELAND NATIONAL 
FIRE INSURANCE COMPANY’ 


CASH CAPITAL $839,130.00 





Cc. H. BISHOP 
PRESIDENT 


O. T. BROWN 
SECY-TREAS. 


ASSETS 
$1,450,050.28 


SURPLUS TO 
POLICY HOLDERS 


$1,245,852.60 


CLEVELAND, OHIO 


APPLICATIONS FOR AGENCIES DESIRED 











tion Association may also hold a ses- 
sion, and it is likely that the Illinois 
Pond of the Blue Goose will plan a 
dinner for the evening. 

Some very excellent work has been 
done in Illinois as the result of the 
joint annual meeting of the two or- 
ganizations. Difficulties over the mix- 
ing of agencies are being straightened 
out by mutual agreement among the 
field men involved without having the 
questions referred to the joint confer- 
ence committee of the two company 
organizations. In this way results are 
speedy and far more satisfactory. 





NEW HAND BOOK OF INDIANA 





The National Underwriter Issues First 
Volume Succeeding Rough Notes 
Insurance Directory of State 





The Underwriters Hand Book of 
Indiana, successor to the Indiana In- 
surance Directory, has just come from the 
press of The National Underwriter 
Company. It follows very much the 
same lines as the old book, but is now 
uniform in its make up with the similar 
hand books published for other western 
states by THE NATIONAL UNDERWRITER. 
It enjoys the completeness and: accu- 
racy that has made THE Nationat Un- 
DERWRITER state publications famous. It 
contains the usual directories of com- 
panies and directories of agents. There 
is an unusual amount of advertising, 
showing the growing popularity of 
these publications as a medium. 





Field Is Reorganized 


The Illinois field of the North-America, 
Philadelphia Underwriters and Alliance 
has been rearranged since the three com- 
panies are now under the same manage- 
ment. George A. Arens has the three com- 
panies for the northern section of the 
state, James J. Johnson has the central 
section, both having their headquarters in 
Chicago. Arthur H. Ely, formerly of 
Missouri, has the southern part of the 
mate, with headquarters at Mt. Vernon, 





Demand for Grain Insurance 


An attempt has been made at Peoria, 
Ill., to get the Burlington elevator into 
the terminal class so that the government 
could purchase the wheat brought to that 
house. So far, however, it has not been 
able to reach the standard. Considerable 
wheat is now coming in to Peoria and 
local agents are crowding their companies 
for authorizations. 





Illinois Blue Goose Election 


The annual meeting of the Illinois Pond 
of the Blue Goose will be held in conjunc- 
tion with a luncheon at Fort Dearborn 
Hotel, Monday, Sept. 24. This is a week 
ahead of the annual grand nest dinner, 
which will be held at the La Salle, Oct. 
2. The Illinois Pond will receive reports 
from its officers, elect new officers for the 
coming year and elect delegates to the 
grand nest. A. R. Monroe, chairman of 
the entertainment committee of the Illi- 
nois Pond, in charge of the annual grand 
nest dinner, will make a report to the 
pond at this time. Members will be urged 
to turn out in full force to the annual 
grand nest dinner, not only because the 
Tilinois Pond has charge of the entertain- 
ment this year, but also because one of its 
members is head of the order. 





Coinsurance Laws Amended 


At the last session of the Iowa legisla- 
ture the laws relating to coinsurance were 
amended. The clause providing that coin- 
surance cannot apply to any risk where 
the total value of the property is insured 
for less than $25,000, except as to grain 
elevators and grain warehouses and their 
contents, was stricken from the statute. 
Dwellings and farm property are the only 











STATES QF Ie 


308-310 WALNUT an PHILADELPHIA, PA. 
GUSTAVUS REMAK, Jr., Pres. 


WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres, 


JOHN J. P. RODGERS, Sec’y and Treas, 
SAM’L P. RODGERS, Asst. Sec’y 





CASH CAPITAL $1,000,000 
TOTAL ASSETS SURPLUS TO POLICYHOLDERS 
$4,658,595.39 $ ( »402,353.66 


FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, EXPLOSION 4) 
MBARDMENT INSURANC 


AGENTS WANTED WHERE NOT aapuanenten 
NTTTTTI PLL 


NORD-DEUTSCHE 


INSURANCE COMPANY 


123 William Street UNITED STATES BRANCH 


New York J. H. Lenehan, Manager 


STUAVOUUUUONUUUECOUUSUUOUEOUCOCUUUSOCOOOOUOOUUONUOEQOUUOUHOUOUSOUOOUOUOOUQOUOEQOUUQUUOELOUEOEOUCCOUOOEOLE 


C. A. PALMER, President C. O. DAVIS, Vice-Pres. y- - ELDRIDGE ey 
S.D.ANDRUS, "V.-Pres. & Man’g Underwriter f. H. ALDRICH, Counsel, R. VERNOR, Asst. Secy 
L. K. HENNES, Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


DETROIT, MICHIGAN (Organized 


Capital fully paid $250,000.00 inete ‘oo 142.29 
son Plus to policy holders $350,000.6 


6-412 BANK dee ge are 





SUOTDTDEEECDEUEEUOLERETEUHITIEDLE 


H TL 











A me 64th ANNUAL STATEMENT 
Capital - = = += © = = § 500,000.00 
Assets (to protect policy holders) - < 5,036 ,003.01 
Swurance Compamy Net Surplus to policy holders - 2,739,141.06 
of WetartowuN.¥: Net surplusto stockholders - - = 1,989,161.06 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVAN S, Gen’l Agents, Colorado, ater 
N. at JULIAN, State Agent, Ohio and West Va., Columbus 
. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPEELL 5 State igeak, Illinois and Wisconsin, P. O. Box 225, Chicago 
H. F. WATERMAN, State Agent Missouri, Kansas and Oklahoma, Kansas i 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, N 


NATIONAL INSPECTION CO. 
INVALUABLE ON SPECIAL HAZARDS 


NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
JANUARY Ist, 1917 











Total Assets, $1,154,721 Capital, $400,000 
Net Surplus, $229,915 
OFFICERS 
Oe Og VG Ue) 5_ n OO ie 


JOHN H. GRIFFIN. ............0++e++eee++-Vice-President and Manager 
E. C. WARNER. .........cccccccsccccccccsccccscecescess»Wice-Pres:dent 
ISAAC HAZLETT. . 0 04:0 .0i0 oe Rees 66.6 eles’ ee:caliere Masel aint Aen TeeIaene 
WILLIAM COLLINSG........-....----Treasurer and Assistant Secretary 
H. J. GIBSON. .......cccccccccccccccccccnccceccces ss Mspistani¢ Secretary 






































in 


PU 


#15 


ad 








a anh he 


ems 


ita Aa aR hase haat 











parece 





September 13, 1917 


THE 


NATIONAL UNDERWRITER 9 








classes of business under the + ga law 
where coinsurance cannot ap 

Many agents do not seem Ce be aware 
that this law has been amended, and the 
companies report many errors in use of 
the coinsurance clause in that state. 





MUCH DEMAND FOR COVERAGE 





Agents at Peoria Are Put to It to Get 
Enough Insurance on 
Whiskey 





Local agents at Peoria, IIl., find that 
their companies cannot carry all the 
whiskey insurance that is needed at this 
time by owners of the product stored in 
the warehouses. The Peoria distilleries 
have been running overtime since the 
government decided that distilling must 
cease Sept. 8. It is necessary to crowd 
the warehouses to their very limit and 
to seek other storage facilities to take 
care of the new output. It has been 
impossible in many cases to get suffi- 
cient insurance coverage. While the 
Woolner distillers will continue to 
manufacture industrial alcohol, it is 
thought that the other plants will be 
converted into manufacturing enter- 
prises of various kinds to get out war 
products. 





New Deal at Newcastle 


O. W. McGath, local agent at New Cas= 
tle, Ind., has joined interests with Fred 
E. Hale, of Minneapolis. The business 
will be under the name of McGath & 
Hale, and will do a fire insurance and 
farm and city loan business. 

The McGath agency has been estab- 
lished for fourteen years, and’ has a 
large business. Mr. Hale is an expert 
accountant, who has specialized in in- 
surance work. 





Illinois Notes 
Roswell Bills & Co., of Peoria, Ill., hdve 
taken an agency of the Glens Falls. 


H. R. Tovping, who has been an agent 
in Peoria, Ill., has quit the business. 


J. F. Stilwell, one of the leading local 


agents at Edwardsville, Ill, died last 
week. 
Harry J. Leach, local agent at Morris, 


Tll., has been drafted into the army and 
will leave Sept. 


T. L. Fekete, Jr., of the Fekete Agency, 
of East St. Louis, has joined the marines 
and is now at the front. 


John Engels is a new local agent at 
Galena, Ill. He was formerly game war- 
den under Governor Dunne. 


Glen C. Bruner, local agent at Mon- 
mouth, Ill., has enlisted, and during his 
absence the ag ency will be in charge of 
his sister, Maud Bruner. 


Lewis E. Fayert of the agency of E. E. 
Fayert & Son, Springfield, Ill., has gone 
-to the reserve officers’ training camp at 
Fort Sheridan. 


Lawrence Head, chief clerk in the local 
agency of Scott & Morgan at Springfield, 
Ill., has enlisted in the Third Illinois Field 
as and is now stationed at Houston, 

ex. 


H. P. Greison, local agent at Savannah, 
Tll., and assistant cashier of the First 
National Bank there, has enlisted in the 
Illinois Field Artillery and is now at the 
front. 

John Johnson, of Akron, Minn., was 
arrested Sept. 4 at East St. Louis, IIL, 
charged with arson. The state fire mar- 
shal’s office is investigating the matter in 
the hope that it may be able to clear up 
several other incendiary fires in that city. 


Wisconsin Notes 


Frank J. Beck, who has been super- 
intendent of the municipal electric light 
and waterworks plant at Hartford, Wis., 
has resigned to accept a position in the 
engineering division of the Milwaukee 
offices of the Travelers’ of Hartford. 


Plans for the extension of the water 
copay and fire protection system at Toma- 
ha Wis., are now being prepared by a 
iioeteninn engineer. It is intended to in- 
stall a 300 gallon pumping engine at Spring 
Lake, and provision is being made for 
the later installation of a 500 gallon 
pumping unit and the erection of a reser- 
voir and standpipe. 





Michigan Notes 

Holly, Mich., will vote Sept. 23 on a 
bond issue of $20, 000 to install electrically 
driven pumps at the waterworks and a 
reservoir of 10,000 gallons capacity. 

Lakeview, Mich., will vote Sept. 24 on 
a bond issue of $11,5 500 to build a new 
pee agent rn plant, including power house 

pon Pumps and 50,000 gallon elevated 


NORTHWESTERN STATES 


WILL IMPROVE PROTECTION 








St. Paul Firemen Study—Bigger Per- 
sonnel With Double Platoon Sys- 
tem—Detectives After Firebugs 








H. M. BARFIELD H. S. BASSETT MELVIN BARCLAY 


Buckeye National Fire 
Insurance Co. 








While waiting on municipal machin- 
ery to get into action to provide a' 
school for firemen, as recommended 


of the St. Paul department, Dr. Daw- 
son Johnston, city librarian, and J. B. 
Probst, civil service examiner, have 
compiled a list of books available for 
the firemen to study. 

That the men are making use of the 
opportunity is shown in the increasing 
number who passed the recent promo- 
tional tests for lieutenants. Out of 
thirty-nine applicants twenty passed the 
examinations with high marks. 

With the two-platoon system going 
into effect Jan. 1, requiring double the 
number of officers in the department it 
now has, more and more firemen are 
making use of the library facilities to 
fit themselves for better rank. 

St. Paul’s district fire chiefs are de- 
termined to cut down losses due to 
firebugs who set fires merely for the 
excitement of watching the firemen 
work. They have planned to look over 
the crowds at each suspected incen- 
diary fire. If they discover the same 
face in the crowds at different fires, 
they will put detectives on his trail 
on the theory that he is responsible for 
the blazes. Several small fires in St. 
Paul recently have been credited to 
firebugs. 





DENT IN PREMIUM INCOME 





Agents at Terminal Elevator Centers 
Will Be Affected Materially by 
Government Action 





Local agents in the northwest de- 
clare that they will have quite a dent 
made in their premium income this 
year because of the government pur- 
chasing wheat in the terminal elevators 
and not carrying any fire insurance. 
Local agents at terminal elevator cen- 
ters have always counted on fire in- 
surance on wheat as a material part, 
of their premium income. While other 
gain in terminals is not affected, still 
wheat constitutes the big bulk of the 
terminal elevator product. Of course, 
prices are higher on corn, oats, flax 
and rye, but this will not make up the 
difference. 

It is true that the capacity of the 
companies to cover the values in the 
old houses has been strained to a 
breaking point. With increased values 
and the greater demand for insurance, 
the insurance market has been scoured 
both here and abroad. Every agent 
had his company carrying its full line 
and was out in the surplus line field 
picking up excess carrying capacity. 





Better Hotel Protection 


Minnesota hotels must eliminate all fire 
hazards or close up, says W. A. Witt- 
becker, new state hotel inspector. The 
rules with regard to fire escapes, extin- 
guishers, standpipes, etc., are not lived 
up to by several houses. Mr. Wittbecker 


JUNIOR LOSS CLERK 


Wanted—By a Chicago western depart- 
ment a junior loss clerk. Write giving 
full particu'ars concerning experience. 
Address 95-C, care The National Un- 


derwr-ter. 


Office Man Wanted 


Wanted—High class office man; one capa- 
ble of handling losses and adjustments in 
large general agency. Address 99-G, care 
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some time ago by a committee of un- | 
derwriters who made a complete survey | 


1] Capital $100,000 = Net ae wins 135.00 
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F.R. Ormsby, Pres. G.F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 


AKRON, OHIO 
Capital $300,000 Surplus to Policyholders $408,562 


‘An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 

















Richland Mutual Insurance Company 
MAN: SFIELD, OHIO. 
Incorporated 1850 
TOTAL ASSETS, - - - - - - $2,486,445.48 
A. C. CUMMINS, President BUSINESS CONFINED TO OHIO R. SMITH, Secretary 


The Central Manufacturers’ Mutual Insurance Company 
VAN WERT, OHIO ORGANIZED 1876 


Cash Assets, over $900,000 : Net Cash Surplus, over $500,000 
H. V. OLNEY, President C. A. L. PURMORT, r, Secretary 


THE MERCHANTS’ AND MANUFACTURERS’ MUTUAL 
INSURANCE COMPANY 























Organized 1876 Mansfield, Ohio 

Insurance in force over $4,000,000 Net cash surplus over $60,000 

Writing a general classification Auto fire floater department 
Annual dividends to policyholders 


S N. FORD, President G. W. DeYARMON, Secretary 

















E, J. Forney, Pres. J. M. Cook, Sec’. 
Incorporated, 1873 
Dayton Mutual Fire THE 
DAYTON ’ 
Insurance Co., °Guio ae Matus! 
ire Insurance Company 
B. C. COLEMAN, Secy. OF MANSFIELD, OHIO 
Conservative and Careful 
Managemeut Insurance - $6,519,788 
AGENTS WANTED ‘Total Assets 385,313 
Address Home Office. 
An Agency Company 

















Ohio Retail Grocers Mutual Fire Insurance Co. 
SPRINGFIELD, OHIO 


W. H. COOK, Secretary and General Manager 
BUSINESS CONFINED TO OHIO 


KEYSTONE UNDERWRITERS 


DEPARTMENT OF 
The German Fire Insurance Co. The German American Insurance Co. 


ORGANIZED 1905 














The Western Insurance Co. The Union Insurance Co. 
All of Pittsburgh, Pa. 

Combined Capital - - $900,000 Combined Net Surplus - - - $733,076 

Combined Assets - - 3,042,656 Combined Surplus to Policyholders 1,633,076 


HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, PA. 





E. » Bacon (Reliable Agents Wanted in FISH & SCHULKAMP 
~ Sctintes oa Pennsylvania, Ohio, Illinois General Agents for Wisconsin 
Norwood, Ci Cincinnati, Ohio and Wisconsin.) Madison - Wisconsin 
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also plans to investigate the status of 
several rooming houses in the larger 
cities, and bring them—under state super- 
vision. He has enlisted the aid of county 
attorneys throughout the state. Mr. Witt- 
becker became hotel inspector Aug. 1. He 
is a former commercial traveler, who re- 
tired a few years ago with independent 
means and accepted the state post out of 
public spirited motives. His wife is 
Marian Cole Fisher, noted food expert. 





Minnesota Lightning Losses 


Lightning caused a property loss in 
Minnesota amounting to $115,591 from 
Jan. 1 to Aug. 1, according to statistics 
compiled by G. H. Nettleton, assistant 
state fire marshal. This is an increase 
Hy? sas corresponding period in 1916 of 
$8,650. 





Appoints Fifty Deputies 


State Fire Marshal Reade of North 
Dakota is of the belief that some or- 
ganized movement, opposed to the inter- 
ests of the United States, is responsible 
for the exceptionally large number of 
fires in North Dakota this fall, especially 
to elevators and warehouses. Seventy- 
six fires were reported to his office last 
Tuesday. Governor Frazier has appointed 
fifty men in all parts of the state to act 
as deputy fire marshals and investigate 
reports of all fires in their neighborhoods. 





Whatsoever maketh for safety from 
fires, whatsoever preventeth fires, whatso- 
ever developeth care in handling fires or 
fire breeding materials; if there be any 
worth of manhood or wcemanhood in you, 
think on these things --Pire Facts. 


WHY 


IS AN AGENT OF THE OHIO 
FARMERS ALWAYS GLAD HE 
IS AN AGENT OF THE OHIO 


FARMERS 


EVERY VETERAN AGENT 
KNOWS. EVERY NEW AGENT 
QUICKLY LEARNS. 


THE OHIO FARMERS 











OHIO FARMERS 
INSURANCE COMPANY 
LEROY, OHIO 
F. H. HAWLEY, President 
W. E. HAINES, Secretary 
Western Department, Insurance Exchange 
CHICAGO 


CHARLES L. HECOX, Manager 
GUY A. RICHARDS, Asst. Mgr. 











IN MISSOURI VALLEY FIBLD 


SOUTHWESTERN STATES 








CARPENTER BOOM LAUNCHED 





Iowa State Agent for Queen to Be 
Urged for President at October 
Meeting 





Des Moines field men at the regular 
weekly luncheon Monday at the Cham- 
ber of Commerce decided to present 
the name of John D. Carpetner of Des 
Moines, state agent for the Queen, 
for president of the Fire Underwriters 
of the Northwest at the coming con- 
vention in Chicago in October. This 
is the year for the field men to have 
the honor and the Iowa field men feel 
that it is their turn to name the presi- 
dent. Mr. Carpenter is one of the 
best known field men in the state, 
served as head of the Iowa Fire Pre- 
vention Association for two terms, and 
is Most Loyal Gander of the Iowa 
Pond. His boom was launched Mon- 
day without his knowledge. 


DECISION ON KANSAS RATES 





Final Action To Be Taken on 1914 
Schedule Not Later Than Oct. 1, 
Says Wilson 





_Carey J. Wilson, Kansas commis- 
sioner, has sent notices to the fire com- 
panies that his department will make a 
final and definite ruling on the 1914 
fire rate schedule before October 1. 
After the Kansas rating suit was de- 
termined in the courts and the reduc- 
ticns ordered by a former commission 
restored, the fire companies filed the 
1914 schedule. This was two years ago. 
It was a radical change from the old 
system. The companies said it sim- 
plified rating work. The commissioner 
is inclined to believe it does do this and 
he is favorable to the plan. 

But the schedule as filed looked like 
in some instances it hiked the rates ma- 
terially. So action was refused on it 
until the commissioner could make a 
thorough investigation of just what the 
new schedule would do in Kansas. 
While some work has been done noth- 
ing was really accomplished in the in- 
vestigation until the 1917 legislature 
provided the commissioner with funds 
to make a real investigation. This was 
done and four experts from the de- 
partment have been studying the sched- 
ule and figuring out comparisons for 
four months. This work will be com- 
pleted within the next few days and 
during the last week of September the 
commissioner will announce his de- 
cision. 





Hail Men See Profits 


According to reports at Des Moines, 
Iowa, hail companies will make some 
money this year. However, a disastrous 
hail storm struck parts of Iowa last week, 
doing much damage at Osceola and vicin- 
ity. It is stated that the hail companies 
will make more money in Nebraska than 
in Iowa, the Dakotas, and Minnesota. 
However, some of the northern counties in 
South Dakota had bad losses. 





Iowa Marshal Investigating 
Des Moines, Sept.—Two fires which 
threatened to do serious damage to Iowa 
towns are being investigated by State 
Fire Marshal Ole O. Roe and his deputies. 
One is at Delta, where fire starting in an 
empty ice house destroyed several build- 


TEXAS MEN GO INTO SERVICE 





Many Lone Star Agents and Field Men 
Enter Fighting Forces to 
Down Kaiser 


Texas insurance ranks have furnished 
a number of capable men for army serv- 
ice. 

Felix S. Hereford, general agent for 
the Hartford, is attending the second 
reserve officers training camp at Leon 
Springs, Texas, as is Joe Wheeler, spe- 
cial agent for the automobile depart- 
ment of the Fireman’s Fund. 


Frank D. Slaton, a member of the 


Slaton Insurance Agency, Dallas, has 
been commissioned a first lieutenant of 
infantry after finishing the instruction 
at the first training camp at Leon 
Springs, and will sail shortly for France 
with a number of officers, who will 
study the tactics employed in modern 
warfare and return to the United States 
to train the new national army. 








ings of minor importance and an automo- 
bile which was standing in one. The 
other is at Pisgah, where $15,000 damage 
was done to the business section. Sev- 
eral suspicious circumstances attend the 
blaze. 





Three Associations Meet 


The Southwestern Missouri Mining 
Plant Association will hold its meeting 
Sept. 25, at the Baltimore Hotel, Kansas 
City. The Missouri Fire Prevention Asso- 
ciation and the Conservation Association 
of Missouri will also hold their meetings 
in Kansas City at the same time. 


Blue Goose Election 


The Mississippi Vailey Pond of the Blue 
Goose will hold its annual meeting Mon- 
day evening, Sept. 17, at the American 
Hotel, St. Louis, at which time officers 
for the ensuing year will be elected and 
other matters of importance disposed of. 





Kansas Notes 


The American Inter-Insurance Ex- 
change of Kansas City has been ad- 
mitted to Kansas. It is limited to fire 
and lightning business. The American 
Underwriting Company, G. C. Ewing, sec- 
retary, is the attorney-in-fact. 

Ellsworth, Kan., has just purchased a 

new chemical engine. It is motor-equipped 
and is the latest thing turned out by 
manufacturers in fire fighting apparatus 
foresmall cities. It carries 1,200 feet of 
water hose, 200 feet of chemical hose and 
@ 35-gallon*chemical tank. 
» S. W.. Atkinson, one of the inspectors 
of the Kansas Fire Prevention Associa- 
tion, is visiting grocery stores and re- 
quiring the grocers to clean up their 
alleys. At each town visited he made 
the inspection and then hunted up the 
fire chief of the town and forced a 
clean up. 





Iowa Notes 


Morningside, Iowa, a suburb of Sioux 
City, is to have a new fire station. 

Mrs. George W. Nolton, wife of State 
Agent Nolton, of the Phoenix, of Hartford, 
has recovered sufficiently from an opera- 
tion to be removed to her home from 
Mercy hospital, Des Moines. 

Ole O. Roe, Iowa fire marshal, is one 
of the proudest men in the state. His 
granddaughter, Helen Grace Roe, won first 
prize in the baby show held at the Pot- 
tawattamie county fair. She also won 
the county sweep-stakes prize. 





Mr. and Mrs. W. M. Broe are receiving 
the congratulations of their friends on the 
birth of a daughter, Eileen Broe, on Sep- 
tember 5th. Mr. Broe is the Continental 
special agent in Missouri. 





Mitchell Ragland of Paris, who, for 
some time, has been associated with 
his father, C. M. Ragland, in a local 
agency, has also been commissoned a 
first lieutenant and ordered to France. 

Robert Buddy, for many years with 
the firm of John S. Aldehoff & Co., 
general agents, Dallas, received a‘ com- 
mission as second lieutenant and was 
ordered to report to Camp Travis. 

Granville Cochran, son of F. D. Coch- 
ran of the general agency firm of Treze- 
vant & Cochran, and until recently ex- 
aminer in their office, has been com- 
missioned a second lieutenant and sta- 
tioned at Alta Vista, Cal. 

Geo. B. Falligant, operating the San 
Benito Insurance Agency, San Benito, 
Tex., has been commissioned a second 
lieutenant and ordered to report at 
Camp Travis. 

Brooks Hodges of the local agency 
of Hodges-Willson Company, Terrell, 
has been drafted for the new National 
Army, examined and certified, and is 
holding himself ready for military serv- 
ice when called. 


ARKANSAS RATES INCREASED 








New Schedule, Effective Sept. 1, Based 
on Individual Exposures—Tornado 
Rates. Already Advanced 





A new schedule of increased fire rates 
in Arkansas went into effect Sept. 1, 
but unlike the general increases to be 
made on all classes of risks in other 
southern states, the increase in Arkan- 
sas was made on individual risks, ac- 
cording to their location in regard to 
exposures and hazards, according to J. 
Smith Speed, manager of the Arkansas 
Actuarial Bureau. 

Rates on tornado insurance in Ar- 
kansas have already been increased 50 
percent, and the proposed increase in 
fire insurance rate is attributed by Mr. 
Speed to the uncertain conditions as a 
result of the war. While the new 
schedule nominally went into effect on 
Sept. 1, it will possibly be two or three 
months before it can be worked out and 
the rates fixed. 





OKLAHOMA HAD BAD MONTH 


August Shows $1,116,614 in Fire Losses, 
the Worst Month the State 
Has Had 


State Fire Marshal Hammonds of 
Oklahoma reports August losses in the 
state $1,116,614. This is the greatest 
loss in any month since the establish- 
ment of the fire marshal’s office and the 
first time the monthly fire loss has 
passed the million dollar mark. The 
greater part of the loss was caused by 
lightning striking the oil tanks. The 
oil field losses amount to $901,658. One 
of the big fires was the Western Paint 
Company in Oklahoma City, amount- 
ing to $62,231. The total number of 
fires in the state in August was 166. 
The loss on buildings was $218,698 and 
on contents $897,915. 





Inspect Texas Camps 


Army cantonments in Texas are being 
inspected by the chief engineer of the 
Texas commission to ascertain what effect 
the establishment of these cantonments 
has on the water supply of the cities in 








STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle 
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Insurance District 
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1898 Nineteen Years of Service 1917 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adjustments and satisfactory pay- 
ments of all honest losses. 


Admitted in the States of Minne- 
sota, North Dakota, and South Da- 
kota and accepts business on good 
risks direct in any Statein the Union. 
F. L. TESCA CHAS. L. THURBER 
President S t . 
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EST. 1880 











“A Staunch and Reliable American Company” 


° CASH CAPITAL, $400,000.00 
Assets, $1,590,675.40 Surplus to Policyholders, $815,375.19 Losses Paid, over $8,000,000.00 
WM. T. BENALLACK, General Agent, Home Office Department, DETROIT, MICH. 


D. M. FERRY, JR., President 
E. J. BOOTH, Vice-President 

F. A. SCHULTE 

Treasurer ~ 


H. E. EVERETT 
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which they are located, in other words, 
to see whether or not they have de- 
creased the efficiency of the fire depart- 
ments. The cantonments at Fort Worth 
and Houston have already been inspected 
and those at San Antonio and Waco are 
to be inspected soon. 





New Cotton Forms Approved 


The Texas Fire Commission has re- 
cently approved the use of new forms 
numbers 97 and 97% of the 1917 edition 
in writing seed cotton, baled cotton, cotton 
seed and bagging and ties at gins, in which 
cover gin writing companies are particu- 
larly interested. Both of these forms seg- 
regate the insurance on seed cotton and 
the other items. Form 97 is used to write 
gin owner’s cotton only, and excludes cus- 
temer’s cotton, while form 97% is used 
when the ginner désires to protect his cus- 
tomer’s cotton. The reason for issuing 
these new forms is to protect the com- 
panies in the matter of coinsurance, as by 
their use there is no question as to the 
character of cover. This season few gin 
writing companies are accepting any in- 
surance on cotton in process of ginning on 
account of the numerous small claims 
which are usually made, and the small 
amount of insurance as to value carried. 





Texas Notes 


A new automobile fire truck has been 
sa to the fire department of Terrell, 
exas. 


The Aetna announces having transferred 
its agency at Atlanta, Texas, from 
Aquilla Miles, to Wm. F. Cameron. 

Fred C. Benham has been appointed 
representative of the Texas Fire Com- 
mission for North Texas, with headquar- 
ters at Dallas. 


Fred H. Schmidt of Eagle Pass, Texas, 
has sold his agency to A. L. Wallace, 
and a majority of the companies repre- 
sented are making the transfer. 

P. P, Tucker, state agent of the Aetna, 
accompanied by his wife and daughter, 
left this week for a trip to the Great 
Lakes, Canada, Lake George, New York 
and his home office at Hartford. 


The Texas Commission has sent out a 
squad of inspectors to rerate the cities 
and towns of Texas. This will be the 
first time since 1910 that El Paso has 
been rerated, during which time the con- 
struction in that city has more than dou- 
bled from a rating standpoint. 

One of the small northwest towns in 
Texas, Pampa, with a population of ap- 
proximately 1,500, has subscribed $5,000 
to the Red Cross war relief fund. This 
town is in a splendid wheat section, and 
the result of the campaign was largely 
due to the efforts of a local agent of that 
place, De Lea Vicars. 

G. Pepper of New Orleans, assistant 
manager of the Liverpool & London & 
Globe, was in Dallas for a few days last 
week, having stopped off en route home 
Fhe a vacation spent in Estes Park and 
Chicage. 


Arkansas Notes 


Charles Yadon, of the firm of Yadon 
& Dobbins, Ft. Smith, Ark., will shortly 
remove to Tulsa, Okla., to engage in the 
same business, 


H. W. Anderson has succeeded T. B. 
Ford as manager of the insurance depart- 
ment of the Central Bank and Trust Com- 
pany, Little Rock, Ark. 


C. J. _Hohenschutz has succeeded Syl- 
vester Lucas in charge of the insurance 
department of the Citizens’ Investment 


= Security Company, of Little Rock, 
APK. 


Confirm Final Dividend 
The auditors appointed by the court 
have passed on the fourth and final ac- 
counts of the receiver of the Guardian 
of Pittsburgh and confirmed a dividend 
of 2% percent, that being the final one. 


Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 








Appointments 
combine dig- 
nity with a fa- 
miliar home- 
likeness rarely 
found in 
Metropolitan 
hotels. Two 
splendid cafes 
for ladies and 

gentlemen, al- 


soa Club Grill 








Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 
H. J. TREMAIN i, 














KENTUCKY AND THE SOUTH 


CONTINUE MAKING ALCOHOL 











Kentucky Actuarial Bureau Issues Bul- 
letin on Distillers When Whisky 
Manufacture Ceases 





Enforced suspension of distillery op- 
erations in Kentucky, as elsewhere, un- 
der the war legislation of Congress, 
became effective at midnight Sept. 8. 
Official notice of the circumstance has 
been taken by the Kentucky Actuarial 
Bureau, which has issued a bulletin to 
the insurance men of the state. In 
part this reads as follows: 

There are about 200 distilleries in 
Kentucky. A number have not manu- 
factured whisky for several years, some 
being dismantled, although whisky is 
still in warehouses under bond. Others 
have restricted their output during sev- 
eral years past. Eleven are equipped to 
manufacture alcohol, and a majority of 
these expect to continue to operate, 
making alcohol only, as this operation 
is not prohibted under the law. 


Contracts With Allies 


Several distilleries have contracts 
made with allied governments before 
the rise in grain prices. Some of these, 
to fill these contracts, will operate at 
a loss. 

One thing to be noted is the excep- 
tionally good record on the distillery 
class, although so many of the distiller- 
ies are located outside of protection. 

At present there is about $70,000,000 
invested in distillery property, employ- 
ing about six to seven thousand per- 
sons; there are 120,000,000 gallons, or 
2,200,000 barrels, in bonded warehouses 
in Kentucky, about 50 percent of which 
is in the Fifth District, having Louis- 
ville as its center. 

Withdrawals Are Heavy 


During the last two years the price 
of whisky has doubled and it is esti- 
mated that the price will treble within 
a few months. Immense quantities are 
being tax paid and withdrawn from 
bond. At the present rate of with- 
drawal the supply will be exhausted in 
about two years. 

An important item to consider at this 
time as allied with the distillery inter- 
ests is the cooperage industry, which 
will be materially affected by the clos- 
ing down of the distilleries. It is esti- 
mated that $9,000,000 is invested in these 
plants. A favorable condition is the 
fact that during the time there may be 
a stock on hand bottling in bond will 
be carried on and government officials 
will be on the premises. 





Reestablish Rating Bureau 


The South Carolina Inspection & Rating 
Bureau has been re-established at Colum- 
bia. The attorney-general finds that there 
is no reason why the companies cannot 
pay graded commissions to agents on the 
same scale as other states under well 
recognized agreements. Some of the 
agents rebelled against the commission 
plan and their attitude almost brought 
the state and fire insurance companies 
again to the danger line. Some of the 
companies were very much in favor of 
reducing commissions in the state. 


Receiver for Cooperatives 


Walter Jeffers of Frankfort, Ky., has 
been appointed receiver of the Anchor 
Fire and the Lincoln Fire, both coopera- 
tive assessment concerns of Louisville 
which the commissioner recently sued to 
close down because of alleged failure to 
comply with the provisions of the law. 





Changes in Virginia 


The general agency in Virginia of the 
Newark Fire was discontinued September 
1. The duties will be assumed by George 
B. Jennings, Virginia representative of 
the Royal, which now owns the contro} 
of the Newark Fire. Archie H. Harris, 
who has been representing the Newark 
as state agent, still retains the general 
agency of the Boston and will continue 
to represent it in that capacity with head- 
quarters in Richmond. 


Wallace W. Smith, an inspector of the 
Kentucky Actuarial Bureau, has joined the 
army and is now in active training. He is 
the son of State Agent John L. Smith, 
of the Hamburg-Bremen, 
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_ Chicago 


| $20,000.00 | 


NOW BEING SPENT 


by the Chicago Board of Underwriters in a news- 
paper advertising campaign to show the people 
of one city that they are under insured. 


How will agents get the benefit of such advertis- 
ing? By using 


HOUSEHOLD 
INVENTORIES 


which show the policyholder the value of his property 
and how much more insurance he needs to secure reason- 
able protection. 


Household Inventories are the biggest builders of 
profitable business that an agent or solicitor can use. 
They are not merely advertisements, but arguments as 
well. They create new business among old policyholders. 
There is no waste distribution such as is inevitable with 
other valuable advertising nicknacks like memorandum 
books, paper knives, lead pencils, etc. Every household 
inventory given out becomes a puller for business, 
whether given to an old policyholder or a prospect. 


Quantity prices bring the cost down below that of 
almost any other advertising device. Plain covers with 
room for purchaser’s advertising display, or fancy covers 
with small space for presentation cards. Send 10 cents 
for samples of two sizes, or 25 cents for full line of sam- 
ples. You can use the samples. 


ORDER AT THE FOLLOWING PRICES: 


Plain Cover ———- Fancy Cover ——_—_, 

Quantity No. 150 No. 151 No. 610 No. 612 No. 614 
12 $ 1.00 $ 0.75 $ 1.25 $ 0.75 $ 1.00 
25 2.00 1.50 2.50 1.50 2.00 
50 4.00 2.50 5.50 2.50 4.00 
100 7.50 4.25 9.00 4.25 7.50 
250 18.00 10.00 22.00 10.00 18.00 
500 30.00 18.00 40.00 18.00 30.00 
1000 50.00 30.00 70.00 30.00 50.00 
2000 85.00 50.00 125.00 50.00 85.00 


Nos. 150 and 614 alike except for cover. 
Nos. 151 and 612 alike except for cover. 
Nos. 610 extra large. 


Printing on front covers included free on orders of 
fifty or more. Printing on both front and back covers 
included free on orders of 500 or more. 
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MOUNTAIN AND COAST FIELD 


WILL ENFORCE LICENSE LAW 








Utah Commissioner Issues. Warning 
Against Acceptance of Business 
from Unauthorized Agent 


Notice that insurance companies ac- 
cepting business solicited by represen- 
tatives of companies other than those 
they are properly licensed to represent 
are liable to have their charters revoked 
was issued last week by the Utah com- 
missioner. To put an end to the prac- 
tice, which it is claimed has been in- 
dulged in in Utah, the commissioner 
has decided to place in the hands of all 
insurance men a booklet containing the 
name of every authorized agent in the 
state. 

The wrongful practice not only con- 
stitutes illegitimate competition, but it 
also deprives the state of revenue, since 
the law provides for an annual license 
fee of $2 for every company an agent 
represents. Mr. Wells says there will 
be about 2,000 names in the book, some 
of them, of course, being repeated sev- 
eral times. 

The-law provides that any company 
accepting business from the representa- 
tives of other companies renders itself 
liable to forfeiture of the right to op- 
erate in the state. About 50 applica- 
tions for agents’ licenses have been 
received since the notice was issued by 
the department. 


EVANS COMPANIES IN BOARD 


Continental, Fidelity-Phenix and Amer- 
ican Eagle Have Joined the 
Pacific Coast Organization 


The Continental, Fidelity-Phenix and 
American Eagle, which have been the 
most important nonboard institutions 
on the Pacific Coast, have joined the 
Pacific Board, being unanimously elected 
to membership. This is one of the most 
important actions for many years on 
the coast, as numerous efforts have 
been made to get President Henry 
Evans to swing the three companies 
into line. Vice-President Charles R. 
Street of the Fidelity-Phenix at Chi- 
cago went to San Francisco last week 
as the personal representative of Presi- 
dent Evans to close the arrangements. 
The conditions were based on an un- 
derstanding reached when President 
Evans was on the Pacific Coast some 
time ago. It is thought that the admis- 
sion of these three prominent compa- 
nies in the Pacific Board will lead some 
of the other outsiders into the fold 
quite soon. 

This action comes as a result of 
negotiations instituted about June 1 by 
a special committee of the Brokers 
Exchange of San Francisco and car- 
ried to a successful conclusion largely 
by President J. B. Levison of the 
Firemans Fund. The three companies 
take full membership in the board, thus 
ending a six-year fight which started 
in 1911 when the board abolished the 
affliated membership class under 
which the Continental and the allied 
companies had theretofore been operat- 
ing: 


Held Conference in Seattle 


The Washington Advisory committee 
held conference at Seattle last week and 
heard the petition of the railroads for a 
reduction in the legal liability rates. The 
former rate was 50 percent of the bureau 
rate and the railroads want this basis re- 
stored. The committee also met with In- 
surance Commissioner Fishback, who told 
of methods used by his department to 
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NEWS FROM THE EAST 


CHANGE TO BE ANNOUNCED 








New York Fire Insurance Exchange 
i” Will Have Two Important Amend- 
ments to Rules 


New York, N. Y., Sept. 12—Two im- 
portant changes are to be incorporated 
in the report of the hand book revision 
committee of the New York Fire In- 
surance Exchange, which is to be sub- 
mitted at this month’s meeting. Rule 
No. 6, which has to do with binders, 
proposes a new standard form of binder 
for new risks and endorsement agree- 
ments. This would mean a substitution 
of a new binder in each case as the pres- 
ent rule necessitates the use of the 
standard form of binders in exchange 
territory on exchange watermarked pa- 
per. 

The second change concerns rule No. 
11, and proposes the issuance of a new 
short rate table. The reasoh for this 
lies in fact that the present short rate 
table has been in ust for years and re- 
quires to be considerably altered to 
bring it up to date, both as regards an- 
nual table and term policies table. 


Trick Played on Exchange 


New York, Sept. 12—The officers of the 
New York Fire Insurance Exchange are 
chagrined and annoyed over a _ trick 
played by an employe of a brokerage firm 
who induced a clerk of the exchange to 
insert a greatly reduced rate quotation in 
the rating copy that went to the printer 
one day last week. This rate was on stock 
at 45 West Twenty-fifth street, and al- 
though the fake quotation was in the 











property in Washington against fire, show- 
ing that his inspectors have been doing 
good work and the citizens have been re- 
sponding in excellent spirit. 


J. F. Agnew Resigns 


San Francisco, Cal., Sept. 12—F. J. Ag- 
new, superintendent of agencies for the 
Pennsylvania Fire at San Francisco, has 
resigned after twenty years’ service with 
the company, during which he has covered 
northern California and Nevada. His suc- 
cessor has not been appointed, nor has 
Mr. Agnew announced his future plans. 
It is understood that he will shortly join 
the field force of one of the larger British 
companies. 


Goes With the Automobile 


Walter H. Young, who recently resigned 
as special agent for the Commercial Union 
and Palatine in southern California and 
Arizona, has been appointed special agent 
of the Automobile of Hartford in northern 
California. 


De Paoli’s New Position 


John W. De Paoli is appointed special 
agent for the Home of New York and 
allied companies in San Francisco Bay 
counties. Mr. De Paoli has been in the 
underwriting department of the companies 
at San Francisco for the past ten years 
and has been doing field work for several 
months. 


The Humboldt Fire of Pittsburgh has 
entered Utah and appointed Windsor & 
Co., of Salt Lake, as general agents for 





safeguard crops, warehouses and other 


the state. 


cabinet but one day several policies were 
issued at that figure. Immediately upon 
discovery of the fraud, the exchange 
called upon its members to cancel any 
insurance they may have written at the 
unauthorized rate. 


MEMBERS OF FIRM ON MEND 


Cheering News Is Received From Col. 
E. C. Benton and L. A. Wallon of 
Paige Agency 


Boston, Sept. 12.—John C. Paige & 
Co., who a few days ago was threat- 
ened with the loss of two of its most 
valued members, is relieved at the turn 
for the better in the condition of Col. 
Everett C. Benton, who has been ill 
with pneumonia, and of Louis A. Wal- 
lon, the venerable treasurer of the firm. 
Col. Benton, who is president of the 
Massachusetts Fire & Marine, as well 
as senior member of the Paige firm, 
was not expected to live last week. 
There was a turn for the better Sun- 
day and recovery is now assured. Mr. 
Wallon, who is 62 years of age, and 
is also a member of the Paige firm, 
was thrown from and run over-by an 
electric train near his home in Hull 
at Nantasket, a short time ago and se- 
riously injured. His recovery was 
despaired of at the Hull hospital until 
the latter part of the past week, when 
the news of probable recovery was sent 
out. 


To Write Marine Business 


The North Atlantic of New York City 
has been licensed to write marine insur- 
ance. The Empire State_is being or- 
ganized in New York City to write 
marine business. 


To-Stamp Boston Dailies 


The executive committee of the Boston 
Board and the company committee con- 
.sisting of President Sargeant of the New 
Hampshire, George Neiley of the Koyal 
and H. P. Howard of the Home, met re- 
cently to consider the revision of plans 
for handling the Boston metropolitan dis- 
trict. It is announced that the stamping 
of daily reports for the Boston down- 
town district will begin Oct. 1. No one 
has as yet been elected manager of the 
stamping bureau. 


King Joins Boland Company 


John E. King, formerly general agent 
of the Richmond Fire, has joined the staff 
of the J. J. Boland Company, at 68 Wil- 
liam street, New York. Mr. King will 
take charge of the New York underwrit- 
ing department. He is well known as a 
successful underwriter. He is engaged 
also in organizing the Greater New York 
Fire, plans for its starting being about 
completed. 


William Wood, connected with the firm 
of Field & Cowles and for more than 
30 years identified with the insurance busi- 
ness in Boston, died at his Milton home 
Sept. 5. He was born in the Dorchester 
district in 1850. 





Sam Kennedy, special agent of the 
Westchester for Kentucky and Tennessee, 
now has his home as well as his head- 
quarters in Louisville, instead of in Chat- 
tanooga, Tenn., long the home of the fam- 
ily. Archibald Kennedy, son, is entering 





the medical department of the University 
of Louisville. 





Losses of the Week 











Wichita, Kans.—A fire presumably start- 
ing from an electric iron caused a two 
hundred thousand dollar loss last week. 
The entire interior of the Noble building 
was gutted and two immense stocks of 
clothing destroyed and damaged. The 
firemen found an electric iron in the al- 
teration room of the Redfern Clothing 
store (women’s apparel). It was lying 
on the floor and connected and the switch 
indicated the current. was turned on. 
The losses were estimated as follows: 


GOR CHS BUGIS oes c.cicis (6 00s we 40,000 
pe a Serre cre ee 80,000 
Greenway & Hughes..........+.4. 75,000 
aaa & Socket’ (adjoining)...... 3,000 

. A. Bowen (adjoining)....... 3,00 


othe building was four stories, ‘prick and 
stone construction with timber interior. 
About 50 percent of the losses are covered 


by insurance, 
* * 


Paducah, Ky.; Sept. 2—Fire destroyed 
the garage of W. L. Beck and contents 
and the R. H. Harkey General Merchandise 
Company store. The loss was $15,000 
with very little insurance. A bucket 
—- prevented further spread of the 
re. 

* od * 


Cincinnati, O., Sept. 7—Fire of mysteri- 
ous origin destroyed the saw mill and 
damaged the veneer plant of the Talbert- 
Zoller Company. — a 

* 


St. Louis, Mo., bing stein in the one 
and two-story brick building, Nos. 3034-42 
Lawton avenue, caused a 60 percent loss. 
Owned and occupied by Grand Laundry & 
Cleaning Co., laundry and garage. Fire 
occurred in the one-story brick building 
lettered “D,’’ Nos. 3034-36, used as garage. 
Quite serious damage to this building. 

Five Ford automobiles and two White 
automobile trucks badly damaged. Fire 
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TOTAL LIABILITIES $3.369.444.13 
POLICY HOLDERS SURPLUS $3,600,428.41 














WESTERN SPECIAL AGENTS —M. §&. 
Drake, Terre Haute, Ind.; F. S. 








Moore, 

Chase, Bloomington, pes 3; George K. March, 
Hinsdale, Mich.; Gosnell, Minneapolis, 
inn.; $. J. Horton, Kansas City, Mo.; E. 
White, Denver, Colo.; A. W. Jones, Columbus, 
Ohio; A. a, Yeaton 217 West Water strect, 
Milwaukee; R. . Miller, Webster City, Iows. 








CLIFFORD IRELAND, Pres. 


PEORIA, ILL. 


Western Live Stock Insurance Company 


Dr. GAIUS W. HUBBARD, Sec’y & Gen’! Mer. 
Maine, Massachusetts, Connecticut Rhode Island Pennsylvania North Carolina South Carolina Ohio, Indiana, Illinois, Wisconsin, lowa, Kansas, Texas, Missouri, Tennessee 
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burned through west windows and slightly 

damaged windows of the three-story brick 

building lettered “A,” used as laundry. 
Insurance blanket form on building and 


equi ment: 
Rhode ae ae National Un.. .$5,000 


Prov., ash.. 5,0 Ins.Und. of Pa. 5,000 
Camden ....-. 5,000 North River.. 5,000 
Com. Union...10,000 Norwich Un... 5,000 
Continental 10,000 Pacific ....... 5,000 
Franklin ..... yi Ins. Co. Pa.... 2,500 
German Alli.. 5,000 Recip Exch...20,000 
Granite State. 2,500 U. S. Fire.... 5,000 


Cause, fire originated “in automobile 
truck, caused by back-fire. 


Chicago, Ill., Sept. 5—Fire in two-story 
and basement brick, 2333-2335 South La! 
Salle Street, owned by Uhlich Orphan 
Asylum, caused a 40 percent loss. Occu- 
pied by Ford Mfg. Co., roofing material. 
Insurance: 

Amer. Central.$4,000 No. River....$2,500 
Connecticut .. 4,000 N. Y. F-.& M.. 4,000; 





The Pioneer German Fire Insurance Company in America 








UNITED STATES $30,000,000 


Hamburg-Bremen 
Hire Insurance Company 


HAMBURG, GERMANY 
Organized in 1854 


Entered United States in 1858 





UNITED STATES BRANCH: 123 William St., New York, H. N. KELSEY, Manager 








Amer., N. J... 1,500 Norw. Und.... 8,000 
Knickerbocker. 8,000 U. S. Fire.... 2,500 
Mil. Mech..... 1,500 


* s 

Lawrenceburg, Ind., Se 3—A 60 per- 
cent loss was sustained by the Johnston 
and Klare Manufacturing Company, block 
25, by fire which destroyed stock and 
machinery. Insurance: 
Germania ....$2,500 Home 
Amer. Eagle.. 2,500 Queen 


Concrete, Wash., Sept. 5—A total loss 
was sustained by fire which destroyed the 
school of Sec. 9. Insurance: 

Germania ... -$1,250 (London, Eng. .$1,250 


Byersville, Ohio, Aug. 31—Explosion of 
gasolene while cleaning type and ma- 
chinery caused a total loss to H. & H. Old 
by fire which destroyed the printing stock 
in the Enterprise office, Seneca ave. In- 
surance: 

Firemans, N. J.$800 Springfield ...$1,000 
U. S. Fire...... 800. is ™ 
s 

Sullivan, Mo., Sept. S—A total loss was 
sustained by Stoval & Son when fire de- 
stroyed their general store, block 31. 


Leavenworth, Kans., Sept. 7—The Schal- 
ker Packing Co. sustained a 10 percent 
loss through fire which destroyed their 
stock and supplies in their building, south- 
west corner Third and Choctaw sts. In- 
surance: 
Fidelity Phen.$5,000 
N.. ¥. OM@s. ss 0 
Hartford 
Aetna ..... ee 5 

* 

Salem, Ind., Sept. 5—Fire caused a total 
loss on warehouse of H. A. McCowen. 
Insurance: 


Fidelity Phen.$2,500 Northern $2,500 
L. & L. & G.. 1,500 Aetna ........ 1,000 
Nae. Givreess 2,500 


* * 

Youngstown, Ohio, Sept. 6—The Colum- 
bian Land Co. sustained a $1,000 loss 
through fire destroying its building, 19-23 


Hazel st. Insurance: 
Ger. Amer....$5,000 Phila. Und...$ 5,000 
Hanover ..... 5,000. Springfield -. 10,000 


Rogersville, Wis., Sept. 4—A total loss 
was sustained through fire which de- 
stroyed the general store and post office 
in the building owned by Morris Cahill. 


Insurance: 
SUN: 202... seees $600 Camp’port Mut.$850 
Citizens, Mo... 600 Citizens Mut... 850 


Aachen & Mun.. 600 Kewaskum .... 850 
West Bend Mut. 850. 


Wichita, Kans., Sept. 2—A total loss 
was sustained by the D. G. Edwards Co., 
118 N. Main st., through fire starting in 


an adjoining building. “Insurance: 
Springfield $3,000 Mer. Und..... $6,000 
Mil. Mech..... 2,000 Ben Fran..... ,000 
Central States 4,000 Peoples Nat’l. 1,000 | 
Equitable .... 2,000 Westchester .. 2,000 | 
Ger. Amer.... 3,000 Royal Exch... 8,000 
New Hamp.... 2.000 Concordia .... 1,000 
i ar 2,000 Patriotic ..... ,000 
Firemen’s . eS 3,000 
Continental 1.590 Hartford 1,000 
L. & L. & G.. 1,500 Home ........ ,000 
Peer 3,000 Minn. Und.... 1,000 
Imperial ..... 1,000 Germania .... 1,000 
Springfield... 1,000 Amer. Cent... 2,000 
Eng. Am. Und. 3,000 
* + * 


Chicago, Ill., Sept. 11—A 90 percent loss 
through fire was sustained by the Gelson 
Knitting Mills, 1519 Milwaukee avenue. 


Insurance: 
. -$5,500 Com’l Un..... $2,000 


Westchester 
Eng. Am. Und. 1,000 American .... 2,000 


AGENTS WANTED IN UNREPRESENTED POINTS 








ton bakery, in Rosedale, sustained a $200,- 
000 loss with only $80,000 insurance 
carried. ; 
Many other losses have occurred in this 
region lately, the majority of them started 
by electric irons. 

Farm losses, supposed to have been 
caused by the I. - are causing the 
special agents a great deal of distress. 


Toledo, Ohio, Sept. 8—The Larrowe 
Milling Company sustained a $30,000 loss 
through fire. oer 

Cleveland, O., Sept. 7—Two separate 
fires in the J. B. Pearce Lumber Co. oc- 
curring within two hours of each other 
destroyed the stock of wall paper near the 
Superior street viaduct, causing a loss of 
$40,000. is-Ab Ge 


Indianapolis, Ind.—Fire at the plant of 
the Polar Ice and Fuel Company, North- 
western avenue and _ Twentieth street, 
caused a $20,000 loss, $15,000 of which was 
on buildings, the rest covering 5,000 tons 
of natural ice. The flames originated in 
the hay loft of the wagon shed. 


Will Check Up on Chiefs 


After Oct. 1, the Indiana state fire mar- 
shal’s department will begin to check up 
on inspections made by the fire chiefs in 
the state. Under the new law, fire chiefs 
are bound to make inspections in the dis- 
trict under their charge once every six 
months and in the part of it designated by 
the authorities as the fire limits, an in- 
spection every three months. The first 
three-months period will expire with the 
end of September and an expert fireman 
will be employed by the state fire marshal 
to make the rounds and learn in what way 
and how well the fire chiefs have carried 
out this provision of the law. The chiefs 
have a blank report on which to make each 
individual inspection and a tabulated re- 
port also to send in addition to the others, 
to the state fire marshal at the end of the 
three-months’ periods. 


Fire Tuesday at the Rock Run Mills, 
Goshen, Ind., manufacturing underwear 
for the army, caused a loss of $5,000, 
partly by water. 


L l N E Ss AND RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
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F. R. THOMPSON 
FLOATE R Ss Insurance Exchange, 











Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 


OUR BUSINESS SOLICITED ; PROMPT ATTENTION 


Chicago, Ill. 





UNITED MUTUA 


Only authorized Mutual writing Fire and Tornado Insurance throughout Texas 
towns and cities of the State we are represented by experienced agents 
agent that we can be of special service. 





FIRE INSURANCE 
COMPANY 
HOUSTON, TEXAS 


In all principal 
Prepared to convince any 


Liberal commission. Write us today. 








The 
NATIONAL 
MUTUAL 


Insurance Co. 


CELINA, OHIO 


E. J. BROOKHART, 
Secretary 





THE LARGEST EXCLUSIVELY AUTOMOBILE 
MUTUAL IN OHIO 





Writing Full Floater, Fire, Lightning, 
Windstorm, Explosion and Theft 











JUNE Ist, WE HAD 11,657 MEMBERS AND $6,162,658 
INSURANCE IN FORCE 


Live Agents Wanted in Ohio and Indiana 














Nebraska National Insurance Company 


Insures City and Farm Property against loss by Fire, Lightning. Tornado, Cyclone, 
Windstorms: Hail insurance on growing crops, Threshing Machinery and Automobiles. 


Incorporated January 4, 1899 Eighteenth Year 


$501,465.91 paid Policy-holders for losses since organization. 
Authorized cash capital or guarantee surplus fund $5(0.000 00 


HOME OFFICE, FOURTH FLOC R FIRST NATIONAL BANK BUILDING. LINCOLN, NEB. 


Agents wanted in open territory 


hone B4881 perates in Nebraska only 








BANKERS & FARMERS LOAN & TRUST CO. 





Company 





Now Organizing for the Purpose of 
Forming the Illinois National Live Stock 
Insurance Company and 

The Illinois National Fire Insurance ‘ 








All the up-to-date forms of 
Live Stock, Automobile and Fire 
Insurance 
A strong organization of successful 
business men 








332-333 WELLS BUILDING, QUINCY, ILLINOIS 








United Firemen 500 Springfield ... 2,000 
Royal Exch... 3,000 Phoenix ...... ,000 
Metropolitan . 1,000 U. S. Fire.... 2,500 
Hibernia ..... ,000 Nat’l Ben F.. 2,500 
Niagara ..... 1,000 N. J. Fire..... 2,500 
National, Ct.. 1000 L. & L. & G.. 5,000 
Hartford ..... 3,500 Pittsburg Und. 2,000 | 
Security ..... 2,000 Concordia .... 2,500 
22 re 15,000 U. S. Und..... 1,500 
WU ee cen 3,00 
* * * 


Darlington, Wis., Aug. 31—Fire of in- 
cendiary nature caused a total loss to G. 
A. Mitchell on his Billiard Hall. 

* ¢ *@ 
_ Detroit, Mich., Sept. 5—Fire caused a 
2» percent loss to the Newton Packing 
Company, 1075 Fourteenth avenue. 

* * * 

Indianapolis, Ind., Sept. 5—A fire loss 
of 11 percent was sustained by the Polar 
Fuel and Ice Company. 

* ¢ @ 3 
Kansas City, Kans., Sept. 8—The Rush- 








George W. La Brande 
Albert Berg 

A. O. Eberhart 

Dr. A. B. Kirk 








Great Northern Insurance Company 


Pioneer Bldg., St. Paul, Minn. 
Albert Berg, Pres. & Treas. 
George W. La Brande, Vice-Pres. and Managing Underwriter 


“BOARD OF DIRECTORS: 
George T. Simpson 
C. L. Maguire 
Julius A. Schmahl 
Joseph I. Silbar 


Jos. I. Silbar, Sec’y 


Carl G. Schulz 
Louis F. Dow 
Louis B. Krook 


J.C. Fulton 
George Jarchow' 
Dr. J. J. Ecklund 
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PUBLICITY PLANS OF 
CHICAGO BOARD 


(CONTINUED FROM PAGE 1) 


nothing more of them. Mr. Aleshire 
estimated that values have increased 
anywhere from 20 to 200 per cent and 
insisted that the assured should be told 
about it. The advertising campaign is 
not in the interest of any particular 
person, firm or company. The adver- 
tising advises people to consult with 
their insurance man and hence does not 
increase competition. 


Groth Explains the Plan 


The plan outlined by the Chicago 
Board is the most extensive in fire in- 
surance community advertising ever in- 
itiated. It has been carefully planned 
and the campaign will be studied by 
business men of all kinds to see the 
results of institutional advertising of 
this character. H. A. Groth, secretary 
of the W. H. Rankin Company, the ad- 
vertising agency that is handling the 
campaign, had the advertisements 
thrown on a screen so that the insur- 
ance men could see them. He said that 
the researches made by the Rankin 
Company into fire insurance conditions 
showed that many men, especially 
householders, have not taken additional 
insurance but kept the same amount 
and forgot all about the changed con- 
ditions. He cited a number of losses 
which showed that people were under- 
insured and did not know about it. 
The insurance they carried was suffi- 
cient for the values of a few years ago. 
He said the advertising campaign 
would establish a new standard for in- 
surance men as the publicity would ex- 
plain the service they render, and the 
good they are. accomplishing. 


Service of the Chicago Board 


The publicity will bring out some of 
the achievements of the Chicago Board, 
will tell of its work and what it is doing 
for the benefit of property owners in 
the way of reducing losses, both of life 
and property, and will present the way 
it has cooperated with the city, bring- 
ing about safer conditions. Mr. Groth 
said that fire prevention day October 9, 
would be made a special day and all the 
newspapers in Chicago interested in 
this advertising campaign would feature 
the subject of fire protection. 

He said that the insurance men must 
back up the advertising campaign, by 
getting into it with all their might. 

A. H. Messing, of the Chicago Ex- 
aminer, told something of the work of 
the Chicago papers, saying that it took 
$10,000 in actual money outlay to pro- 
duce the first copy off the press. He 
referred to the power of suggestion as 
the big factor in advertising. The ad- 
vertising campaign will make it much 
easier for the insurance man to ap- 
proach his client or prospect. 

Keeley Gives a Talk 

Editor James Keeley, of the Chicago 
Herald, said that the publicity will not 
de the work alone. The agent must 
get behind and into the advertising. 
Advertising will not work without co- 
operation. He advised every man to 
write to his customers or prospects, 
call them up on the telephone or see 
them personally, refer to these adver- 
tisements, advise them to read them, 
take an inventory of their own stock or 


The Wabash Fire 
Insurance Company 


commenced business Jan. 1, 1916, 
andcloses the year with one hun- 
dred agents in Indiana. We want 
one hundred more good agents in 
Indiana. Help us keep as much as 
possibleof Indiana’s$7,000,000.00 


fire insurance premiums at home. 




















buildings. Increase in insurance should 
be made to equal values. 

- Louis N. Hammerling, president of 
the American Association of Foreign 
Language Newspapers, closed the 
meeting by telling of the extensive 
operations of papers represented in his 
association. 

Insurance men are enthusiastic over 
the possibility of this advertising cam- 
paign. It is a new one in Chicago and 
it is believed that the time is opportune 
to send home some truths to the pub- 


lic. 
Other Agents Will Profit 


Local agents in territory outside of 
Chicago, where the Chicago daily pa- 
pers circulate, will reap quite a harvest 
from the campaign being conducted by 
the Chicago Board. At the luncheon 
one or two agents were present from 
Milwaukee and there were guests from 
other near-by cities. These agents in- 
tend to take advantage of the adver- 
tising campaign by getting in touch 
with their customers. 

Interesting Conversation Overheard 


Winslow Russell, superintendent of 
agents of the Phoenix Mutual Life was 
coming into Chicago last Monday 
morning on the Pennsylvania Limited. 
He overheard a conversation of two 
men who had just finished the full page 
advertisement in the Chicago Tribune, 
calling attention to the fire insurance 
situation and the desirability of prop- 
erty owners scheduling their values. 
One of the men cut out the advertise- 
ment and remarked to his neighbor: “I 
control $400,000 fire insurance on prop- 
erties at Asbury Park, N. J., and I am 
going to check the whole thing up as 
soon as I return, for I know we ought 
to increase our lines.” Thus the adver- 
tising will have its result in many direc- 
tions. 


RESTRICTIONS WOULD 
NOT ACCOMPLISH ENDS 


(CONTINUED FROM PAGE 1) 


reinsurance, would find more response 
among the legislators on this matter 
than they did on underwriters’ agen- 
cies, partly because reinsurance treat- 
ies are used chiefly by the big 
companies and not by the little ones, 
and partly because of the old theory 
that American government should pro- 
tect infant American industries. Then, 
too, in some states that have a few 
local companies of their own, they 
could get action through the plea of 
helping home institutions keep home 
money at home. They could also work 
on the anti-foreign feeling, for prac- 
tically all of the reinsurance companies 
now are foreign institutions. How- 
ever, it has never been the practice of 
legislatures to discriminate against di- 
rect writing foreign companies. It 
seems rather inconsistent, say the re- 
insurance men, that this antiforeign 
feeling should be worked against rein- 
surance companies. 


Would Become Direct Writer 


One reinsurance company manager 
has instructions from his home office 
to enter the direct writing field should 
restrictive legislation be adopted. His 
company has retrocession facilities that 
would make it an enormous factor in 
the direct writing field. His only prob- 
lem would be to establish an organ- 
ization to handle the business on a 
direct basis. His company has poured 
in millions to take care of the rein- 
surance reserve on the business they 
are carrying net and on the business 
they are retroceding to nonadmitted 
companies. Should they be shut out of 
the reinsurance field, these vast sums 
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would be released as the business ex- 
pired and they could be used to estab- 
lish an organization and an agency 
force. Because of the retrocession fa- 
cilities which would not be cut off 
by the reinsurance restrictive laws, the 
company would write lines that would 


| 
| 


stagger many an American and also | 


many a foreign direct writing com- 
pany. 

Some of the leaders among the di- 
rect writing companies state the pro- 
posed legislation would never accom- 
plish what its sponsors desire or hope 
for. They also say that they can see 
no benefit that might ‘accrue to local 
agents. 


Incendiaries Caught 


Benjamin Uphold (adopted name, Ralph 
White), a youth of eighteen years, tried 
on an arson charge, was sentenced in the 
Winchester (Indiana) Circuit Court, Tues- 
day, to 2 to 21 one years at the Jefferson- 
ville Reformatory. A youth of nineteen, 
who would not give his name, was held to 
the grand jury at Noblesville, Ind., Tues- 
day. on a charge of conspiracy to commit 
arson. He was discovered in the plant of 


the Indiana Condensed Milk Company at } 


Sheridan, with his pockets full of oiled 
waste. He is regarded as either a pro- 
German or an I W. The condensed 
milk company ships its product to the 
allied governments. 


Too Many Sightseers 


Columbus, Ind., firemen have notified 
Mayor H. K. Volland that they have about 
decided to wait ten minutes after each 
fire alarm in order to give automobilists 
and motorcyclists a chance to answer first. 
They say they are certain to kill the fire 
horses or run over somebody unless the 
police keep traffic out of the way. After 
a recent alarm the fire truck drivers had 
to leave a paved street and take an unfre- 
quented one, as the former was jammed 
with autos. 


Commercial Union Purchase 


The Commercial Union is reported to 
have made an offer for the control of the 
National of Great Britain, which has home 
offices at Glasgow. 

The Star Assurance is said to have 
been purchased and the British Dominions 
& Eagle is named as the buyer. 





“H-E-L-L-O” 
“Say, I’ve lost my fire policy’— 


And that means a mess of 
bother and trouble— 


And nothing coming in to pay 
for it. 


SAVE TIME AND TROUBLE 


By Using the 


“LOST POLICY CERTIFICATE” 


(Carey and Zimmerman Form) 


No cancellation of old policy— 
no issuing of a new one. 

Takes but a few minutes. 

Send for a sample and prices. 
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THE JIFFY PEN 


The word ‘Jiffy’ denotes speed and action. 


The shape and balance 


It is built for those who appreciate a 
Prices from $2.50 up, either stand- 
Self-filling pen without a rubber sac. 

SEND FOR DESCRIPTIVE MATTER 


JIFFY PEN CO., Dept. No. 2, 406 Pierce St, Sioux City, Iowa 
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TRACTOR TESTS INTEREST 





Demonstrations at Fremont, Neb., 
Show Kerosene to Be Faulty As 
Tractor Fuel 





Automobile underwriters were con- 
siderably interested in the five-day 
tractor tests held at Fremont, Neb., re- 
cently. Between 200 and 300 machines 
of some 42 different makes were dem- 
onstrated, affording an excellent oppor- 
tunity to size up the tractor as an in- 
surable proposition. 

Fully two-thirds of the tractors 
operated during the demonstration on 
kerosene, but it seems evident that at 
the present time kerosene cannot be 
made to perform as well as gasoline. 
Practically all of the tractors burning 
kerosene used considerable water in the 
fuel mixture to prevent free ignition. 
In spite of this the kerosene propelled 
machine seemed very liable to overheat. 
Farmers, however, were very much in- 
terested in the performance of the kero- 
sene tractor for the reason that kero- 
sene is now Selling at nine cents a gal- 
lon and gasoline at 22 cents. This dif- 
ference in the price of fuel will, of 
course, be taken into consideration by 
all prospective buyers of tractors. 

It is generally felt that the tractor 
industry is still in the experimental 
stage and that while in the near future 
large quantities of tractors will be sold 
there is much to be done in the way of 
improvements. For instance, at the 
present time, the Ford tractor, selling 
at $265, is the only low priced machine 
on the market, the other makes costing 
from $800 up. Automobile underwrit- 
ers also point out that, for the present 
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Company 
Authorized Capital and Surplus, $500,000.00 
“All kinds of Automobile Insurance” 
Agency applications now being received. 
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MEN WHO KNOW 


Applications for automobile insurance in the Insurance Com- 
pany of North America are handled by men devoting all of each 
business day to this one line of insurance, men especially trained 
for the work and familiar with it in all its details and ramifica- 
tions, men who know. Applications for automobile insurance in 
the Insurance Company of North America are handled intelligently. 


INSURANCE COMPANY OF NORTH AMERICA 


PLATT, YUNGMAN & COMPANY, General Agents 


400 Walnut Street, PHILADELPHIA, PA. 
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at least, the average farmer owning 160 
acres, 100 of which will usually be under 
cultivation, is not very apt to invest 
money in a high priced tractor and for 
many the Ford tractor would not do 
sufficient work to fill the bill. 





Seeks Underwriters Label 


The Walker Ke-les lock has been sub- 
mitted to the Underwriters’ Laboratories 
for approval. It has been on the market 
for some two years and has had an ex- 
cellent field record. The combination is 
on a new principle. There are no tumblers 
and it cannot be worked by the average 
combination expert. The lock shuts off 
the magneto, battery and gasoline. Not 
only is it a safety device from the stand- 
point of theft, but also from the stand- 
point of fire. 


" Philadelphia Thefts 


Automobile thefts have become _ so 
prevalent in Philadelphia that the Auto- 
mobile Owners’ Indemnity Exchange has 
devised and introduced for the protection 
of policyholders a steel tag, bearing a 
serial number, to be securely attached to 
the radiator, and has established a sys- 
tem of discovering missing cars and of 
detecting and prosecuting thieves. 





Organizing a Mutual 


E. F. Perry & Co., of New York, are 
organizing the United States Mutual Auto- 
mobile Fire Insurance Company, which 
will be operated from their office at 66 
Broadway. F. Perry is president; A. 
A. G. Luders, treasurer, and L. H. Parker, 
secretary. The company will write fire, 
theft, property damage and_ collision 
coverage. The firm has managed the Lum- 
ber Underwriters for many years and has 
a large and successful business both in 
New York and throughout the country. 





Motor Notes 


The Belt Automobile & Indemnity As- 
sociation of El Paso, Ill, is opening an 
office at Rockford, Ill. 

The Northwestern National Fire is open- 
ing an automobile department. It has 
appointed Roger Cotton as manager. Mr. 
Cotton has been in charge of a similar 
department with the A. D. Baker & Co., 
general agency at Lansing, Mich. 

Liability agents in Des Moines state 
that the new Iowa law which grants per- 
mission to write collision insurance is 
bringing in considerable business. Fire 
companies are permitted also to write 
property damage insurance which was 
formerly restricted to liability compa- 
nies. Thus far, the fire companies are not 
conducting an aggressive campaign for 
this business in Iowa, it is said. 


Would Unionize Louisville 


John E. Zener, president of the Inter- 
national Firemen’s Association, with head- 
quarters at Indianapolis, is in Louisville, 
where, he stated, he had gone with a view 
to organize a local branch of the union. 
He is quoted as stating that the principal 
object of standardization of methods of 
fire fighting is the advantage that would 
be obvious when firemen are called from 
one city to another. 


The shares of the Merchants Fire, re- 
cently incorporated at Indianapolis, are 
being offered at $62.50 for $50 par value. 
The company has made its deposit with 
' the department of $25,000 in required se- 
| curities. 








Three Sons in the Service 





LIEUT. JOHN E. EDDY CAPT. MANTON 8S. EDDY LIEUT. W. 8S. EDDY 


George M. Eddy, of the local agency of George Herrmann & Co., Chicago, 
has three sons now in military service and all are officers. They are grandsons 
of H. C. Eddy, western manager of the Commercial Union. The three boys 
were born in Chicago and attended Shattuck Military Academy at Faribault, 
Minn. 

John E. Eddy is second lieutenant in the 344th Infantry, U. S. R. He is a 
graduate of Princeton and played quarter back on the varsity team_last fall. 
He attended Ft. Sheridan training camp and is now at Ft. Grant, Rockford, 
Ill., where he has just been appointed aid-de-camp to General Martin. 

Captain Manton S. Eddy is in the 39th Infantry, U. S. Regular Army. He 
graduated at Shattuck as major of the battalion and at once received a lieu- 
tenancy in the United States army. He has just been promoted to captain. 
At present he is acting as ordnance and signal officer on the general’s staff at 
Syracuse, N. Y ber) 

Second Lieutenant William Sprague Eddy belongs to the 86th division 
of the United States regulars at Ft. Worth, Texas. He was connected with 
the Taylor-Critchfield & Clague Company and attended the training camp at 
Culver, Ind., in April. He then went to the Ft. Sheridan training camp and 
has just been ordered to Ft. Worth. 


The Frankfort General Insurance Co. 


BRANCH OFFICE SERVICE 
@ Unless you can secure prompt and efficient service in the field your competitors will. 
@ Through our various Branch Offices conveniently located our representatives receive 
quick returns on their orders for policies. and in claim adjustments. 
@ Get acquainted with our system of handling Liability, Compensation, Automobile, 
Public Liability, Personal Accident and Health and Industrial Accident and Health. 


Call upon or write ournearest Branch Managers located at Cleveland, Ohio, Chicago, Ill., and Pittsburg, Pa, 
The Frankfort General Insurance Co.,123 William St., New York City 
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WHY NO AMERICANS 


THERE are many answers to the ques- 
tion: Why are there not several big 
American reinsurance companies? 

Each one of the answers is probably 
partly correct and then probably there are 
some other reasons besides. 

Some of these set forward are: 

1. American capital has considered 
other lines far more profitable. 

2. American capital does not like busi- 
ness that must of necessity be conducted 
with such great secrecy as the reinsurance 
business. 

3. Owners of capital in the direct writ- 
ing insurance business have not realized 
that they could profitably become retro- 
cessionaries of American reinsurance com- 
panies, 

4, Foreign companies, because they are 
so well established, have had So much 
more to offer than any new Americans 
could. 

5. The stringency of American insur- 
ance laws has limited the possible retro- 
cession facilities to such an extent that 
American companies could not retrocede 
sufficient excess liability to make them 
really useful. 








INTERESTING EXPERIMENT 


It will be interesting to watch the ex- 
periment of the large local agency of 
Moore, Case, Lyman & Hupparp of Chi- 
cago in establishing a life insurance de- 
partment. While some of the smaller 
offices in Chicago have undertaken to 
write life insurance, this is the first of 
the major agencies to embark in this 
line of underwriting. Moore, Case, Ly- 
MAN & Husparp have been able to fur- 
nish directly anything in the line of in- 
surance except life. It has been a ques- 
tion with local agents as to whether 
life insurance, even with a specialist in 
charge of the department, is a prac- 
tical, workable proposition with a large 
city agency. 

Naturally a big office like Moorg, 
Case, Lyman & Hussar has worked up 
a large list of clients and in addition 
there are many solicitors and brokers 
attached to that office who write con- 
siderable life insurance. These men 
have brokered their business here and 
there before. If Moore, Case, Lyman & 
Hupparp can make a success of their life 
insurance department it will open a new 
avenue for big local offices. This 
agency seems to be applying the prin- 
ciple of many manufacturers nowadays 
in using the by-products to their ad- 





vantage. The firm has employed a 
successful life insurance man, F. A. 
BENTLEY, as the manager of that de- 
partment. Therefore real life insurance 
service will be given and it cannot be 
said that this is a case, where pros- 
pects are dealt with by one who is in- 
competent or a mere commission grab- 
ber. 








TOO MUCH MUD 


“It’s about time the stock companies, 
mutuals and interinsurers recognize the 
fact that they have a big community of 
interest and get closer together.” 

This remark was made by Commis- 
sioner WALTER K. CHorn of Missouri at 
the recent commissioners’ convention. 

The mutuals and stock companies 
have been getting closer together of 
late years. But how about cooperation 
of either with interinsurers? 

The mutuals are probably just as hos- 
tile to the interinsurers as the stock 
companies. In fact, the interinsurance 
solicitors are invading the fields where 
the mutuals have made the most prog- 
ress. Most any mutual man can give 
more reasons than the average disciple 
of stock insurance why interinsurance 
is not the best method of loss distribu- 
tion. 

In opposing state insurance, in elim- 
inating certain objectionable laws in 
force in some states, in fire prevention 
activities, and possibly in some other 
directions, there should be more co- 
operation than there is, but altogether 
too much bunk-like mud is being 
thrown from various quarters to permit 
of that entente cordiale so necessary 
to effective cooperation. 








RESULT OF HIGH PRESSURE 

THE voluntary liquidation of the First 
NaTIONAL Fire of Washington, D. C,, 
shows the effect of high cost promotion 
propositions and the results of high pres- 
sure methods during the organization 
period, which even a good management 
finds it hard or difficult to overcome. 

During the early days of its career the 
First NATIONAL Fire was what is known 
as a “promotion enterprise.” Unfortu- 
nately it was in the hands of the Philis- 
tines who were more interested in making 
money out of the organization than they 
were in establishing a substantial fire 
insurance company. President Rosert J. 
Wywne and Managing Underwriter Joun 
E, SmitH have endeavored by every legiti- 
mate means to undo the work of the past 
and get the First NATIONAL Fire estab- 
lished on a firmer foundation. There was 


pany throughout the field, and many at- 
tacks have been made on it. It had been 
subject to criticism and confidence, there- 
fore had been disturbed. 

This all goes to show that in the or- 
ganization of fire insurance companies it is 
necessary to keep a clean slate. If the or- 
ganization work is bound up with numer- 
ous obligations and if the stock has been 
sold in a way to deceive stockholders, the 
management thereafter must reap the 
whirlwind. We need good fire insurance 
companies these days, even of moderate 
size. They must, however, go before the 
agents and the public in a way that no 
apologies are needed for them. 





A really high class agent is a valu- 





_able asset. 


-ers. 


considerable .prejudice against the com- 


Personal Side of the 
Insurance Business 


Lee Elliott, general counsel of the 
Ohio Farmers, died at his home in 
Seville, Ohio, Thursday morning. Mr, 
Elliott had been ill for several weeks. 
Physicians were not able to diagnose 
his trouble. He was regarded as one 
of the main stays of the Ohio Farm- 
He had made a name for himself 
as a man of splendid judgment,: and 
his advice was sought frequently by 
other companies. He was born in 
Wayne county, Ohio, Feb. 20, 1851. He 
was admitted to the bar in 1873. In 
January, 1893, Mr. Elliott was elected 
a director of the Ohio Farmers and 
made general counsel. Since that time 
he has given special attention to insur- 
ance law. He has devoted his time 
in later years to the company. Mr. 
Elliott served as president of the Ohio 
Insurance Federation. 

Mr. Elliott studied law under James 
C. Johnson, who was president of the 
Ohio Farmers for over forty years up 
to the time of his death in April, 1912. 
These two men were close friends. 
They possessed similar characteristics 
and so there was a.real comradeship 
formed between them. 


W. C. Butler, the well-known inde- 
pendent adjuster of St. Louis, is going 
to retire from active business life on 
Sept. 30. 

Mr. Butler is a veteran of the Confed- 
erate army, and it was upon his return 
to St. Louis that he began his career as 
an adjuster so that he has actively been 
engaged in that capacity for over fifty 
years. Mr. Butler probably enjoys the 
distinction of having adjusted more 
losses than any other individual. He 
has adjusted losses for some of the 
companies for over forty years, which 
bespeaks the high esteem in which he 
was held, and a true recognition of his 
ability. 

Mr. Butler has always been willing 
to give advice to any of the “ctibs” and 
many of the successful insurance men 
in his community can recall instances 
where they have profited by his knowl- 
edge. He is now in his eighty-sixth 
year and it was at the suggestion of his 
physician that he is retiring as it was 
felt that he needed a much earned vaca- 
tion. 





There were three out of town for- 
mer Rocky Mountain field men in Chi- 
cago Monday, they being President 
O. E. Lane of the Niagara Fire, Wil- 
liam Deans, a Pacific coast .general 
agent at San Francisco, and State 
Agent L. D. Griffin of the Fire As- 
sociation at Denver. These three men 
and E. E. Wells, Illinois state agent 
of the Liverpool & London & Globe, 
and R. H. Purcell, assistant manager 
of the Liverpool & London & Globe, 
both former mountain field men, had 
lunch together. 


Assistant Manager Frank M. Jones 
of the Sun of England in the west, 
has returned from a fishing trip at 
Lake Wauwasee, Ind., where he spent 
a few days in company with State 
Agent W. P. Benton of the company. 
Mr. Benton advises the Sun that while 
Mr. Jones qualified as an expert at 
the table and at night as a sleeper, 
“furthermore the deponent sayeth 
not.” It is understood that Mr. Ben- 
ton hoped to develop Mr. Jones into 
something of a fisherman. The indi- 
cations are that the outcome was very 
discouraging. 

Colonel William H. Palmer, presi- 
dent of the Virginia Fire and Marine, 
has the unique honor of being the only 
surviving charter member of the Rich- 
mond chamber of commerce, which 
celebrated its golden anniversary last 
week. A paper read by Colonel Palmer 
at the jubilee banquet detailing inter- 
esting phases of the city’s growth dur- 
ing the last half century proved to be 
a leading feature of the celebration. 
Colonel Palmer was a staff officer in the 





Confederate service and was with Lee 


at Appomattox. He returned to Rich- 
mond after the surrender and has been 
a big factor in the commercial progress 
of the city since that time. In addition 
to heading the V. F. and M., he is pres- 
ident of a bank and actively identified 
with a number of other important busi- 
ness enterprises. 


J. Denny O’Neil has resigned as 
Pennsylvania insurance commissioner 
to become highway commissioner. 
Charles A. Ambler, of Philadelphia, was 
appointed to succeed Mr. O’Neil. Mr. 
Ambler said that he would make no 
changes in the department. He an- 
nounced that it is his intention to make 
a clean sweep in the state of all itsur- 
ance concerns of doubtful character. 
He is a former speaker of the Penn- 
sylvania House. 


Orville Davis, of Oxford, Mich., who 
was the oldest man in the field force of 
the Michigan Millers Mutual in point of 
service, died suddenly a few days ago. 
He was treasurer of the National Asso- 
ciation of Mill and Elevator Field Men. 
Julius R. Baker, secretary and treas- 
urer of Thomas Baker, Jr., & Co., has 
enlisted in the North Dakota Second 
Regiment, of which Henry T. Murphy, 
agent at Bismarck, N. D., is captain. 
Otto Danek, state agent for the Fidel- 
ity Phenix Fire, is also i in this company. 


Harry W. Hull, ‘wed agent of the 
London & Lancashire and Orient in 
Ohio, has been married to Miss Sue 
McCune of Dayton, Ohio. Mr. and 
Mrs. Hull will make their home in Day- 
ton. 

Kent Curtis, son of Chas. E. Curtis 
of Toledo, the adjuster, is now at Min- 
eola, Long Island, where he is await- 
ing orders to sail for Italy. Young 
Curtis is a member of the United 
States aviation corps, having spent nine 
weeks at the flying school at the Uni- 
versity of Illinois. He was among the 
first seven to be assigned to the Italian 
front. 

Capt. Paul Mason, now with the Na- 
tional Automatic Sprinkler Association 
and formerly editor of “Fire Protec- 
tion,” will address the National Con- 
vention of Master Bakers at Chicago, 
Sept. 21. His topic will be “The 
Economic Value of Fire Protection in 
Bakeries,” which, in its broad aspects, 
include a study of fire hazards, fire pre- 
vention and fires, as affecting the en- 
tire food and conservation problems of 
the United States. 


The other day Site J. Macklin of 
the Macklin Agency, Columbus, O., 
was coming down in the elevator bound 
streetward. On the lift were two little 
girls clad in the uniform of Red Cross 
nurses. Down stairs was the demon- 
strating office of the Columbus branch 
of the Red Cross. Mr. Macklin said 
to the little ones: “Arn’t you a trifle 
young to be Red Cross nurses?” “Oh, 
we don’t know,” came the reply, quick 
as a flash. “We’re only samples!” 


Thomas E. Gallagher, president of 
the Cook County Association Contam- 
inated & Conglomerated Order of 
Grandfathers, has approved application 
for admission to that organization of 
Wn. E. Hill, Illinois state agent of the 
London Assurance. Mr. Hill’s son, 
Wm. E. Hill, Illinois state agent of the 
ville, Ind., branch of the Indiana In- 
spection Bureau was recently presented 
with a son and Mr. Hill, Sr., is endeav- 
oring to take his admission into the 
Grandfathers Association as modestly 
as possible. 


H. E. Drugan of Columbus, Ohio, 
special agent of the Glens Falls, has 
been successful in passing the test for 
entrance into the government service 
as an aeronaut. He does not know 
where or when he will have to report. 
Mr. Drugan passed with a good record. 
He is anxious to accomplish something 





for his country. 
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Casualty and Surety Comment 








CHANGE OF HEART 

“T’ve quit arguing with my company 
about compensation lines and rates,” 
said an agent recently. “I used to 
fight to get them to carry certain risks 
and to reduce certain rates. Events of 
the past year have shown that there is 
no margin in the business on which 
accommodation risks can be carried at 
a loss and from which deductions may 
be made on_ supposedly profitable 
classes.” 

The agent has had the sort of a 
change of heart that is needed by many 
agents. 

Too many are going on the old 
theory that all their interests are with 
the assured and that the company can 
well take care of itself. Without either 
the public or the companies the agents 
would not be very well off and it is up 
to them to do their part in conserving 
the interests of the companies as well 
as the public. 


REQUISITES FOR SUCCESS 

Vice-PRESIDENT WILLIAM HucH Har- 
ris of the Fivetity & Deposit says that 
three of the requisites for the success of 
an insurance company are reputation, 
which bespeaks good management, 
financial strength and strong agency 
representation. He asserts that if a 
reputation for honorable dealing could 
be actually capitalized, it would make a 
pretty good financial statement in it- 
self. It has been said that a good repu- 
tation is better than bags of gold. 
Therefore, a company with the bags of 
gold also has two of the great factors 
of success. 

Mr. Harris lays great stress on the 
field organization as one of the most 
important elements in the operation of 
a company. The company looks to the 
producers for the sinews of war. With- 
out the agent a company would be- 
come almost a banking institution ex- 
clusively. Mr. Harris warns agents 
against getting into a rut in soliciting 
and business building. One’s thoughts 
should be alive, optimistic and progres- 
sive. The-agent should work out for 
himself a policy that will mean his ad- 
vancement from year to year. If an 
agent can be known as the leading in- 
surance man in his community, or at 
least among the few leaders, he has 
achieved much. 





Personal Glimpses 
of Casualty Men 





George Edgar Turner of Indianapolis, 
chief deputy of the Indiana department, 
who made such a striking impression 
at the Insurance Commissioners Con- 
vention with his address on acquisition 
cost was selected for that office by 
Auditor of State Klauss last December 
because of his special qualifications for 
the work and not because of previous 
acquaintanceship, as Mr. Klauss met 
him = shortly before taking office. 
. Mr. Turner had been practicing law 
in Indianapolis for. eight years, follow- 


ing his graduation from the Indiana 
Law School, which course had been pre- 
pared for at DePauw University, of 
which Mr. Turner is also a graduate. 
He was born on a farm in Putnam 
county, Ind. He early decided to spe- 
cialize on insurance law practice and 
secured a good clientele among cas- 
ualty companies in particular because of 
his diligent faithfulness to the interests 
of his customers. He interested him- 
self in various insurance educational 
and legislative organizations and was 
one of the active factors in the organi- 
zation of the Indiana Insurance Fed- 
eration, of which he was last year re- 
elected secretary. 

He is a clear thinker and a forceful 
speaker. He knows both sides of the 
insurance proposition and is regarded as 
being conscientiously determined to ad- 
minister the duties of his office in strict 
fairness to all parties concerned. He is 
doing his part to make a record for 
the Klauss administration, which will 
be a credit to the department and those 
responsible for its conduct. 

Albert E. Stokes, who has been con- 
nected with the Chicago branch office 
of the U. S. Fidelity & Guaranty, is now 
at the reserve officer’s training camp at 
Ft. Sheridan, IIl. 


Walter T. Lemon, St. Paul repre- 
sentative of the Globe Indemnity, was 
married Saturday, Sept. 8, to Miss Ida 
L. Ulm, his housekeeper. Miss Ulm 
had cared for Mr. Lemon’s little son 
and his home since his first wife died 
two years ago. The wedding came as 
a surprise to his friends. Mr. Lemon 
was formerly a member of the Min- 
nesota legislature and a member of the 
St. Paul board of public works. He 
is a member of the local draft exemp- 
tion board for his ward. 


W. T. Grant, secretary of the Busi- 
ness Men’s Accident of Kansas City, 
Mo., attended the meetings of the 
Health & Accident Underwriters Con- 
ference and the International Claim 
Association, but reports more business 
than any other. month in its history. 
There was total of 4,597 applications 
received during August. The first day 
of September brought in 223 applica- 
tions. Mr. Grant was elected presi- 
dent of the claim association, an honor 
that was fittingly awarded. 


President H. G. B. Alexander of the 
Continental Casualty is taking an auto- 
mobile trip through the east, going 
through New York and New England. 
He will not return to his office until 
the latter part of September. 








Workmen's Compensation 
Notes and Comments 





BY DAVID H. KELLER, M. D. 
Where There’s a Will 


Under a workmen’s compensation 
policy, the premium on which was $14, 
the insurance carrier paid $1,600 in a 
lump sum for the loss of use of an arm. 
Medical and hospital bills ran the total 
payments up to $1,785. Discussing the 
case with the author, the claim adjuster 
—a competent lawyer—who handled the 
claim, wondered “where the insurance 
carrier is going to get off” when the 
risk is so great in proportion to the 
premium charged. The author sug- 
gested that this question had already 
been answered by a large number of 
companies which had peen forced to 
cease writing workmen’s compensation. 

“But,” exclaimed the claim adjuster, 
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“some of us are still in the business. 
My company declares that it is going 
to stay in fhe business. I am told, 
though, that if I want to stay in the 
business I’ve got to help to reduce the 
loss ratio. There must be some way. 
The business is only three or four years 
old, and any business only three or 
four years old is subject to improve- 
ment. 

“Now, where are we going to begin? 
At first thought it would appear that a 


jmore rigid selection of risks, a weed- 


ing out of the more hazardous ones, 
ought to solve the problem, but in my 
experience, extending over the whole pe- 
riod of workmen’s compensation in IIli- 
nois, I have never been able to deter- 
mine until the losses are paid whether 
one risk is more hazardous than an- 
other. We have a risk on our books—a 
manufacturing concern using a variety 
of power machinery—upon which the 
premium is $1,200. The proprietor has 
just insisted that his premium be re- 
duced because he has not reported an 
accident during the year past. 

“Upon the other hand, the risk which 
has just cost us $1,785 was not even 
such a risk as is contemplated by the 
provisions of the act. The most hazard- 
ous duty incident to the occupation of 
the employe was that of wiping dishes 
in a private residence. You will ob- 
serve that the loss of the use of the arm 
was brought about by a trivial abrasion 
of the skin of the index finger, the 
abrasion having been made by the edge 
of a drinking glass.” 

“Yes,” replied the author, “I observe, 
also, that the employer has reported 
the accident as having occurred Aug. 4 
at 8 p.m. The report shows that this 
was the first day of employment. Of 
course, the employe was suffering with 
blood poisoning before he was em- 
ployed by the assured. He merely no- 





tified the employer on Aug. 4 that he 
had injured the finger. The employer 
did not investigate. He did not exam- 
ine the finger. No doubt the employe 
told the surgeon that the injury had 
been sustained several days previous to 
Aug. 4. 

“There was no comparison of notes 
between the employer and surgeon and 
yourself, and, hence, no apparent rea- 
son for suspecting a fake claim. The 
attending surgeon,-who made his re- 
port on his letterhead, because you did 
not furnish him a properly prepared 
surgeon’s report blank, states that he 
first- examined the employe Aug. 4 at 
9 p. m., at which time he found a high 
degree of blood poisoning in the arm. 
Because you did not furnish him with 
a blank report containing comprehen- 
Sive questions—questions so worded as 
to elicit the particular information nec- 
essary to the disposition of workmen’s 
compensation claims—you did not get 
from the surgeon information which 
would have inspired you to a realization 
of the fact that here was a case in 
which the symptoms of blood poisoning 
presented themselves in the short space 
of one hour from the time the injury 
which induced it was sustained—an oc- 
currence which is physically impossible. 
If you will trouble yourself less about 
hazardous occupations and more about 
individual claims, you will have gone far 
in your effort to solve the problem of 
reducing loss ratios.” 

“But,” objected the claim adjuster, 
“if you furnish your so-called compre- 
hensive report blank, and it gets into 
the hands of a dishonest surgeon, won’t 
he get ‘wise’ and make out a case for 
compensation anyway?” 

“True,” replied the author, “and now 
you have suggested the other factor 
which is next most available in your 
effort to reduce loss ratios: Employ 
only honest surgeons.” 
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LABOR WILL TAKE IT, 
IF IT COSTS NOTHING 





Objects to Paying Part Cost of 
State Health Insurance in 
Massachusetts 


PUBLIC HEARINGS HELD 


Accident and Health Insurance Inter- 
ests Given an Opportunity to 
Speak Wednesday 


Boston, Sept. 12.—Organized labor 
and the employed classes generally 
have desire for health or “social” in- 
surance in Massachusetts, if the same 
can be secured without expense to 
themselves and without the embarrass- 
ment of submitting to medical exam- 
inations, according to the consensus of 
opinion at hearings before the com- 
mission on social insurance. at the state 
house the past week. The commission 
is a recess committee named by the 
governor and legislature at the last 
general court session to further the 
study instituted last year by a similar 
commission, which issued an extensive 
report. Governor McCall recommended 
a state system of health insurance for 
wage earners in his message to the 
legislature in 1916 and referred to the 
subject even more strongly at the last 


session. 
Dangers in the Law 


Prominent state and local labor 
leaders appeared before the commis- 
sion. Henry Sterling, legislative agent 
of the state federation of labor, spoke 
in favor of noncontributory health in- 
surance, but emphasized some objec- 
tions, such as the form of “compul- 
sion” involved, and declared the law 
would be the worst kind of class leg- 
islation, being taxation levied on speci- 
fied classes for special purposes. 
There ‘could be no equitable adjust- 
ments, he said, without frequent and 
complete physical examinations, and 
this would leave the way open for 
employers to “blacklist” and “black- 
jack” employes. Agent McNulty of 
the Boston Central Labor Union main- 
tained that health conditions were due 
to industrial evironment and employers, 
as responsible, should bear the burden 
of the result and meet the cost of 
health insurance. Representatives of 
the textile operators in New Bedford 
and Fall River’ appeared in favor of 
health insurance, but declared the state 
should bear the biggest portion of the 
cost, the employers next and the em- 
ployes the minimum expense. 


Painters Oppose Scheme 


Agents of the Hotel and’ Restaurant 
Association argued for the insurance 
on the ground that some employers 
were engaging in health insurance 
business on their own account and state 
supervision and control were desira- 
ble. A representative of the United 
Hebrew Trades, representing 12,000 
men, wanted noncontributory insurance 
controlled by the state and not by em- 
ployers. A representative of thirty- 
eight painters’ unions reported against 


health insurance,’ declaring his organ- |} 


ization hada health insurance company 
of its own which was satisfactory and 
it didn’t care to see state control, 
which undoubtedly would not- provide 





as liberally for its employes as the 
painters’ company. 


Insurance Men Heard 


The commission intends holding 
other heaings in various cities of the 
state and will endeavor to get first- 
hand evidence from employes. Rep- 
resentatives of accident and disability 


‘insurance companies in the common- 


wealth were given a public hearing be- 
fore the commission upon the same 
subject at the state house on Wednes- 
day of the present week. 


FARMERS RATE IS INCREASED 





Minimum for Workmen’s Compensa- 
tion Has Been Put at $25—Will 
Stimulate Business 





Last week the minimum rate on com- 
pensation for farmers was increased in 
all states 10 $25. This was not as great 
an increase as the figures would indi- 
cate, as most of the companies had fixed 
their own minimum at from $10 to $25, 
for the reason that the old minimum 
was entirely inadequate. 

Companies now feel that, with the 
increased rate, agents are furnished 
with some incentive to go after this 
class of business. While the companiés 


“may lose some business here and there 


owing to the increased rates, it is gen- 
erally felt that the premium income will 
not only remain the same, but will show 
a comfortable increase. . 

Although it has never been actively 
gone after by agents, with a minimum 
rate of $25 there is no good reason why 
small town agents who are writing con- 
siderable farm business, should not 
swell their commission account by writ- 
ing compensation on farmers. In the 
first place no fire agent should write a 
farmer’s fire insurance and his live stock 
insurance and permit another agent to 
come along and get the compensation 
business. This often provides a com- 
peting agent with a wedge and he 
gradually works into the good graces 
of the farmer. 


HAVING UNPROFITABLE YEAR 





Wind, Explosion and High Cost of Re- 
placements Make Losses in Glass 
Underwriting Certain 





This year, 1917, is bound to be an- 
other bad one in the plate glass insur- 
ance business. It is safe to say that 
not a company has made money on the 
line during the first six months of the 
year and the majority have lost so 
much that it will be an utter impos- 
sibility to make up even with a fairly 
<0 gene business during the latter 

alf. 

There were innumerable wind losses 
throughout the country, particularly in 
those districts visited by a large num- 
ber of tornadoes and the territory adja- 
cent to those regions. 

Bomb and explosion claims have also 
been unusually heavy. There are the 
usual ones that can be laid at the door 
of labor and blackhanders and in ad- 
dition those thought to be due to the 
activities of spies and alien enemies. 

Glass has shown no tendency to re- 
duce in price and this feature which 
made underwriting so very unprofitable 
last year, will contribute just as heavily 
to the loss this year, if not to a greater 
extent, than it did in 1916. 


Given All South Dakota 


McKinney & Allen, of Sioux Falls, S. D., 
who have had the general agency of the 
Maryland Casualty for the southeastern 
part of the state, have been given the 
entire state by that company. 
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SALESMEN WANTED 


To handle the best quick selling insurance proposition in America. 
lo experience necessary. 
The first and largest organization on the same plan as the Commercial Travelers 
Associations, writing business and professional men. 
66,500 policies now in force, paying: 
$5,000.00 Accidental death | Cost never $9.00 for Accident 
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GOLDEN ANNIVERSARY 
GREAT EASTERN FESTIVITIES 


Star Producers Called to New York 
Next Month to Honor Fiftieth 
Anniversary 


New York City, Sept. 12—(Special) 
—The program for celebrating the fif- 
tieth anniversary of the Great Eastern 
Casualty next month is fast taking defi- 
nite form. 

About sixty field men will be the 


‘guests of the company at the home 


office, 55 John street, New York, dur- 
ing the first week in October. This is 
the first general convention of field 
men that this old, high-class and popu- 
lar company has ever held. It will be 
a get-together meeting Tuesday morn- 
ing, Oct. 2. The password is, “Good- 
fellowship.” There will be no admis- 
sion fee, no canned speeches and no 
formality. At one o’clock luncheon 
will be served at the Drug & Chem- 
ical Club, where druggists and chemists 
are almost unknown, just as actors are 
at the Players Club; but where fire men, 
casualty men and surety men meet in 
greater numbers than anywhere else in 
this town. 


Eats, Oratory, Cabaret 


In the afternoon there will be a gen- 
eral meeting and oral fireworks by the 
alert field men who earned this excursion 
to the home office with all the attendant 
festivities, because in the period ending 
Aug. 31, they produced or exceeded a pre- 
scribed limit of health and accident busi- 
ness. In the evening there will be a 
dinner at Rectors, where the_ cabaret 
artists will have the floor and Secretary 
Tom Darling, Superintendent of Agencies 
c. Clark Howard and the other officers 
will be seen but not heard. Then the 
whole party will go to the theater. The 
next day, rubber-neck coaches will be 
taken and “our country cousins” will be 
shown New York under perfectly safe and 
sound conditions from the Battery to the 
Bronx, from the lofty Woolworth Build- 
ing to the most popular subterranean 
hunger and thirst parlors. Luncheon will 
be served at the Bankers Club on the 
thirty-eighth floor of the Equitable Build- 
ing. After a spell of resting and keen 
indulgence in bromo-seltzer and Hunyadi, 
a big beefsteak dinner will be served at 
Healy’s Jungle. 


Shore Dinner Planned 


Thursday morning, bright and early, 
after cold baths have brushed away the 
cob-webs, light running automobiles with 
supersprings, shock absorbers and luxuri- 
ous upholstery will be taken and a swift 
excursion to City Island, after a tour of 
the parks will be achieved. A big shore 
dinner will be served and then the Great 
Eastern navigators will be convoyed to 
front row seats at the Hippodrome. They 
will be safely buoyed while they watch 
the biggest tank drama spectacle ever 
staged, and they will notice how the 
merry-merry chorus hugs the buoys while 
rounding the capes and avoiding the cos- 
tume-wrecking reefs of Broadway’s 
depths and shallows. While neither field 
nor opera glasses will be furnished, re- 
markably attractive sterling silver match 
boxes, commemorative of the occasion, 
will lead every one of the lucky guests of 
the Great Eastern to remember the sound 
and popular organization whose wares 
they sell. 


Veteran Agent Guest 


The only exception to the rule that a 
delegate must have produced a certain 
amount of paid-for business up to Aug. 
31 this year before he could participate in 
these festivities is the veteran Chicago 
representative, S. Greenbaum, the first 
surviving agent the company ever had. 
The one note of regret in the whole cele- 
bration will be the absence of a late presi- 
dent, “Uncle” Louis H. Fibel, who for so 
many years guided the destinies of the 
Great Eastern, and achieved a reputation 
for integrity, shrewdness and fair dealing 
all over this country. 





Townsend Is Promoted 


W. L. Taylor, manager of the liability 
department of the Massachusetts Bonding, 
announces the appointment of Arthur L. 
Townsend as superintendent of the in- 
spection department to succeed J. H. S. 
Lynde, resigned. Mr. Townsend is a 
graduate of the Massachusetts Institute of 
Technology. After his graduation he be- 
came a staff engineer in the Thomas A. 
Edison plant in Orange, N. J.. He resigned 
that position. to become an inspector for 
the Globe Indemnity, which he held until 
March, 1914, when he became a safety en- 
gineer in. the New England department of 
the Massachusetts Bonding under A. H. 
Talpey. When Mr, Talpey_ went with the 
Massachusetts Rating & Inspection Bu- 
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reau, Mr. Townsend was promoted to 
succeed him. 

The liability department of the Massa- 
chusetts Bonding is now specializing in 
automobile, teams, general liability, ele- 
vator and other public lines. The com- 
pany has just recently increased its force 
of inspectors on the Pacific Coast and 
made some changes in the inspection 
territory in the middle west in order that 
they may take care of their fast increas- 
ing elevator and general liability business. 


New Firm in Charge 


I. W. Sturgeon has been appointed joint 
manager with M. R. Weigle, under the firm 
name of Weigle & Sturgeon, of the Wash- 
ington, D. C., branch of the Chicago 
Bonding. Both are graduates of the com- 
pany’s home office, Mr. Sturgeon being 
particularly a casualty man and Mr. 
Weigle a surety man. Besides having the 
management of the capital city branch, 
the managers will look after other mat- 
ters in the east for the home office, devot- 
ing considerable time to the assistance of 
general agents east of Pittsburgh. 


Accident Frequency Increases 


Workmen’s compensation offices find 
that the speeding up process in the carry- 
ing on of work in restricted quarters is 
increasing accident frequency and is 
likely to result in a higher rate for a 
number of concerns. Many plants that 
are running at their full capacity are 
crowded to the limit and have not been 
able to get added room fast enough. This 
results in workmen being forced to operate 
within limited quarters. 





Will Soon Be in New York 


The American Reinsurance will shortly 
be ready for active operation in New York, 
it being the only exclusive American com- 
pany confining its interests to casualty re- 
insurance. here has been a great de- 
mand for such a company. It has com- 
bined capital and surplus of $450,000 and 
began writing business April 2. Carl M. 
Hansen, who was formerly manager of 
the Workmen’s Compensation Service Bu- 
reau, was the prime mover in organizing 
this company and is its secretary. Ream, 
Ives & Wrightson, 24 Broad street, New 
York, who have been specializing on rein- 
surance, have been appointed managing 
underwriters. William R. Mearns, who 
was formerly connected with the Ocean 
Accident as manager of its southern de- 
partment, will be in charge of its rein- 
surance end of this agency. The Amer- 
ican Reinsurance will take lines. in 
workmen’s compensation, general liability, 
automobile liability, personal accident and 
burglary. 





New Indiana Hand Book 


_The Underwriters Hand Book of In- 
diana, successor to the Indiana Insurance 
Directory, has just come from the press 
of The National Underwriter Company. It 
follows very much the same lines as the 
old book but is now uniform in its make 
up with the similar hand books published 
for other western states by The National 
Underwriter. It enjoys the completeness 
and accuracy that has made The National 
Underwriters state publications famous. 
It contains the usual directories of com- 
panies and directories of agents. There 
is an unusual amount of advertising, 
showing the growing popularity of these 
publications as a medium. 





No Appointment This Week 


Dr. J. H. Silliman, secretary and gen- 
eral manager of the Republic Casualty of 
Pittsburgh, spent several days in Chicago 
this week looking over timber for the 
proposed Chicago branch office of the com- 
pany. He left for Pittsburgh Tuesday 
evening, having contracted a bad cold. He 
will return next week and it is expected 
that appointments will be announced at 
that time. A, D. Gallagher is remaining 


in Chicago and talking with various pros- | 


pective appointees, 





M. BR. Johnson, resident secretary for 
the Frankfort General at San Francisco, 
has been elected secretary-treasurer of 
the Casualty Underwriters Association of 
California, succeeding R. H. Butler, who 
has gone with a local brokerage firm. 
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This is the second instalment of 


protection to the employer. 
The final instalment will appear 


COMPENSATION ACQUISITION COST 


Turner, actuary of ‘the Indiana department. The first instalment, which 
appeared in last week’s issue, dealt with New York’s 
workmen’s compensation and with the efforts to reduce the cost of com- 
pensation to the employer and to furnish a more certain and secure 


an exhaustive treatise by George E. 


pioneering in 


in the issue of Sept. 20. 




















ND now for the third proposal: 
A Can state control of acquisition 

cost increase the quality or quan- 
tity of service by the insurer to the in- 
sured at no increase in cost? 

The foregoing discussion in a manner 
expresses at least the writer’s opinion 
that for the state to limit acquisition 
cost would not necessarily guarantee 
the assured a lower rate for his com- 
pensation insurance. There remains, 
in this connection, the discussion of the 
question of whether such regulation 
would result in better service at the 
same cost. Assuming again that fur- 
ther regulation means regulation down- 
ward, let us see what effect such 
reduction would probably haye upon 
the service to the assured. It must be 
promptly asserted that the state cannot 
properly assert itself to preserve stock 
company insurance merely as such. 


Short-Sighted Practices 


If the stock companies, by short- 
sighted practices, eliminate themselves 
from the field of competition with other 
forms of insurance, that is no affair of 
the state unless stock companies render 
a public service not to be obtained 
elsewhere or unless such companies 
have been granted a monopoly of the 
business. ae 

What, then, is the distinguishing 
feature of the stock company plan of 
insuring workmen’s compensation lia- 
bility? The stock company has no par- 
ticular claim to solvency as against the 
mutual, reciprocal or state fund. It 
does distinguish itself from these other 
forms, however, by its agency plan or 
system. It follows, therefore, that any 
argument for state regulation of ac- 
quisition cost in order to prevent the 
elimination of the stock company from 
the field, at once presents for consider- 
ation the service of the agent. 


Less Pay, Less Service 


Quite consistent with the general 
characteristics of mankind we are safe 
in saying that obviously the agent will 
not render more nor better service for 
less compensation than he now receives. 
But it may be said that if the agent is 
paid less and required to do less and 
the company assumes the added service 
from the home office, the net result to 
the assured will be more and _ bet- 
ter service. But this argument goes 
straight to the heart of the proposition, 
that the stock company should be main- 
tained in the field. 


Regulation Is Downward 


Since we cannot reasonably argue for 
better service at less pay we might well 
pass this phase of the discussion by say- 
ing that so long as state regulation of 
acquisition cost means regulation down- 
_ward, and since no state regulation is 
necessary to increase the acquisition cost, 
state regulation cannot tend to furnish an 
increased quality or quantity of service to 
the assured at no increase in cost. How- 
ever, since the negative side of this par- 
ticular question contains the story of the 
agents’ real functions in the business of 
workmen’s compensation insurance, 
choose to extend the discussion in that 
direction. 

Just as the state cannot intervene to 
preserve stock companies as such, so the 
state cannot be called upon to exercise 
itself for the preservation of the agent 
as such. Even though he profit by the 
insurance business and has devoted his 
Wife to building up his agency, his_busi- 
ness must be justified commercially, or 
sooner or later the impartial hands of 
business demands and commercial com- 
petition will rend it asunder. What does 
the agent do? What services does he 
render in return for his commissions, un- 
fortunately designed as acquisition cost? 


Massachusetts Reports 


The report on workmen’s compensation 
insurance of the Massachusetts commis- 
sion to investigate practices and rates in 





insurance (1915) says: “The part that 
the agent plays, for which he should re- 
ceive compensation, may be treated under 
these heads: soliciting, advising, collect- 
ing. The great body of insurance agents 
and brokers are primarily solicitors. Their 
work is to induce the public to insure.” 
In treating the above mentioned three 
heads the commission says as to solicita- 
tion: “How much is this service worth 
to the employer? Obviously, very little.” 

As to advising, it says: “The great 
body of agents and brokers have neither 
the will nor the skill for such work.” 
Of collecting it says “But it is merely 
collection and calls for little higher grade 
of ability than collecting in other lines.” 


Joint Special Report 


The joint special recess committee, ap- 
pointed under the joint order of the senate 
and house of the Massachusetts legisla- 
ture, said in its report of 1917: “Since, 
by the removal of defences the Compensa- 
tion Act has been made compulsory upon 
most employers, it is evident that the 
solicitation expense of the companies is, 
generally Speaking, sheer economic waste, 
since its purpose in nearly all cases is 
merely to Ynfluence employers either to 
change to some new insurance carrier, or 
to remain with the one with which they 
may happen to be insured.” 

In arriving at this conclusion, however, 
this committee treated the entire com- 
mission paid to agents and brokers as 
solicitation expense. Following similar 
processes of reasoning this committee 
ended its work by singling out a particu- 
lar Massachusetts mutual company and 


recommending that it be given a monop- | 


oly on all the compensation insurance 
in that great state. Yet the doors of 
this very mutual were at that time open 
to the Massachusets employer and he was 
invited to come in and save his money. 
But since he did not choose to do so. 
this committee proposed to force him in 
whether he choose or not. 


Against State Regulation 


It followed, of course, that the above 
position with respect to agency service is 
an argument against the necessity of any 
action to maintain the stock company in 
the field, hence an argument against any 
state regulation of acquisition cost. If 
the deductions of the Massachusetts com- 
mittees be corrected, it would seem that 
stock companies would be speedily elim- 
inated by processes of competition, and 
since their system is the embodiment of 
waste, no good purpose could be served 
by the state intervening to retard this 
elimination. No better argument has been 
advanced from this angle against the 
state assuming regulatory control of ac- 
quisition cost. 


Ignore Agent’s Functions 


But it appears that both these com- 
mittees have not only taken an extremely 
narrow view of the agent in selling com- 
pensation insurance, but, either wilfuly 
or through lack of information, have com- 
pletely ignored his functioning in .the ad- 
ministration thereof. Now, should any 
attempt be made by any company or group 
of companies to procure a monopoly upon 
the compensation business, trouble would 
at once ensue. Monopolies are frowned 
upon because they eliminate competition. 
But competition under the stock company 
plan demands the selling activity of the 
agent to secure the volume and distribu- 
tion essential to solvency. Since his sell- 
ing function is an essential to the system, 
condemnation of this function must con- 
demn the system. 


Have Educated Public 


But the agents in the various states, 
and particularly the general agents, have 
undoubtedly been the most effective single 
force in educating the public on the sub- 
ject of workmen’s compensation. As state 
after state has adopted compensation, the 
law in each case has been different. 

The agents in preparing themselves in 
each instance for the rigors of compensa- 
tion in their solicitation for business have, 
as a rule, familiarized themselves with 
the requirements of the law and dissemi- 
nated their acquired information among 
the employers. 

In many localities there has been con- 
siderable opposition and dissatisfaction on 
account of the adoption of compensation. 
The agents over the country have done 
much to allay this feeling by making clear 
the principles and practices of compensa- 
tion and compensation insurance. 


Explained It To Employers 


I know of one general agent in Indiana 
who, at. the.time the Indiana law went 
into effect, at his own expense sent a high 
salaried and capable man over the state 
to explain to the employers, publicly and 
individually, the social and economic jus- 
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tice of the law, its conditions and re- 
quirements, and to answer questions upon 
the various matters and methods of pro- 
cedure, both as to compensation and com- 
pensation insurance. The agent thus es- 
tablished as an advisor at the introduc- 
tion of compensation has remained the 
employers’ source of information and con- 
fidential adviser. 


Disagrees “with Report 


I pause to express my disagreement 
with the report of the Massachusetts 
commission, that the “great body of 
agents and brokers have neither the will 
nor. the skill” to advise with the assured 
to his advantage in purchasing compensa- 
tion insurance. Every compensation state 
is dotted over with high grade general 
agents who know more about workmen’s 
compensation and the proper insurance of 
the employers’ liability thereunder than 
do 99 per cent of their critics. As a rule, 
these men are willing to be of service to 
the employer and they grasp every oppor- 
tunity to help him. 


Render Signal Service 


No one seems willing to deny that in all 
states where insurance is optional the 
agents are rendering signal public service 
in reducing the number of uninsured em- 
ployers. But, it is argued, in the com- 
pulsory state solicitation is unnecessary. 
That depends. If a monopoly be granted 
one insurer, the question is not even argu- 
able. But it is certainly an aimless argu- 
ment that is directed against monopoly 
and at the same time against competition. 

I know of no business which # on a 
competitive basis in which the element of 
solicitation is eliminated. Either we must 
grant monopoly, or competition must be 
allowed to distribute the business. But 
to concede the point in the compulsory 
states in no way diminishes the educa- 
tional service rendered by the agent 
through his solicitation by explaining the 
details and workings of compensation and 
ke methods of insuring the lia- 
y1lity. 


Acquisition Cost Misnomer 


It is at this point that the unfortunate 
use of the term “acquisition cost” appears. 
The foregoing services of the agent are 
acquisition services only and if his work 
were so confined, acquisition cost would 
be no misnomer. But when the business 
is once on the agent’s books, ‘his work 
with respect thereto has but begun. 

It is impossible to accurately define the 
entire service of the agent in the ad- 
ministration of compensation insurance. 
Day after day brings new duties and new 
and hitherto unheard of requirements 
from the assured, and could the average 
weekly mental and physical processes of 
a busy compensation agent be depicted in 
a moving picture film, it would furnish a 
most diversified entertainment. 


Has New Meaning 


Insurance agency work took on a new 
meaning when compensation became gen- 
eral. Prior to that time the agent’s work 
was largely the work of acquisition, par- 
ticularly in lines other than employers’ 
liability, but as compensation insurance 
developed the agent became not a solicitor, 
an advisor and collector, but, if he meas- 
ured up to the standard properly required 
of him, an administrator not only of 
workmen’s compensation insurance, but an 
important factor in the administration of 
the compensation law itself. 

Some time ago the following paragraph 
came under my observation and I venture 
to quote: 

“The term (acquisition cost) would 
seem to imply that these men are paid 
for nothing, and do nothing except to 
acquire or produce business—that they 
are mere salesmen, lineal descendants of 
those old time insurance canvassers whose 
sole function it was to get the applicant’s 
signature on the dotted line, and his check 
for the premium. Yet how different is the 
fact. No longer do agents succeed in any 
branch of insurance by mere glibness. In 
this age of ever increasing efficiency they 
must know their business, be quick to see 
the real needs of their customers and how 
best to supply them. And in this new field 
of workmen’s compensation, far more than 
elsewhere, they must be prepared to render 
a day in and day out service of the most 
exacting kind.” 


As An Exacting Task 


He must inspect the risk that the 
coverage may be made complete and cor- 
rect, an exacting task which demands in 
many instances a careful study of all the 
assured’s business processes, a task which 
can never be successfully done at long 
range by the company and which, when 
poorly done, may bring disaster upon the 
employer. 

e must understand merit rating, the 
corrolary of which is accident prevention. 
If he does not keep in constant touch 
with the plant of his assured and seek 
out all possible opportunities for a re- 
duction in rate, by the making of ‘simple 
improvements, installation of safety de- 
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TAKES A NEW POSITION 


HUNT WITH JU. S. CASUALTY 


Made Claim Auditor at Chicago—Has 
Made Fine Record With Chicago 
Bonding 


E. R. Hunt has been appointed claim 
auditor of the United States Casualty, 
with headquarters in Chicago. The ap- 
pointment was announced by J.'J. Dorn, 
executive superintendent of the com- 
pany, while in Chicago Wednesday. He 
was accompanied by Ralph P. Luckett, 
manager of the burglary department at 
the home office. 

Mr. Hunt graduated from De Pauw 
University in 1905 and later from the 
Indiana Law School. He then spent 
three years in the claim and legal de- 
partments of the Indianapolis Trac- 
tion & Terminal Company, working on 
the investigation and defense of dam- 
age suits. He left this work to become 
state attorney and adjuster for the 
United States Fidelity & Guaranty, be- 
ing associated with Foster & Messick, 
branch office managers at Indianapolis. 
Mr. Hunt then became manager of the 
claim department of the Prudential Cas- 
ualty and has been with that company 
and the Chicago Bonding, with which 
the Prudential merged, for the past five 
years. He is recognized as one of the 
capable claim men of the country. 








vices, ete., his ever present competitor is 
certain to capture the business by con- 
vincing the assured of the incompetency 
or inattention of his agent. 

The direct result of a reduced rate to 
the assured in this connection is, of 
course, inconsequential as compared to 
the indirect conservation of the life and 
limb of the employes, which certainly fol- 
lows from the everlasting attack upon the 
rate which has not been reduced to the 
minimum by the elimination of removable 
hazards. 


Must Follow Adjustments 


Again, the agent must follow closely all 
compensation claim adjustments, and they 
are both numerous and vexing. Probably 
nothing, not even a very low rate, will 
hold the business as against the unsatis- 
factory handling of claims. If the in- 
jured workman is not. promptly com- 
pensated, he at once carries his grievance 
to the employer, who forthwith passes the 
matter on to the agent with a mental 
demerit mark on the service, which will 
certainly be considered at renewal time. 

True it may be, that company inspectors 
are ever alert to recommend the improve- 
ments possible and to the assured’s ad- 
vantage, but he who does not know that 
the burden of persuading the assured to 
actuailye make the improvements falls 
squarely upon the shoulders of the agent, 
knows little of the practical workings of 
the business. 


Numerous Reports Required 


Then the compensation administrative 
boards of the various states demand the 
filing of numerous and diversified reports, 
forms and data. The making of these re- 
ports is often onerous and a complex pro- 
cedure. The agent is daily called upon to 
at least superintend this work, and in the 
case of the smaller risk he frequently 
finds it necessary to actually do this work. 

Accident reports must be filed and fol- 
lowed up. Every agent knows of case 
after case in which, on account of the lack 
of information of the assured, serious 
results would have followed had he not 
done this work himself. 


Personal Service Necessary 


I make bold to assert that the present 
system of administering workmen’s com- 
pensation can never be successfully and 
satisfactorily administered in America 
without the personal service of a man on 
the ground, who understands the detail 
of the administration thereof and who has 
the confidence of both the assured and 
insurer and who will honestly serve as 
an intermediary between the employer, 
employe, insurer and the compensation 
administrative board. That function is 
now performed by the agent, and whether 
that person be compensated by making 
him also the producer of business and pay- 
ing him a commission thereon, or whether 
he be paid a salary or what not, the 
services cannot be dispensed with. 


PINAL INSTALMENT SEPT. 20 


R. R. Roper, Jr., formerly with the lia- 
bility department of the Fidelity & Deposit 
at San Francisco, is appointed payroll 
auditor for Landis & Brickell, general 
agents for the London Guarantee & Acci- 
dent. He succeeds A. F. Nicoll, who has 





been transferred to southern California. 
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MUTUAL AUTOMOBILE INSURANCE COMPANY 
, HOLGATE, OHIO 
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AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 


P. A. COOLING CO., General Agents - : ‘ INDIANAPOLIS, IND. 
OSAR R. WITTE & CO., General Agents - - - - ST.LOUIS, MO. 
GARNER & MANN, General Agents ° - ° KANSAS CITY, MO. 

For Other States write the Home Office. : 
DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES. 


An Agency Connection With Us — MEANS REAL SERVICE. 
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NEWS OF COMPENSA'L ib. 


FORM REFERENCE COMMITTEE 


State Bureaus Establish Organization 
to Conduct Work Handled by Old 
“Standing Committee” 





At a meeting of state bureaus and 
boards having control of workmen’s 
compensation rates last week the Na- 
tional Reference Committee on Work- 
men’s Compensation Insurance was or- 
ganized with a constitution and by- 
laws. It takes over the work formerly 
done by the standing committee on 
compensation insurance of these vari- 
ous boards and bureaus. Its objects 
are: 

“(a) To secure and maintain uni- 
formity in the classification of indus- 
trial enterprises for purposes of work- 
men’s compensation premium computa- 
tion. 

“(b) To secure and maintain a 
proper consistent relationship between 
the rates for individual classifications 
in the several states, having due regard 
for exceptional state conditions. 

“(c) To secure and maintain uni- 
form rules and procedure governing the 
application of manual classifications.” 

Hardison Is Chairman 


Commissioner Hardison of Massa- 
chusetts was elected chairman for six 
months. Annually the committee will 
elect a committee of six insurance car- 
riers. The insurers chosen for the year 
beginning Sept. 27, 1917, are Maryland 
Casualty, Royal Indemnity and Trav- 
elers, all stock companies, the Liberty 
Mutual and Utica Mutual Compensa- 
tion, two mutuals, and the New York 
state fund. 


EXPENSE FACTOR IS REDUCED 





Commissioner McCabe of California 
Has Approved the Rate Manual for 
That State 





San Francisco, Cal., Sept. 12—Insur- 
ance Commissioner McCabe has ap- 
proved the new compensation rate man- 
ual for California after reducing the ex- 
pense factor used in compiling rates 
from 39 to 35 percent. The approval is 
subject to a review of the companies ex- 
perience in California compensation 
business which the department is now 
making, but it is hoped to make the 
new rates effective as of Oct. 1. In 
anticipation the California Inspection 
Rating Bureau has adopted a resolution 
providing that all policies issued after 
Sept. 8, must contain a provision for 
adjusting premiums in accordance with 
the new rates when they are made ef- 
fective by Commissioner McCabe. All 
policies to take effect on or after Oct. 
1, must contain the same provision, re- 
gardless of the date when issued. 


Oregon Bonds Employes 


Surety bonds will be required of assist- 
ant commissioners in the Oregon Indus- 
trial Accident Commission and of all other 
employes who handle funds under the 
workmen’s compensation act. The attor- 
ney general points out that the assistant 
commissioners should be bonded, as they 
have administrative authority. As_ to 
other employes who handle funds he holds 
that in event of defalcation the commis- 
sioners themselves would be personally 
liable, and for their own protection they 
should require bonds of such employes, 
these bonds to run to the state. 


The Pennsylvania attorney general’s 
office has held that convicts who are paid 
for their labor for the state do not come 
under the workmen’s compensation law. 





Wanted by large Insurance 
Office —Young man familiar 
with Plate Glass and Personal 
Accident Business to make sur- 
veys and handle brokers’ ac- 
counts. Give experience. Ad- 
dress 100-H, care The National 


Underwriter. 





IN THE ACCIDENT FIELD 


MAY PAY ON THE DAILY PLAN 





National Life & Accident Expects to 
Change Its Methods of Readjust- 
ing Its Benefits 





It is likely that the National Life & 
Accident will arrange to pay its dis- 
ability by the day instead of by the 
week. At the present time a policy- 
holder must be sick for a week before 
he can get any benefits. If he is sick 
for ten days he gets paid for a week. 
President Craig says that he believes 
that the policyholder is entitled to daily 
benefits. Therefore he intends to shape 
the policy so that a policyholder must 
be sick three days before getting bene- 
fits, and then each day’s illness will be 
calculated thereafter. In other words, 
if a policyholder is sick ten days he will 
get the benefit for ten days. While 
this will mean more work and more 
bookkeeping, yet President Craig feels 
that it is something due to policyhold- 
ers and he is about ready to inaugurate 
it. 


WAR PROVISIONS ARE GIVEN 





Vice-President R. Perry Shorts of 
Massachusetts Bonding Gives De- 
cision to Industrial People 





Vice-President R. Perry Shorts of the 
Massachusetts Bonding says that any 
of the company’s monthly premium pol- 
icyholders will be covered for the usual 
policy. benefit while engaged in any 
branch of the United States miilitary 
service not including aviation while lo- 
cated within the territory of the con- 
tinental United States or while acting 
as militia men or as battalion mem- 
bers of any public defense organiza- 
tion in that territory except in event 
oft invasion or bombardment or while 
engaged in actual warfare. If the pol- 
icyholder is ordered abroad in military 
service, on his return to civil life the 
company will be willing to reinstate his 
policy upon payment of the regular 
monthly premium. All benefits and ac- 
cumulations earned prior to his being 
called abroad will be preserved provid- 
ing he is in good Nealth and free from 
injury. 


Will Allow New Forms 


The Massachusetts Bonding announces 
that its old monthly premium policies 
after Sept. 1, 1917, can be exchanged for 
either its “Perfect” or “Ideal” policy 
forms by rewriting the application. Some 
of the old policy forms still carry the 
restrictive provisions and the Massachu- 
setts Bonding desires to give its old 
policyholders the privilege of its more 
liberal contracts it is issuing at present. 
No policy fees will be charged for such 
changes. The Massachusetts Bonding 
tells its agents that this is a liberal offer 
and is a service that they can render their 
policyholders by having the transfer made. 





Out for Women Risks 


Since the Massachusetts Bonding can 
now write women at the same rates and 
give the same indemnities as men under 
its monthly payment policies, Vice-Presi- 
dent Shorts says that production of such 
business has doubled and trebled in many 
agencies. Agents now can solicit stenog- 
raphers, clerks, nurses, merchants, doc- 
tors, teachers, factory hands and in fact 
all women workers. 





Examining Small Companies 


Commissioner A. L. Welch, of Oklahoma 
City, is examining a number of small do- 
mestic assessment accident and health 
companies which have not been giving 
satisfactory returns, The financial con- 
dition of one or two is in doubt and it is 
expected that those that are not operating 
in compliance with the assessment health 
and accident laws will be eliminated. 





245 Occupations Listed 


Chairman R. Perry Shorts, of the man- 
ual committee of the American Health & 
Accident Underwriters Conference, has 
forwarded his questionaire on experience 
to members of the organization. It asks 
for premiums and claim ratios on 245 oc- 
cupations, on which it is believed all but 
a very small percentage of the business 
is written. Memoranda from underwrit- 








AMONG 'THE SURETY MEN 


TO FINISH SOLVENT CONTRACT 





Unique Situation in Company’s Taking 
Over Work Where No Financial 
Difficulties Existed 





The Southern Surety Company has 
taken over the contract of the Horton 
Concrete Company for the erection of 
a bridge and viaduct for the park board 
at Kansas City, Mo. The construction 
company has been working nine months 
on the job, which is about 70 percent 
completed. The contract price was 
around $150,000. ; 

The manager of the company, a 
highly competent man who had figured 
the contract, is serving the engineers’ 
corps of the army, and several capable 
employes have enlisted or been drafted, 
and efficient labor is hard to get. The 
construction company foresaw difficul- 
ties and went to the surety company. 
The local agents are said to have ad- 
vised the course taken. 


Company Is Solvent 


The interesting phase of this case is 
that the coastruction company is ap- 
parently solvent, had not thrown up 
the job, nor had the city nor any cred- 
itor instituted any steps to throw the 
work onto the surety company, and the 
work on the contract has proceeded 
without interruption. The surety com- 
pany’s engineer assigned to such work 
is now in charge. It is said the surety 
company is protected on materials and 
that there is a possibility that there may 
be money in it, barring more serious 
labor difficulties than are now antici- 
pated. 

Other contractors in Kansas City are 
worried over the labor problem, not 
alone because of the strikes, but be- 
cause the men cannot be secured to 
finish the jobs on contract time. On 
one of the biggest jobs now in progress 
in Kansas City not 10 percent of the 
skilled labor needed is being secured. 


Novel Entertainment Planned 


President A. C. Arnold of the Surety 
Underwriter’s Association, of Chicago, is 
planning a novel program for the annual 
meeting scheduled for Oct. 2. This will 








ing and claim departments as to incon- 
sistencies in the present manual, duplica- 
tions, omissions, ete., are also solicited. 
While the work is being done by the con- 
ference and at its expense the manual 
when complete about a year from now 
will be offered to conference and non- 
conference companies on equal terms. It 
will be in such form that it can pe used 
for both commercial and monthly pre- 
mium business. 


Agency Is Incorporated 


The Wolfle-Steffelin Company of Chi- 
cago, general agents for the commercial 
department of the North American Acci- 
dent, general agents for the United States 
Casualty and general agents of the 
Franklin Life, have incorporated with 
$25,000 capital. George W. Wolfle is presi- 
dent; Edward Steffelin, vice-president, and 

A. Conklin, secretary and treasurer. 
Mr. Conklin has been with the agency as 
cashier, office manager and counter man. 


Accident Notes 


E. D. Pontier, district manager of the 
North American Accident at San An- 
tonio, Texas, died the other day. 


C. L. Gregg and G. G. Moore have dis- 
solved their agency partnership in han- 
dling the business of the Bankers Acci- 
dent in Topeka. Mr. Gregg goes to the 
Kansas Life. Mr. Moore is state man- 
ager for the Germania and will retain his 
interest in the accident agency. 


At the regular monthly meeting of the 
Indianapolis Association of Casualty Un- 
derwriters last Monday, F. W. Benjamin, 
recently appointed Indiana manager of 
the Peerless Casualty, was elected to 
membership. 

Andre E. Massion, recently connected 
with the Wolfle-Steffelin Company, Chi- 
cago, is now in the second Officers’ Re- 
serve Training Camp at Fort Sheridan, 
Ill, Elmer E. Erhart has joined the IIli- 
nois Field Hospital Corps No. 4. 


The Business Men’s Accident of Kansas 
City has just been admitted to Idaho. 
Some of its most efficient salesmen who 
have been successful in developing the 
Utah field will be put into this new teri- 
tory. Conditions in Idaho are reported to 
it as being very much above normal. 





probably be held in connection with a 
dinner at the new Morrison hotel. The 
arrangements are in charge of Mr. Arnold, 
Peter J. Loranger of the Massachusetts 
Bonding and W. H. Hansmann. The nom- 
inating committee which will make a re- 
port ten days prior to the meeting is 
composed of Henry M. Marshall of the 
U. S. Fidelity & Guaranty, W. Herbert 
Stewart of the National Surety and W. L. 
Wilder of the. Aetna Casualty & Surety. 





BANKERS NOT ENTHUSIASTIC 





Iowa Financiers See Much to Lose 
and Nothing to Gain in Insur- 
ance Scheme 





Iowa bankers are not falling over 
themselves to lend a helping hand to 
the committee of the American Bankers 
Association which is taking a referen- 
dum as to whether the bankers are in 
favor of taking charge of their own 
bank burglary, fidelity and surety insur- 
ance. 

The committee has asked whether 
bankers would associate themselves 
with either a mutual or stock company 
and to state which they would prefer 
if either. It is urged that the stock 
companies are charging too much and 
making an excessive profit at the ex- 
pense of the bankers. The result of 
the vote will be announced at the 
American Bankers convention at At- 
lantic City this month. 

According to Des Moines bankers, 
there is little or no desire on the part 
of the financiers-to butt into the insur- 
ance field. They do not favor mutual 
insurance, they say, and have no desire 
to buy stock in insurance companies 
which are far and away removed from 
banking and in no way identified. They 
point out also that many banks are 
agents for-bonding companies. In Iowa 
many bankers carry their business 
through the state association. 


Darl K. Ehnes has taken a field position 
in Indiana for the London & Lancashire 
Indemnity. His headquarters are in In- 
dianapolis, where he has been identified 
with casualty and surety business for 
some ten years past, except two years 
spent in Mishawaka, Ind., as manager of 
the Mishawaka Trust & Savings Company. 


CASUALTY & SURETY 


ILLINOIS 


—— SURETY COMPANY 
The Rookery 
Surety Bonds of every description 














JOYCE & COMPANY, Inc., General Agents 
CHICAGO 














IS YOUR CAR INSURED 


__ecneilllleine 
MERICAN AUARARTY (AOMPANY 
SSURES CUUREATEST WOnFivence 


COLUMBUS, OHIO 


Ohio’s Only Casualty and 
Surety Company 


Write for Agency 
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DON’T LIKE THE CLASS 


TABOO SMALL CONTRACTORS 





Many Workmen’s Compensation Com- 
panies Have Found Their Experi- 
ence Has Been Unfavorable 





Compensation insurance on small 
contractors is being looked on with in- 
creasing disfavor by the carriers. This 
class of business has always been haz- 
ardous for the compensation companies. 
A small contractor, rarely, if ever, keeps 
any books and carries his office in his 
hat. 

This makes it impossible for the com- 
pensation companies to audit such pay- 
rolls, and puts them in the position of 
being in constant ignorance of the 
amount of liability they have assumed. 
Some small contractors do a consider- 
able amount of business, and yet keep 
no books other than their check stubs. 
Compensation companies have come to 
the conclusion that they cannot afford 


. to carry this kind of a risk. 


War Increases the Hazard 


The war has made this class of busi- 
ness extra hazardous. In the first place, 
building contractors are doing prac- 
tically nothing at this time. Building 
materials have advanced to such a point 
that many of the building contractors, 
particularly in large cities are doing 
nothing but fire repair jobs. Painting 
contractors, for instance, have proved 
to be very desirable. Some companies 
will not write them at all. They have 
proved to be unreliable, and drift from 
one placed to another. They do mostly 
small jobs, and often are not active for 
two or three months at a time. 


Generally Are Poor Pay 


From an agent’s standpoint, small 
contractors have always been poor 
risks. They have no steady source of 
income and are often slow to pay their 
bills. Agents, too, have found that the 
companies will often not carry this 
business beyond a six months period, 
and have sustained so many cancella- 
tions that they have become discour- 
aged about soliciting this particular 
class of business. 








Golf Course Good Field 


for Accident Solicitor 


—— | 


Wherever there is a golf course 
there ought to be at least one casualty 
insurance man enrolled among the 
players so that he could sell liability 
insurance to the players. This is a sug- 
gestion made by an observer who fre- 
quents one of the several courses in 
the vicinity of Louisville, Ky. 

On the Cherokee links at that place 
there have been, in the last several 
days, three rather serious accidents. 
One prominent newspaper man stooped 
behind a player swinging a brassie and 
suffered a fractured skull; a caddie 
standing in front of a player was struck 
by a line drive and his nickel-plated 
badge driven into the pectoral muscle 
just over his heart; while a third caddie 
was winged just under the eye and 
stands to lose it. 

There was no insurance in any of 
these cases.’ A live man should have 
been able'to reap a harvest if he had 
happened around during the next sev- 
eral days. 


WANTED-*Special Agent, single, 
not subject to draft, to travel in 
South Dakota. Must understand 
surety business. Address 
Northern Casualty Company, 
Aberdeen, South Dakota 














GET ON BETTER BASIS 





‘CONDITIONS IN PLATE GLASS_ 





Situation Reviewed by Fidelity & Cas- 
ualty and Cause of Recent Move- 
ment Is Presented 





A very optimistic view of the situa- 
tion in the plate glass field is taken by 
the Fidelity & Casualty in its recent 
monthly bulletin. That company feels 
that it is in order to say that at no time 
in the past twenty years has there been 
an occasion when the plate glass un- 
derwriter could count with greater cer- 
tainty upon the abandonment of the 
discouraging practices that have here- 
tofore demoralized the business. 

This viewpoint, which is shared by 
all of the plate glass companies, is the 
result of an emergency meeting held in 
May of this year to consider the seri- 
ous situation which had arisen out of a 
combination of causes, both within and 
outside of the business itself. 


Too Careless as to Results 


For some time previous to this meet- 
ing plate glass companies had been go- 
ing along along acquiring the business 
and paying very little attention to their 
profit and loss columns. It is an open 
secret that the plate glass business had 
been conducted by many companies 
with very little regard for losses and 
previous experience. Cut rates have 
contributed materially to a discourag- 
ing situation, and at the time the meet- 
ing was called things were at a low wa- 
ter mark. 


Glass Prices Jump 


In addition to the conditions within 
the business over which plate glass un- 
derwriters could have exercised control, 
the outbreak of the war, caused a rise 
in the price of plate glass. Cost of re- 
placements has mounted in many sec- 
tions of the country from 70 to 700 per- 
cent. Importation of plate glass into 
this country has virtually ceased since 
the war, and domestic glass manufac- 
tures have automatically had created for 
them a worlds’ market for their prod- 
uct. This has operated. to the notice- 
able disadvantage of the plate glass 
companies. 


Get on Better Basis 


Last year with a total premium in- 
come of $5,000,000 plate glass compa- 
nies bought $3,000,000 worth of plate 
glass. Apparently the high prices of 
plate glass and the increase incident to 
replacements such as labor, time, etc., 
have come to stay. Realizing this the 
companies were forced to the decision 
that they could not stand the strain of 
both ends being worked against the 
middle and as a result of the spring 
meeting the rate situation has been 
cleared up. The unfavorable experi- 
ence on plate glass business has not 
been confined to one company or any 
set of companies, but has been uni- 
versal. Plate glass underwriters are 
united in their determination to keep 
their business on its present safe and 
sane, and common sense basis. 





The Georgia Home and the New York 
National, formerly the National Lumber, 
have joined the board at Pittsburgh. 





News About Companies 











American Casualty, Reading, Pa.—The 
June 30 statement shows assets of $986,- 
171, net surplus $128,621, surplus. to 
policyholders $528,621. 

* 

Washington Life & Accident—This com- 
pany is moving its home office from 
Springfield, Ill., to Chicago, and after Oct. 
1 will be located on the sixth floor of 117 
North Dearborn street in the latter city. 
G. R. Kendall, secretary-treasurer of the 
company, is the active man in the com- 
pany. 

% * * 

Central Business Mens’ Assn., Chicago— 
During the months of July and August 
the company wrote 3,800 applications, the 
largest producer for these months being 
R. W. Thompson of Chicago. R. V. Fleig, 
R. Neighbor and G. A. Dunagan all wrote 
over 100 and less than 200 applications. 
The company is running a prize contest 
for the largest volume of business dur- 
ing the months of July, August and Sep- 
tember. Agents writing 225 applications 
during this period will receive a $50 lib- 
erty bond, agents writing 150 and less 
than 225 applications will receive $25 
in cash, agents writing 100 and less than 
150 applications will recieve $10 in cash. 
The agent writing the largest volume 
of business will receive a $50 liberty bond 
and $25 in cash. The company has made 
application for admission to several dif- 
ferent states. 


Stevenson Acting Superintendent 


The resignation of E. R. Hunt as head 
of the liability claim department in the 
home office of the Chicago Bonding has 
resulted in the promotion of Thomas 
Stevenson, who has been assistant to Mr. 
Hunt, and the appointment of J. Hampton 
Hoge as assistant. Mr. Hoge has been 
connected with the New York office of the 
company. Mr. Stevenson’s title will be 
acting superintendent. Mr. Hunt goes 
with the United States Casualty. 


Casualty Notes 


Cc. B. Dowd, formerly special agent and 
manager of the plate glass department of 
the American Casualty of Reading, Pa., 
has gone to Wrightstown, N. J., as a first 
lieutenant in the new National Army. 

The resignation of Albert Stinehauser, 
president, and lwin, secretary of 
the Minnesota Commercial Men’s Associa- 
tion, has been asked by the association 
because of alleged disloyal utterances at 
a meeting held at New Ulm, Minn. 

R. A. Apperson, Kansas City special 
agent for the Fidelity & Deposit, is re- 
ceiving sympathy for the death of his 
aunt, with whom he has made his home 
since the death of his parents more than 
30 _ ago. Mr. Apperson is not mar- 
ried. 


Mortality Is Lighter 


Live stock insurance companies have 
experienced less losses during the sum- 
mer this year than last. The summer 
of 1916 was a heavy contributor to mor- 
tality in live stock because of the severe 
heat which was prolonged during a 
large part of the season. This year 
conditions have been more normal and 
in fact the weather has been cool in 
almost all sections. Live stock mor- 
tality therefore has been very favorable. 








Officers of the Iowa State Live Stock 
of Des Moines state that high prices of 
live stock have given the live stock in- 
surance business a_ tremendous boost. 
With all animals almost avorth their 
weight in gold, shippers and stockmen 
are not taking chances when insurance is 
procurable at reasonable rates. 








The Continental, Fidelity-Phenix and 
American Eagle have gotten out interest- 
ing pamphlets on “Food Preparedness.” 





These are practical pamphlets for the 


| householder giving suggestions as_ to 


various food values and also a number of 


; recipes. 





ACCI. & 


OCEAN Ac, 


CORPORATION, Ltd. 
wishes to employ a high 
class special agent for Steam 
Boiler and Fly Wheel Insur- 
ance. Applications, which 
will be treated confiden- 
tially, aresolicited from men 
who have demonstrated 
their ability to produce bus- 
iness in these lines. State 
fully experience and com- 
pensation desired. 

Address 59 John St., New York City 

















DIRECTORY OF 
Independent Adjusters 


ILLINOIS MISSOURI IOW4 
Quinow Adjustment 
& Serwice Bureau 
Wells Building, Quincy 
GEORGE C. GILL, Manager 


ILL., WIS., IND. 
C.H. TAYLOR : 
829 Insurance Exchange, Chicago 
Phone Wabash 2546 
ADJUSTER OF FIRE LOSSES 


ILLINOIS 
BEN C. COOPER 
Central Life Bldg., Ottawa, Ill. ‘ 
Adjusts Losses for Fire Insurance Companies 
30 Years in Insurance Work 


ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
201 First Nat'l Bank Bidg., Champaign, Ill. 
Western Union or Long Dist. Phone (Off. 147, Res, 

: 458) facilitates prompt service. 


ILLINOIS 
J. B. SIKKING, Adjuster 


For Central and Southern Illinois. Specialty: Farms 
and Dwellings. 
518 W. Jefferson 

















Springfield, Illinois. 





INDIANA, ILLINOIS, KENTUCKY, TENNESSEE 
I. H. OGell & Som 
110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
Marine Losses 





KANSAS 
The Warren 
AdajustmentBureauw 
ADJUSTERS FIRE 
INSURANCE LOSSES | 
R. B. WARREN, Manager, Wichita 


MICHIGAN 
FREDKE. M. CHAMPLIN 
629 Michigan Trust Building 
Grand Rapids, Mich. 
ADJUSTER Of FIRE LOSSES 
MICHIGA Nand NORTHERNINDIANA 
_ JOHN ROWSON 
401 Ashton Building 


Grand Rapids. Michigan 
APPRAISER AND ADJUSTER OF FIRE LOSSES 


MINNESOTA, DAKOTA, WISCONSIN 
LYMAN HANES . 
814 New York Life Building, Minneapolis 
Phone Nic. 6673 
FIRE, AUTOMOBILE, TORNADO 


CHIO—MICHIGAN—INDIANA 
CHAS. E. CURTIS 
1202-3 Second Natl. Bank Bldg., 


Toledo, Ohio 
FIRE AND AUTOMOBILE LOSSES 
WESTERN FIELD 
Shiriew & Brewforice 
AUTOMOBILE LOSSES A SPECI 
305-6-7-8 Victor Bldg., Kansas City, Mo. 
Pioneer Automobile Adiustere 
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24 Broad Street 


WE HAVE NO ENEMY REINSURANCE TO OFFER 
Purely Domestic Reinsurance Facilities 


IN AMERICAN COMPANIES 


AMERICAN REINSURANCE COMPANY 
NEW YORK CITY 
STRICTLY CASUALTY REINSURANCE 
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MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS 
$ 920,961.16 
935,693.93 
1,020,369.41 
1,178,606.00 


-SURPLUS 
$181,374.66 
200,120.21 
211,057.76 
212,243.00 


January 1, 1914 
January 1, 1915 
January 1, 1916 
January 1, 1917 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 








EDGAR J. HAYNES, Pres. | THOMAS L. FARQUHAR, Sec’y. JAMES G. MACONACHY, Agency Supt , 


NEWARK FIRE 


INSURANCE COMPANY 


NEWARK, N. J. 


$2,270,250.98 
- 500,000.00 


pital - - 
Surplus to Policyholders - - -  - = = 906,788.03 


WESTERN STATE AGENTS 


W. E. COLLINS, Michigan and Ohio Union Trust Building, Detroit 
W. J. WENDT, Illinois. Indiana =“ Wisconsin, 2021 Insurance Exchange, 
cago 





Solicited f 














ST 





Assets $1,116,968 ORGANIZED 1853 


LOSSES PAID $11,400,000 


THE FARMERS’ FIRE_INSURANCE CO. 
vs or a VS Sec’y & Treas. 


Surplus $514,026 


W. H. MILLER, President 


PITTSBURG UNDERWRITERS 


GEO. R. DAVIES, Manager Commonwealth Bldg., Pittsburg, Pa. 
UNDERWRITTEN BY 


Allemannia Fire Insurance Co. Humboldt Fire Insurance Co. 
National-Ben Franklin Insurance Co. Teutonia Fire Insurance Co. 


Combined Capi $1,700 “Assels, $817,146 Surplus to Policyholders, $3,572,680 


H. Westme er, Toledo, Ohio, Special cual Agent for Indiana and Ohio 
= te Loeb sy Il. Agents for Illinois 


New Agents Solicited. Schulkamp, Madison, Wis., General Agents for Wisconsin 





INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


RICHARD D. HARVEY 
United States Manager 


Sn * 2 m2 2 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


United States Branch 
92 William Street, New York 





This Company has had 34 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. Itis a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate hear- 
ing from agents desiring to represent us. 





The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, een 
ASSETS - - - 


$1,643,174,.45 
SURPLUS TO POLICYHOLDERS - - = 


1,235,960.65 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, lowa, Minnesota, New York, Ma sachusetts, 
Rhode Island, Louisiana, California 


A Reliable, Progressive Agency Company Representatives solicited 

















Herbert Buxton General Insurance 
92 William St., New York 


Excess Insurance placed in all parts o the United 
States and Canada 





RE-INSURANCE DEE A. STOKER 
EXCESS RE-INSURANCE 


CATASTROPHE HAZARD 


(CASUALTY LINES) 


RE-INSURANCE UNDERWRITER 
508 TACOMA BUILDING 


CHICAGO 








ozonct E. FEENEY, President 


DWARD T. LYONS, Secretary-Treasurer The L. S. MacENANEY, Managing Underwriter 


Columbian Insurance Co. 


of Indiana, 1008-9 Hume-Mansur Bldg., Indianapolis, Ind. 
Capital $294,605.36 


am L. LIND, State Agent, 719 Linn St., and CHESTER H. 
OLT, Special Agent, 303 Columbia Terr., ’ PEORIA - Illinois, Indiana, Wisconsin and Minnesota 
CHAS. H. HARRADEN, State Agent, 220-21 Hammond Bidg., DETROIT - Ohio and Michigan 


Agents Wanted in - 
INDIANA, ILLINOIS, OHIO, MICHIGAN, WISCONSIN [and MINNESOTA 

















The CONCORDIA FIRE ORIENT. 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. INSURANCE 
Ree COMPANY 


i ‘600,000. 
Cash Capital $ 600,000.00 OF HARTFORD, CONN. 


Reinsurance Reserve -  1,312,818.13 | 

Reserve for all other Liabilities 111,534.54 _ 
Surplus to Policyholders = 1,015,168.55 A.G. McILWAINE, Jr. 
Total Assets - - 2,587,558.08 | 


- - President 
HARTFORD, CONN. 


Se emaemeninin 


CHARLES E. DOX, Manager 


WESTERN DEPARTMENT 
Tornado 39 S. La Salle St., Chicago, III. 
Sprinkler Leakage 
Use and Occupancy 


Writing 
Fire 


SAMB.STOY, - - - - Manages 
SAN FRANCISCO 


Rents 





Detroit National Fire Insurance Co. 
PAUL TURNER, President DETROIT M. O. ROWLAND, Secretary 
Join the forces of a live, active, growing, strongly backed western company, progres- 
sive, yet operating along sound lines. Licensed in New York, New Jersey, Connec- 


ticut, Massachusetts, Maryland, Indiana, Pennsylvania, V;,ginia, Minnesota, 
Michigan, Rhode Island, i Illinois, Colorado and California. 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 




















Merchants National 
Hive Jusurance Co. 


CHICAGO 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 
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IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 





Insure Against Death From Accident or Disease 





WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITORY 


S. A. COURT, Secretary 








DANA C. DAY, Agency Manager 
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A WEEKLY NEWSPAPER OF INSURANCE 
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TWENTY-FIRST YEAR No. 36 


$3.00 per Year, 15 Cents a Copy 





CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, SEPTEMBER 13, 1917 





PLAN WILL SERIOUSLY 
INJURE FIELD FORCES 


George R. Craft Shows How Crip- 
pling Agency Plants Will 
Handicap Companies 








GOOD SERVICE WILL CEASE 





Government Scheme, if Continued After 
War, Will Force Companies to 
Lower Efficiency Level 








George R. Craft, general agent at 
Cleveland, O., for the Bankers Life 
of Iowa, is one of the leading field- 
men of the central west and what 
he has to say regarding the pro- 
posed continuation of the govern- 
ment’s insurance plan after the war 
will interest all who are concerned 
with agency development. 











The proposed government insurance 
measure contains a certain menace that 
appears to have been overlooked by in- 
surance men and insurance journals, 
and which should receive the serious 
attention of those who are to deter- 
mine the course of the government in 
this important matter. 

Every field manager and_ general 
agent realizes the difficulties encoun- 
tered in inducing capable men to en- 
gage in the sale of life insurance. For 
some unaccountable reason a prejudice 
against the business exists in the minds 
of many people. The constant cry is 
for more good salesmen, but the appeal 
goes on, to a great extent unheeded. 

Salesmen Are Necessary 


Life insurance will never sell over 
the counter. Someone has aptly stated 
that “life insurance is never bought, but 
is always sold.” It is a well known 
fact that most men would not properly 
and adequately protect their families 
and estates if it were not for the per- 
sistent and intelligent efforts of life 
insurance salesmen. 

The need of life insurance has been 
a matter of education and development 
on the part of the companies and their 
agents and if it were not for their con- 
stant vigilance a large percentage of 
men now carrying protection for their 
families would drop it. The fact is 

(CONTINUED ON PAGE 9) 
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Bresson 


PEORIA: LIF 


PEORIA 


Our Guaranteed Paid-up Additions Policy will 
meet Any competition. It guarantees to save the in- 
sured four premiums out of twenty and give him divi- 
dends besides; Total Disability Clause—Special Divi- 
dends to, Total Abstainers—Average rates. 

This is the most popular policy in the Central 

‘ West. Why do we say this? Because it gives the best 

- advantages to both the insured and the agent and be- 
cause we have in force over twelve millions of it. 
Over twelve millions of this one policy alone right 
here in the Central West. 

Its good advantages sell it and keep it on the 
books. r 

Why not sell the best? 
GOOD CONTRACTS TO LIVE CLEAN AGENTS. 


A FARM MORTGAGE BEHIND EVERY POLICY 
INSURANCE 


COMPANY 





acents SUCCEED 












“TLLINOIS 











Easy Lessons in Life Insurance 


The summing up of a I'fet'me of experience in presenting the subject of 
life insurance, by one of the great instructors of egents, J. A. JACKSON 


A simple, concise statement of the general subject of life insurance from the 
agent’s standpo'nt; not actuarial, not theoretical—just a plain statement of I'fe 
insurance principles and practice for the ordinary man, the beg’nner in life 
insurance work. ; 


SIMPLE ENOUGH FOR THE BEGINNER. 
COMPLETE ENOUGH FOR THE OLD TIMER. 
ACCURATE AS THE LIFE TABLES. 

CLEAR AS A CHILD’S PRIMER. 


Shows the basis of sound I’fe insurance, explains the true effect of the 
reserve, the nature of I'fe insurance div:dends, the fallacy of assessmentism, the 
various reserve plans, etc. 


G'ves a work'ng knowledge of I’fe insurance, such as an intell’gent agent 
needs to g've real serv'ce and answer questions, but wastes no space on matters 
of interest only to actuaries. 


Invaluable in instructing new agents. Useful in 
answering the questions of prospects. 


Sold at $ 1 .5O per copy by 
THE NATIONAL UNDERWRITER 


CHICAGO CINCINNATI NEW YORK 





FULL APPROVAL FOR — 


GOVERNMENT’S PLAN 





Life Convention of Wisconsin 


Issues Bulletin Upholding 
Soldier and Sailor 
Insurance 





IS NECESSARY MEASURE 





Men Deserve Protection Which Com- 
panies Cannot Give and Discontinu- 
ance After War Is Unfair 





Milwaukee, Wis., Sept. 10—Full ap- 
proval and endorsement of the provi- 
sions of the bill now before Congress 
which seeks to provide protection to 
the soldiers and sailors through the war 
risk insurance bureau was given by the 
Life Convention of Wisconsin at a spe- 
cial meeting in Milwaukee. The mem- 
bers of the association are: Old Line 
Life of Milwaukee; Great Northern Life 
»f Wausau; Wisconsin National Life 
of Oshkosh; Guardian Life of Madison 
ind Wisconsin Life of Madison. As the 
‘esult of the meeting the association 
1as authorized the publication of a bul- 
letin of information for its agents and 
the general public, in which it is stated 
that by endorsing the war insurance bill, 
the Wisconsin companies differ radic- 
ally from the position assumed by other 
companies; that the bill, as a whole, is 
a good and patriotic measure, and that 
agents should feel that this is true and 

(CONTINUED ON PAGE 11) 


“*The Forest 
City Life” 


Has a good contract 
for good agents in 
Illinois territory. Lib- 
eral commission, ex- 
clusive territory, and 
Home Office assistance 
in development of the 


field. 








Address the Home Office 


Rockford Illinois 
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Cc. H. ELLIS 
President 





PAN-AMERICAN LIFE INSURANCE 
COMPANY 


NEW ORLEANS 
LOUISIANA 


Insurance in Force (over) $40,000,000.00 


Total Resources 


Address:—E. G. SIMMONS, Vice-Pres. and Gen. Manager 


(over) 5,250,000.00 


The recent merger of the Meridian Life with the Pan-American Life has opened up several rich and important territories in the South 
and North Central section, which will be assigned to Managers capable of handling and inspiring an agency organization of high 
grade men. A rare opportunity to ambitious men to establish themselves in an independent and permanently profitable business. 


Whitney Central Bank Building, New Orleans, Louisiana 


E. G. SIMMONS, 
Vice-Pres. and Gen. Mgr. 











SOME SUGGESTIONS 
ON CLOSING SALES 


Methods in Getting Prospect to 
Put His Name on Dotted 
Line 


CREATE REAL INTEREST 


Indirect Plan of Leading the Man to 
the Decision Is the 
Wisest 


BY ORVILLE B. DROWN, WASHING- 
TON, D. C. 

General Agent Massachusetts Mutual 

Apparently none of us ever feels that 
he knows all there is to be known about 
closing, no matter how long he has 
been in the business. After all, it is 
only natural that we should be inter- 
ested and anxious to know more about 
it, for no matter how well we can se- 
cure prospects, approach them, and 
present our proposition, if we could not 
get the signature on the dotted line we 


should all have to quit and go to some 
other work for a living. 


Enthusiasm a Big Factor 


Whether this business of ours is 
work or whether it is more like play 
is largely a matter of the agent’s own 
enthusiasm. The thing which has al- 
ways impressed me most about the 
really big life insurance men. whom 
I have met is their wonderful enthusi- 
asm for the business. Most of the 
failures have been men who had to 
drive themselves to write life insur- 
ance. I think that this has a great 
deal to do with the matter of closing, 
because if we can impress our pros- 
pects with our enthusiasm for life in- 
surance, and our earnestness and sin- 
cerity in everything that we say, we 
are more than likely to come away with 
the application. Try to forget that you 
need the money, and feel in each case 
that this man to whom you are now 
talking ought to have this protection, 
and that he ought to have it in your 
company, because it is the best thing 
for him and because there is no better 
company under the sun. If you know 
your proposition thoroughly, and have 
the right sort of connections with your 
company, I don’t see how you can fail 
to feel just that way about it. 


Use the Personal Plea 


Many agents close cases right along 
on some personal plea—they want to 
win a prize, or they want to beat out 
another agent, they haven’t made up 
their quota for the month or the year, 
or even simply that they need the 
money. This sort of a plea will fre- 


quently bring you a small policy, but 
do you suppose that a man who takes 
a policy in that way is really sold and 
that he is convinced that he has good 
insurance? Not at all. That business 
will be very liable to lapse, because 
after one premium is paid it has served 
its purpose. But if you sell a policy to 
a man because it is the best thing: for 
him, and he has been carried away with 
your conviction that it is the best thing 
for him, it is sold to stay sold and you 
can go back again confident of a wel- 
come and feeling sure that he will buy 
your insurance in preference to any 
other. 


Must Keep Eye on the Prospect 


There are a great many methods of 
closing, but no one method can be 
adopted for use in every case, and 
sometimes, particularly when you are 
not able to properly size up the pros- 
pect, it is necessary to try first one 
thing and then another in the attempt 
to close, carefully avoiding in the 
meantime any possibility of his making 
an unfavorable decision before you 
have found his vulnerable point. If 
he once says “No,” your chances of 
getting him to reverse himself during 
that interview are very slim. Observe 
the trend of the prospect’s mind from 
the remarks which you draw from him, 
and then take the lead along those very 
lines up to the signature on the appli- 
cation, rather than try to drive him 
along any preconceived avenue of 
thought. 


Must Make Prospect Talk 


It frequently happens that you seem 
to find yourself up against a solid wall 
of resistance. The prospect will agree 
with everything you have to say as 
to the value and necessity of insurance, 
but when you try to close there is 
nothing doing. The most aggravating 
sort of case is the one where the pros- 
pect merely nods or agrees in mono- 
syllables to all of your arguments. 
You must make him talk. Until he 
talks, you can never find out where 
his weak point is—what you have said 
that appealed to him—or what the hid- 
den objection is. If you can once find 
the hidden objection it is frequently 
possible to overcome it. 


Caught His Weak Point 


In a case which I had recently the 
prospect informed me in the first in- 
terview that he was not at all inter- 
ested, because he had all that he 
needed. I had difficulty in getting any 
other conversation out of him at all, 
but finally found that he was carrying 
fraternal insurance. And how much 
do you suppose he had? One thousand 
dollars. When I dug out the real rea- 
son for his not being interested in in- 
surance, it proved to be that he was 
afraid he might be declined. He had 
been nursing the idea for years that 
he had some kind of kidney trouble, 
but had never been declined, and 
could not get his consent to an exam- 
ination. I took the doctor to his office 
two days later and had him examined 





and he was tickled to death when he 
got the policy. 
Indirect Method ss Safer 


It has been said that the way to 
close is to close—to stop talking and 
give him a chance to sign, and there 
isn’t any doubt that some agents do 
talk too much. But I do not think that 
it is wise to ask the direct question, 
“Will you take this policy?” even when 
you think that you have him up to the 
closing point, because the effort of 
making the decision frightens some 
men back. The indirect methods of se- 
= his decision are very much safer. 
safer. 
Take Him to the Examiner 

One of these is to suggest that you 
make an appointment with the doctor 
to have him examined. If he makes 
some minor objection,.to the effect that 
he hasn’t made up his mind how much 
he wants nor the kind of a policy, tell 
him that you want to see if he is insur- 
able and that those points can be set- 
tled later: If he agrees to be examined 
you can usually be sure that he will 
sign an application if you produce it. 
If he should object to signing, and does 
not want to commit himself, reassure 
him by stating that he will not be 
bound in any way to take a policy. 
But in spite of that statement if the 
prospect does submit to the examina- 
tion—and you see to it that the doctor 
has him sign your part of the applica- 
tion as well as his—and you come back 
a few days later with a completed pol- 
icy, you have him at a distinct disad- 
vantage. He feels that he has put you 
to a good deal of trouble, also that it 
is easier to sign a check now for a pol- 
icy which is right before him him than 
to go through the effort of making up 
his mind, or the ordeal of an examina- 
tion by your competitor’s doctor. 

Filling Up the Application 

Another way of securing an indirect 
decision is the one of taking out the 
application and presuming the pros- 
pect’s consent by starting to fill it in. 
When you think that the time has 
come to close, put some form of test 
question to him covering a phase of the 
policy which has interested him, such 
as to whether he would rather use his 
dividends to make the policy paid-up, 
or apply them in reduction of premium. 
lf he states his preference, take the 
application from your pocket in an 
easy, matter-of-fact way and as you 
unfold it, ask him casually some other 
question on the application blank: 
Were you born here in town? What 
does the initial in your name stand 
for? What day in October is your 
birthday? As he gives you the an- 
swers, fill in the blanks and go to it. 





There may be some flickerings of ob- 
jection which you cau meet with a 
word or two as you go along. When 
you get to the end just say “write your 
name here”’—Don’t say “sign,” because 
that is a terrifying word to some men. 
He will already have the feeling that 
conse he has committed himself 
to this thing, and the probabilities are 
that he will sign without further ob- 
jection. 
Work Up Interest 

Some agents like this plan of getting 
out the application blank so well that 
they go to the extreme of unfolding 
an application as they begin an inter- 
view and try to force the issue right 
from the start along those lines. Other 
men like the idea of trying to get the 
prospect examined and will start out 
by suggesting that he be examined to 
see if he can get insurance. My own 
opinion is that to attempt to drive a 
man in either of these ways does not 
produce as good results as when you 
first work up his interest in your prop- 
osition and then lead him into closing. 


Time Is Wasted 


Sometimes where it is merely a case 
of competition between my company 
and one other I find that it pays to take 
the position that it is a matter of small 
moment to him which of the two com- 
panies he takes it in, but a matter of 
tremendous importance that he gets 
some insurance and get it as soon as 
possible. Of course I am always there 
when I make that statement, and the 
quickest way to get insurance at that 
time is to sign my application. A few 
weeks ago one of these extremely care- 
ful individuals had another agent and 
myself busy, making an appointment 
first with one and then the other, while 
he hesitated in deciding over purely 
minor points, until one day I said some- 
thing like this: “Look here, you are 
wasting a lot of valuable time for your- 
self, for the other agent, and for me, 
and what is it all about? You are try- 
ing to make up your mind between two 
of the very best companies in the busi- 
ness, when, as a matter of fact, there 
isn’t any choice between them. Every 
day you are going along without pro- 
tection which you really ought to have 
and which you have made up your mind 
to take. Now, you know that which- 
ever one you take the company will pay 
promptly and in full to your beneficiary 
and that is the important matter after 
all. If you will flip a coin and call 
heads my company and tails the other, 
the decision will be just as good as if 
you thrashed this thing out for another 
month. The main point is to get it and 
get it as soon as possible. Now write 
your name here and let’s get this thing 
settled.” 
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WM. H. FLANDERS, Mgr. 


FLANDERS LIFE AND ACCIDENT SERVICE 
ORGANIZED 1913 
A scientific service in the investigation of insurance subjects. We make reports on insurance applicants 
i i and applicants for mortgage loans, also death claim reports and claim investigations 
OUR FACILITIES ARE COMPLETE—TERRITORY INDIANA 
(Also Other wee Organized) 
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44 MILLIONS FROM 42 AGENCIES 


THE 1916 RECORD OF OUR EARNEST, 
- LOYAL AND HAPPY AGENCY FORCE 


NEW ENGLAND MUTUAL LIFE 
INSURANCE COMPANY 


BOSTON, MASS. 
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Fifty years of success 


The Strength of the Company —the 
growth of a half century—towering back 
of every policy contract, assures the largest 
possible measure of security, service, and 


Saving to the insured. 


gether with the greatest earning power on its 
funds. 
the wide world in these troublous times, by 


Resources. 


For Information address Allan Waters, Second 


The Union Central Life Insurance Company 


Jesse R. Clark, President 


Cincinnati 





The wisdom of the founders in restricting the 
Company’s investments to farm loans, has throughout 
the years afforded the largest degree of safety, to- 


invested B 


It has in addition served the Nation, and 


its signal 


aid in the development of the Country’s Agricultural 


The manifold service of the past half century may 
safely be accepted as a criterion of larger service 
in store for its policy-holders and their beneficiaries. 


Vice-Pres. 











ZENITH LIFE READY 





FIRST OF FIVE COMPANIES 





Ex-Commissioner Works of Minnesota 
Will Soon Seek License—Names of 
Officers Announced 





The Zenith Life, of which Samuel D. 
Works, former Minnesota commis- 
sioner, is the head, will have completed 
its organization soon and will be ready 
to apply for a state license to write 
business. The company recently opened 
offices at 547 McKnight building, Min- 
neapolis. 

The life company will be one of a 
group of five companies which will be 
consolidated under one executive man- 
agement. 

All shares in the company are com- 
mon shares and when issued will be 
fully paid and nonassessable. 


Five Affiliated Companies 


The companies propose to own and 
control the capital stock of the follow- 
ing companies as they are organized: 

Zenith Insurance Company, capital 
and surplus proposed, $500,000; Zenith 
Casualty Company, $1,000,000; Zenith 
Fire & Marine Company, $1,250,000; 
Zenith Surety Company, $500,000, and 
the Zenith Bank & Trust Company, 
$1,250,000. 

The revised list of officers: S. D. 
Works, president, St. Paul, Minn.; Wil- 
liam G. Morgan, vice-president, Minne- 
apolis; Howard Everett, second vice- 
president, St. Paul; Charles R. Speers, 
treasurer, Minneapolis, and Fred H. 
Cosgrove, secretary, Minneapolis. 


Good Men as Directors 


_ The board of directors: S. D. Works, 
St. Paul; M. J. McMichael, Minneapo- 
lis; Howard Everett, Charles R. Speers, 
Fred _H. Cosgrove, John E_ Burchard, 
St. Paul; H. L. Laird, Minneapolis; 
Hon. Daniel M. Gunn, Grand Rapids, 
Minn.; Julius Thorson, Benson, Minn.; 
Thomas Spillane, Rochester, Minn., and 
H. M. Straight, Pierre, S. D. 

Though the home of the Zenith com- 
panies will be in Minnesota, branches 
will be opened gradually in other states. 
Under the provisions of the “blue sky” 
law of Minnesota, the organization is 


GUARANTY LIFE MUSTER 





HOLD ANNIVERSARY MEETING 





Agents From Four States Gather at the 
Home Office—Increased Business 
Shown ° 





Agents and officials of the Guaranty 
Life of Davenport, Iowa, celebrated 
the fifteenth anniversary of the com- 
pany at the annual agency convention 
held at the home office last week. 
Over thirty-five agents representing the 
company in Iowa, Nebraska, Missouri 
and South Dakota, were in attendance 
at the meeting. 

Figures submitted by Lee J. Dough- 
erty, secretary and general manager of 
the company showed an increase of six 
million dollars in insurance in force. 
Annual Banquet Held 


The annual banquet at the Black Hawk 
hotel, which closed the meeting, was 
presided over by Mr. Dougherty and 
talks were made by various of the com- 
pany’s general agents. J. E. Murphy, 
of Omaha, Neb., state.manager for the 
company, related the progress of the 
organization during the past six years. 
J. A. Blum of Des Moines, gave a 
talk on cooperation of the men in the 
field with home office officials. A. J. 
Loyett of Davenport gave some per- 
sonal experiences in writing farmers. 
Following the banquet the election 
of officers for the $100,000 Club took 
place .and the following were elected: 
J. E. Murphy, Omaha, president; H. 
Williams. Des Moines, vice-president; 
W. F. Meiburg, Davenport, secretary 
and treasurer. 


Convention Program Arranged 


The annual agency meeting of the 
Agricultural Life of Bay City will be 
held at the home office, Sept. 25. The 
following tentative program has been 
arranged: “Address of Welcome,” F. 
F. McGinnis; “The Company at Home,” 
H. E. Buck, president of the Board of 
Commerce; response, H. M. Truesdall, 
field superintendent; “Appealing to the 
Farmers,” Franklin A. Beason, secre- 





bound to state how much of the money 
paid by the investor for his shares can 
be used for organization exnenses. This 
will be kept as low as possible. 


O. F. Franck has been vlaced in charge 
of the life department of the South Side 


tary and superintendent of agents; 
“Closing Business,” Griffin S. Moore; 
“The Medical Department,” Dr. J. S. 
Grosjean, medical examiner. 

A luncheon will be served at the 
Colonil Club at noon, and in-the after- 
noon there will be a question box and 





Insurance Agency of St. Louis. 


HOLDS FIRST MEETING 


GIVEN FREE TRIP TO CONCORD 





White Mountain Club of United Life 
and Accident Hold Initial Gathering 
: at Home Office 





The first annual meeting of the 
United Life & Accident Company’s 
White Mountain Club, composed of men 
who have written and paid for $100,000 
personal business, from Aug. 1, 1916, to 
Aug. 1, 1917, held recently at the home 
office at Concord, N. H. The ten club 
members paid for practically $1,250,000 
during the twelve months. 

Four agents besides the club mem- 
bers qualified for a free trip to the home 
office, conditioned on writing a specified 
amount of business. 

The first day a get-together meeting 
was held. Tuesday morning the men 
were welcomed by President S. W. 
Jameson. He told briefly of his experi- 
ence in the organization of the company 
and its rapid growth. L. C. Cole, presi- 
dent of the club, responded to the wel- 
come extended them. 


Judge Remick’s Talk 


One of the most instructive and in- 
spiring talks of the day was given by 
Judge James W. Remick on “Policy 
Number One,” he being the first policy- 
holder of the company. While policy 
number one was the subject assigned to 
the judge, he spoke on other phases of 
life insurance. He discussed a few of 
the fundamental principles and espe- 
cially touched upon the acid test by 
which men are being tried during these 
days, which are trying men’s souls. 
Various departmental subjects were 
taken up in order by the heads of the 
different departments, and free rein 
given to the men for discussion. 


Banquet Was Given 


HOLD FOUR-DAY SESSION 


INTERNATIONAL GATHERING 





Twenty-three States Represented at 
Annual Meeting of $100,000 
Club at St. Louis 





The members of the $100,000 Club of 
the International Life of St. Louis held 
a four-day session at the company’s 
home office last week. J. V. Keenan, 
who is president of the club by virtue 
of having written the largest amount 
of business during the year just closed, 
presided over the meetings. 

The agents, who represented twenty- 
three states, were welcomed to St. 
Louis by the acting mayor of the city, 
and the postmaster, C. M. Selph, acted 
as toastmaster at their banquet. Wil- 
liam Marion Reedy, St. Louis editor, 
took “The Company’s Progress” as the 
subject of an address he gave them. 
Walter K. Chorn, Missouri commis- 
sioner, spoke to the fieldmen on “Life 
Insurance in War Times,” and pointed 
out the gradual readjustment of the 
business to war-time conditions, the ne- 
cessity for war clauses, and possible 
new advantages as a result of the great 
war. Massey Wilson, president, and 
J. L. Babler, vice-president, made nu- 
merous talks to the men during the 
course of their gathering. 


Valuation Committee Named 


President English of the National 
Convention of Insurance Commission- 
ers has announced the committee on 
valuation of securities as follows: Jesse 
S. Phillips, Albany, N. Y.; F. H. Hardi- 
son, Boston, Mass.; William M. Shehan, 
Baltimore, Md.; J. Denny O’Neil, Har- 
risburg, Pa.; James R. Young, Raleigh, 
N. C.; Harvey Wells, Olympia, Oregon; 
F. W. Potter, Springfield, Ill.; Frank 





’ In the afternoon a photograph was 
taken of the $100,000 Club, the home 
office force and some of the directors 
of the company. At 3:30 the club was 
invited to spend the remainder of the 
afternoon and evening at the Snow 








general discussion. 


Shoe Club. At 6:00 o’clock a bancuet 
was given the men, at the Snow Shoe 
Club. Clarence E. Carr, chairman of 
the board of directors, acted as toast- 
master. 

Wednesday and Thursday were spent 
in an automobile tour of the White 
Mountains, the trip covering 325 miles 
of the state’s finest roads and through 
its scenic beauty and grandeur. Friday 
was taken up with detail matters of 


H. Ellsworth, Lansing, Mich.; George 
M. La Monte, Trenton, N. J. 


Plight of Royal Arcanum 


The bill that was filed the other day 
asking for a receiver for the Royal Ar- 
canum, says that. the trust funds 
amounting to $3,500,000 have become 
greatly impaired and are insufficient to 
meet the obligations. It is stated that 
during the last year the order has lost 
83,880 members and for July there was 
a net loss of 2,880. The petition alleges 
that there has been a grossly insuffi- 
cient number of new members admitted. 
Failure of many old members to con- 





the various agents and agencies. 


tinue is also noted. ° 
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LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Pension Bonds 


(Copyrighted) 
Under Our Service Pension Contract 
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LA FAYETTE, INDIANA 














TAYLOR NOW PRESIDENT 


CLUB MEMBERS ANNOUNCED 





New York Life’s $200,000 Organization 
Produced $84,355,202 During the 
Year, Having 290 Men 





The New York Life has announced 
the personnel of its $200,000 Club, it 
reaching the high water mark with 290 
members, increasing 192 from 1916. 
The paid insurance for club members 
increases from $57,817,397 to $84,355,202. 
George W. Taylor of St. Louis becomes 
president of the club with $1,850,470, the 
highest presidential record ever made, 
the next being that of Harold Peirce 
of Philadelphia, who paid for $1,603,375 
in 1902. The New York Life says that 
Mr. Taylor writes policies from $1,000 
to $100,000, showing real salesmanship 
in never overlooking the small ones, 
while paving the way for the big ones. 
He was formerly an agent for a sew- 
ing machine company. 


Vice-Presidents at Large 


The vice-presidents at large are Isa- 
dore Spiegel of New York City, with 
$1,026,000; Michael Rubin of New York 
City, $728,000; Dr. Charles H. Webster 
of Binghampton, N. Y., $712,497; F. C. 
Moser of Seattle, $654,359; Paul T. Bell, 
San Francisco, $646,563. 

The vice-presidents of departments 
are as follows: Alexander Dumas, Jr., 
of New York City, $548,065; Gus Bert- 
ner of Little Rock, $539,848; Herman 
Bendiner of Philadelphia, $531,945; A. 
Homer Vipond of Montreal, $479,000; 
William Bluth of Chicago, $474,890; H. 
H. Bru of San Francisco, $445,500; J. 
O. Daniels of Springfield, Mass., $435,- 
750; L. E. Steiner of Cleveland, $431,- 
888; A. G. Berry of Havre, Mont., $410,- 
750; B. M. Noland of Asheville, N. C., 
$405,625; A. T. Jarvis, Nashville, $377,- 
566; John J. Hosch of Wisconsin, $347,- 

000. 

; Rosen Writes Big Business 


The rules of the $200,000 Club are 
that no agent can be president more 
than once, no matter how much busi- 
ness he pays for in the club year. 
Harry B. Rosen of New York City is 
barred from holding the presidency, but 
each year he writes far more than the 
leading man. Continually he beats the 
year before. His record this year is 50 
percent higher than last year. 


Groves Leads $100,000 Club 


The $100.000 Club of the New York 
Life is holding its meeting this week 
at Atlantic City. It has 657 members, 
the largest in its history, an increase 
of 160. The total paid-for business in 
the club was $74,903,534, a gain of 
nearly $18,000,000. The president of the 
elub is H. E. Graves of Earlville, N. Y., 
who had 131 applications, with $174,750. 
The club president qualifies as the 
writer of the largest number of appli- 
cations. but volume must be above $150,- 
600. The first vice-president-at-large is 
U. Matsuda of Watsonville, Cal., who 
had 144% applications. for $143,625. He 
is president of the Japanese Associa- 
tion_in his community. The next man 
is G. T. Matsunaga of Los Angeles, 
who produced $136,125. The third vice- 
president is Y. Suzuki of Los Angeles, 
who produced $133,125. It is thus-seen 





TREASURY’S NEW RULING 


PREMIUMS NOT DEDUCTABLE 





Commissioner of Internal Revenue 
Now Holds Payments on Corpora- 
tion Insurance Subject to Tax 





Washington, D. C.—The Commis- 
sioner of Internal Revenue has issued 
a ruling under the corporation income 
tax law, holding that premiums paid by 
corporations to insurance companies on 
policies insuring the~-lives of their 
officers or employes are not hereafter 
deductible from gross income, but, to 
the extent that such premium payments 
have not been previously deducted from 
gross income in any return of annual 
net income, they may be deducted from 
the proceeds of the policy when such 
proceeds are received, the net proceeds 
being returned as income. The text of 
the ruling follows: 

“Treasury decision 2090, in so far as 
it authorizes corporations to deduct 
from gross income the annual pre- 
miums paid on policies insuring the 
lives of officers of employes in favor of 
such corporations, is hereby modified to 
the extent that instead of the corpora- 
tions carrying such insurance being 
permitted to deduet from gross income 
of the year in which paid the amount 
of the annual premium payments, they 
will hereafter be permitted to deduct 
from the gross proceeds, when re- 
ceived, of any policies of which the cor- 
porations are the beneficiaries the en- 
tire amount of the premiums paid dur- 
ing the term of the policies, less any 
premium payments which, under the 
former ruling, have been deducted from 
gross income in any return of annual 
net income and the net proceeds of the 
policies thus ascertained will be re- 
turned as taxable income of the year in 
which received.” 








that the three vice-presidents-at-large 
are Japanese. The fourth vice-presi- 
dent is O. F. Immell of Wisconsin, who 
produced $183,000 for 127 applications. 
He produced a larger amount of busi- 
ness than any other official in the club. 


Vice-Presidents of Divisions 


The vice-president of the western di- 
vision is H. Y. Hanafusa of the Seattle 
branch, who produced $128,500. He 
has already been president of the $100,- 
000 Club and was the first Japanese to 
win membership in the $200,000 Club. 
The vice-president of the eastern divi- 
sion is Benjamin Wyche of Charlotte, 
N. C., who produced 124 applications 
for $170,000. The second vice-president 
of the western division is W Lacy 
of the Little Rock branch, who got 124 
signatures for $154,162 insurance. The 
second vice-president of the eastern di- 
vision is Sol. Greenbaum of New York 
City, who had 123 applications, making 
$164,750 insurance. 


Will Meet in Chicago 


The executive committee of the Home 
Life Agency Association will be held 
in Chicago at the Hotel LaSalle, Sep- 
tember 22. 


An agent’s best asset is his first client. 











NATIONAL LIFE 
ASSOCIATION, Des Moines, Ia. 


A. E. WERKHOFF, President 
40% Increase in Paid 
O New Premiums 


—that tells the 1916 story 


of Fidelity progress. 

Direct leads and the Fidelity “Income 
for Life” plan are making money for 
Fidelity field men. Any man who can 
sell life insurance can sell MORE 
Fidelity insurance. 

Write to-day— 
Fidelity Mutual Life 
Insurance Company, Philadelphia 

Inc. 1878 Walter Le Mar Talbot, Pres. 
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The Ohio National Life 


Insurance Company 


(The Company with the Big Surplus) 





ALBERT BETTINGER, President 
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This Company has never lost a dollar 
on investments, yet we have large in- 
terest earnings. 


Our mortality is low. 
Our lapse ratio is low and decreasing. 
Our new business is increasing rapidly. 


In fact, we show progress in all the fac- 
tors that go to make success. 


HLA 





We are not employing many new men, 
but—we are not losing any. 


Our organization is compact, enthusi- 
astic, loyal. The Home Office and the 
Field Force work together. 


No Company has a higher grade repre- 
sentation than the ONLI Co. 


For direct H. 0. connection and H. 0. service 
address (in confidence if desired) 


T. W. APPLEB 


SECRETARY AND 
» AGENCY MANAGER 


CINCINNATI 
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EXPLAINS HOW TO 
GET LARGER POLICIES 


W. H. Beers, Jr., Manager of the 
M&tual Benefit Life, Tells 
Methods He Pursues. 


INTERESTING PROSPECTS 





Points That Should Be Presented in the 
Interview by the Insurance 
Salesman 





W. H. Beers, Jr., manager of the 
Mutual Benefit at Rochester, N. Y., in 
talking about how to write larger poli- 
cies, says that selling larger contracts 
and income insurance are synonymous. 

In order to be successful with a pros- 
pect, he said, the man must be in a 
favorable mood. It is always best, if 
possible, to link the proposition with 
something; that already exists, of which 
he has some knowledge. Then policy- 
holders may be used to create favor, as 
well as prospects who nearly always 
have a good word if a good impression 
has been made upon them. Friends 
and acquaintances, business connections 
and letters and telephone calls come 
last. Mr. Beers said his agency had 
never depended upon friends, as it has 
always been the desire to have insur- 
ance stand upon its own merits. A 
large percentage of the business, he 
continued, has been written without 
such aid. _Each man must be convinced 
of the desirability of the proposition be- 
fore the sale can be properly made. 


Preparing the Way 

In preparing the way, he said that the 
first call should be used merely for a 
suggestion that a proposition on in- 
come service be made to the prospect 
in writing and in securing full data re- 
garding him and his entire family. This 
should be done quickly, but with such 
thoroughness that the prospect will be 
impressed. Much of this data may be 
preserved and used in the future, as 
the family grows up, as well as a guide 
for the best proposition for the pros- 
pect, he said. The young people will 
grow into prospects later, even if they 
are protected by income insurance. 
Such interviews should be completed in 
ten minutes. 


Should Have Facts in Mind 


Mr. Beers said he usually works out 
quite a large proposition, but that all 
the facts should be kept in mind, so 
that they may be given the prospect 
without reading. This not only im- 
presses the prospect, but the informa- 
tion can be given in a more forceful 
manner than when reading. However, 
certain portions which have an impor- 
tant bearing should be read carefully. 
It is not well to consume too much time 
in explanation, he said, as there must 
be a sufficient amount left for closing. 
It is always well to reserve some of 
the facts to use in closing, also, in con- 
nection with a general review of the 
argument. 

Points of the Proposition 


_ The proposition should contain the 
following points, he said: 

1. General statement. 

2. Program for the present (the 
amount of the policy that should be 
taken now). : 

3. Program for the future (the 
amount that should ultimately be taken, 
as the family increases-and the earn- 
ing power increases). 

4. Total paid by the company in 
Payments versus the premiums paid. 

5. Rates and cash surrender values; 
cost of the insurance itself and the 
Portion that goes into cash values. 

The larger the man, so far as insur- 


ance is concerned, the more service will 
be required, claims Mr. Beers. This is 
true of any business, as the big trans- 
actions require greater care. 


Income Options 


The income options demand a thor- 
ough knowledge of income insurance 
and everything it involves, said Mr. 
Beers. A salesman cannot give service 
unless he knows all the details and how 
to employ them. It is well that they 
convince themselves of this now, for 
all the larger policies of the future will 
be on the income plan. People are be- 
coming interested in it and they are 
much easier to write than formerly. 

After explaining the advantages of 
income insurance, Mr. Beers said the 
wife should have the income for life, 
as should the daughters in the family, 
as women are always more or less de- 
pendent and no one can tell what the 
future will bring to them. Sons should 
have only the income until they are 
thirty-five years of age, when their busi- 
ness judgment is supposed to be suffi- 
ciently developed to take care of the 
principal sum. If-they waste it, they 
are still young enough to make their 
own way in the future. 


Can Add to the Line 


The strong point Mr. Beers made in 
writing the larger policies from the 
younger agent’s point of view is con- 
tained in the second and third divisions 
of his proposition, and he advises that 
a prospect should be covered at the 
present time for what he can carry and 
pay for comfortably. Later on, the 
agent may go to him and show him 
how, by taking a few thousand more, 
he may extend his protection, and this 
may be repeated several times until he 
has a sufficient amount not only for 
the protection of his family, but for the 
comfort of his own old age and that 
of his wife, should both live. This is 
constructive building. 

With men who are able to take large 
amounts at once, he urged that sales- 
men have no hesitancy in pressing the 
matter home. Some action should al- 
ways be gotten on the first interview, 
he said. If the business cannot be 
closed, the prospect should at least be 
induced to be examined to see if he is 
in health. Then this will be an open- 
ing for a second interview, when the 
salesman may take up all his arguments 
in review and add such new ones as he 
may be able to produce. 


New Indiana Hand Book 


The Underwriters Hand Book of In- 
diana, successor to the Indiana Insur- 
ance Directory, has just come from the 
press of The National Underwriter 
Company. It follows very much the 
same lines as the old book, but is now 
uniform in its make-up, with the similar 
hand books published for other western 
states by THE NATIONAL UNDERWRITER. 
It enjoys the completeness and accuracy 
that has made THE NATIONAL UNDER- 
WRITERS state publications famous. It 
contains the usual directories of com- 
panies and directories of agents. There 
is an unusual amount of advertising. 
showing the growing popularity of 
these publications as a medium. 
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The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 
Admitted Assets...................... $ 2,220,534.72 
Insurance in Force...................- 21,329 698.00 

358,399.47 


e = New Continuous Monthly Income Policies 
Splendid opportunities for AGENTS in many sections of Ohio. We solicit inquiries from responsible parties. 


Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 























The Columbian National Lite 
' OF BOSTON 


ARTHUR E. CHILDS, President 


A CHANGE may be necessary to realize your am- 
bition. Think a minute—then write 


WM. H. MASTIN FRANK D. LOMBAR 
Superintendents of Agencies 
(‘West of the Mississippi) East of the Mississippi) 
mes Building Franklin Street, 
DENVER, COLO. BOSTON, MASS. 


DARL D. MAPES 


Superintendent of Accident Agencies 
Per] Franklin St. BOSTON. MASS. 


The service of a high-grade Accident Department 
will also be offered, eo that you will not have to 
broker your Accident business to avoid violating 
your Life insurance contract. 








THE CENTRAL LIFE 


INSURANCE COMPANY OF ILLINOIS 
‘OTTAWA, ILLINOIS 


























HE COMPANY writes 

both participating and ~° 
non- participating business. 
A new dividend scale has 
been adopted which places 
the net cost of insurance very 
low. On business issured in 
1917 a. dividend will be paid 
at the end of the first year, 
contingent on the payment of 
second premium. Exception- 
al opportunities for agency 
men in [Illinois, Missouri, 
Iowa, South Dakota, and 
Minnesota with direct con- 
tracts with the Home Office. 





HOME OEFICE BUILDING 




















Over $17,500 000 of Business in Force 


H. W. Johnson, Pres. W.F. Weese, Vice-Pres. S. B. Bradford, Sec’y 
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NATIONAL PROGRAM OUT 


THREE DAYS AT NEW ORLEANS 


National Association Announces Com- 
plete List of Subjects and Events 
for Annual Meeting 





The complete program for the annual 


convention of the National Association - 


of Life Underwriters to be held at New 
Orleans Sept. 26 ,27 and 28 has been 
announced. The executive committee 
and executive council will hold their 
sessions at the Grunewald Hotel ‘Tues- 
day, Sept. 25, the regular convention 


program opening Wednesday at 10 
o'clock. 
The New Orleans association has 


exerted itself to see that the delegates 
are amply entertained while in the 
Creole city end automobile rides, sight- 
seeing trips and dances are scheduled 
to add to the pleasure of the visitors. 
TUESDAY, SEPT. 25 
9:30 A. M.—Meeting Executive Council 
(Grunewald Hotel) 
Usual Business 
12:15 to 2 P. M. 
Luncheon Tendered Executive Committee 
by Pan-American Life 
2:00 P. M.—Meeting Executive Committee 
(Grunewald Hotel) 
Usual Business 
FIRST DAY—MORNING SESSION 
Wednesday, Sept. 26—-10:00 o’clock 
“AMERICA,” sung by assembly. 
INVOCATION—Robert S. Coupland, D. D. 
ADDRESS OF WELCOME—Eugene J. Mc- 
Givney, General Counsel, Pan-American 
Life (Former Commissioner of Louisi- 
ana). 
RESPONSE—John Newton Russell, Jr., 
President. 


ROLL CALL. 

READING MINUTES. 

READING SIGNATURES TO SPECIAL 
COMMUNICATIONS, TELEGRAMS 
AND LETTERS—A. C. Larson, Secre- 


tary. 

PRESIDENT’S ADDRESS—Reviewing Ac- 
tivities of Association Year. 

PRESENTATION OF REPORTS OF 
VICE-PRESIDENTS. 

PRESENTATION OF REPORT OF SEC- 


RETARY., 
PRESENTATION OF REPORT OF 
REPORT OF 


TREASURER. 
PRESENTATION OF 
a OF EXECUTIVE COM- 


MITTEE. 
REPORT OF CHAIRMAN—Committee on 


Taxation. 

REPORT OF CHAIRMAN—Committee on 
Education and Conservation. ; 

REPORT OF CHAIRMAN—6,000,000 New 
Policyholders’ Campaign Committee. 

REPORT OF CHAIRMAN—Committee on 
Law and Legislation. 

REPORT OF CHAIRMAN—Committee on 
Scientific Salesmanship. 

REPORT OF CHAIRMAN—Committee on 
Extension of Life Insurance for Credit. 

REPORT OF CHAIRMAN—Committee on 
Publications. 

REPORT OF COMMITTEE ON INCOR- 
PORATION OF NATIONAL ASSOCIA- 


TION. 

SPECIAL COMMITTEE REPORTS. 

ANNOUNCEMENT—Place of meeting of 
next Convention by Chairman, Executive 
Committee. 

ANNOUNCEMENTS—Local Committee. 
AFTERNOON SESSION 
“FPieldmen’s Day” 
CHAIRMAN-—Wilson Williams of New 

Orleans. 

ADDRESS—“The Life Agent—an Op- 
timist,” Charles Warren Pickell of De- 
troit and Los Angeles. 

GENERAL DISCUSSION. ° 
(Talks limited to three minutes) 
GENERAL . DISCUSSION —“The _ Best 
Method of Presenting Monthly Income 

Insurance.” 
(Talks limited to five minutes) 

President’s $5 cash prize for best talk— 
three judges, 

READING PRIZE ESSAYS—“The Service 
of a Life Insurance Agent to a Nation 
in Time of War.” 

PRESENTATION OF BEN CALEF CUP 
AND MEDAL to First Prize Winner. 
PRESENTATION OF BEN WILLIAMS 

MEMORIAL VASE to Second Prize 


Winner. 

GENERAL DISCUSSION OF ESSAY SUB- 
JECT, led by Alfred C. Newell, Chair- 
man Prize Essay Committee. 

(Talks limited to three minutes) 
APPOINTMENT—Nominating Committee. 
PRESENTATION OF WRITTEN RESO- 

LUTIONS 


(To be referred to Executive Commit- 


tee. 
NEW BUSINESS. 
EVENING SESSION 
4:00 o’clock 


Automobile ride about city to Southern 
Yacht Club, West End, light refresh- 
ments at 6 p. m., thence to New Or- 








leans Country Club. Buffet dinner and 
dance at 8 p, m. 


SECOND DAY—MOERNING SESSION 
“Association Building” 
CF ATRMAN—Lawrence Priddy of New 
York. 


ALuutSS—“The Life Agent and His 
Country,” W. S. Kies, Vice-President 
Jational City Bank of New York. 


REPORT OF COMMITTEE ON MEMBEER-. 


SHIP AND DISTRICT ORGANIZA- 
TION—W. A. R. Bruehl, Chairman. 

GENERAL DISCUSSION. 

(Talks limited to three minutes.) 

GENERAL DISCUSSION—‘“‘How to Sus- 
tain Local Association Interest and Pre- 
vent Lapses.” F 

(Talxs limited to five minutes.) 

President’s $5 cash price for best talk, 
three judges. . 

ASSOCIATION ETHICS—Suggestions for 
local association ethics. 

Presented by Chas. W. Scovel. i 

GENERAL DISCUSSION—Led by W. M. 
Horner of Minneapolis. 

(Talks limited to three minutes.) 

UNIFORM MEMBERSHIP CARDS— 
Ernest J. Clark, Chairman of Com- 
mittee. 

ASSOCIATION EMBLEM—Discussion led 
by J. Stanley Edwards of Denver, Chair- 
man of Committee on Emblems. 

(Talks limited to three minutes.) 

ASSOCIATION BUTTONS—James L. Col- 
lins of Los Angeles. 

GENERAL DISCUSSION—‘“The Best 
Method of Securing New Members.” 

(Talks limited to five minutes.) 
President’s $5 cash prize for best talk, 
three judges. 

GENERAL DISCUSSION—‘“MANAGER’S 
LUNCHEON CLUBS—Objects and Aims 
—How Organized and Conducted.” 

Led by Walter E. Webb of Chicago 
(Talks limited to three minutes.) 
UNIFORM PROGRAM SUGGESTIONS— 
Led by W. D. Mead of Seattle, Chairman 

of Committee on Uniform Programs. 
(Talks limited to three minutes.) 


AFTERNOON SESSION 
“Pieldmen’s Day” (Second Session) 
CHAIRMAN—John L. Shuff of Cincinnati. 
ADDRESS—‘“The ield as Seen by the 

Office,’ Charles F. Coffin of Indianapolis. 
GENERAL DISCUSSION. ‘ 
Talks limited to five minutes.) 
GENERAL DISCUSSION—‘“Securing One 
Application Weekly Instead of Monthly 
with Same Total—How to Do It.” 
(Talks limited to three minutes.) 
GENERAL DISCUSSION—“Opportunity 
for Women in the Life Insurance 
World.” Led by Mrs. Cora B. Fithian of 
Los Angeles. 
(Talks [preferably by women] limited 
to three minutes.) 
RECEIVING SUBSCRIPTIONS FOR CON- 


VENTION PROCEEDINGS — Neil 
Sills of Richmond. 
GENERAL DISCUSSION—“The _ Best 


Closing Argument I Ever Made.” 
(Talks limited to seven minutes.) 

President’s $10 cash prize for best talk, 
three judges. 


EVENING SESSION 
7 o’clock 


Banquet—Grunewald Hotel 
(Informal dress) 
Address—Major-General Leonard Wood. 
(Other speakers to be announced later.) 


THIRD DAY—MORNING SESSION 
“Agency Building” 
CHAIRMAN—Edward A. Woods. 
ADDRESS—“‘Selecting Agents,” J. J. 
Bailey. Commissioner of Louisiana. 
ADDRESS—“Waste in Agency Building.” 
Forbes Lindsay of Los Angeles. 
ADDRESS—“How to Get the Most Out 
of Ourselves,” Dr. Walter Dill Scott, 
Carnegie Bureau of Salesmanship Re- 


search. 
DISCUSSION—“Advantages of Methodical 
Work,” Led by Winslow Russel. 
(a) Fixing a mark. 
(b) Regular records and reports. 
(c) Contests—What to have and how to 
use them. 
DISCUSSION—*What Practical Helps Are 


Most Valuable to Agents,’ Led by Ed- | 


ward A, oods. 

(a) Furnishing prospects. 

(b) Furnishing expert assistance. 

(c) Furnishing instruction and informa- 
tion courses. 

(d) The elimination of 
rake-off men. 

(e) Joint work. 


APTERNOON SESSION 


University of California Life Insurance 
Exhibit as Used in Public Schools ex- 
plained by Forbes Lindsay. 

Report of “LIFE ASSOCIATION NEWS,” 
Chas. Jerome Edwards. 

ais 5: oS lienelaiegnaned MEMBER- 


brokers and 


Edwards Membership 
* OF NOMINATING COMMIT- 
INSTALLATION OF OFFICERS. 


UNFINISHED BUSINESS. 
ee OF EXECUTIVE COMMIT- 





The National Life of Des Moines is 
making a big fall campaign for business 
with Liberty Bonds and special cash 
awards as prizes. It has consistently 
shown increases in business each month 
of the year and expects to close 1917 
with a fine record. 
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| 
The Company OF the People, BY the People, FOR the People | 


The Metropolitan Life 


Insurance Company 


Incorporated by the State of New York 
Home Office, One Madison Ave., New York City 


Proof of Public Confidence 
This Company has more premium-paying business in force in the United 
States than a es Company, and for each of the last eighteen years has had 
more new insurance accepted and issued than any other Company in America, 





The Daily Average Business During 1916 
701 per day in Number of Claims Paid. 8,304 per day in Number of Poli- 
cies issued and revived for $1,969,823 per day in New Insurance issued, revived 
and increased. $376,827.40 per day in payments to Policy-holders and addition 
to Reserve. $220,509.26 per day in Increase of Assets. 














Central States Life Insurance Company 


St. Louis, Missouri 


Insurance in Force, $24,000,000.00 


JAMES A. McVOY, Vice President and General Manager 




















The Great Western Life Insurance Co. 
COLUMBUS, OHIO 


q Now organizing with $500,000 Capital to write Life and Accident Insurance. 
§ Efficient High Grade Salesmen wanted to Place Stock. {Good territory 
and Terms to pushers. 

Address all inquiries to the company 


Hartman Building Columbus, Ohio 











We have a superintendency position to offer 


a first-class, wide awake life insurance man. 





Address 88-V, care The National Underwriter. 





DIXON W. PLACE, Pres. 
A. S. BURKART, V. P. & Gen. 
WM. MELL, Sec’y. 


Conservative Life Insurance Company 
H ORDINARY 
of America INDUSTRIAL 
id i f ri d 
MPR eh mderrcrbe oar our Monthly payment de 
or Ordinary 


partment, and some first class territory 
men. 


gr. 


ts eee 


INCORPORATED UNDER 
THE COMPULSORY DEPOSIT 
fy) LAWS OF THE STATE 
Aa _ OF INDIANA J 


Address in strict confidence 
A. S. BURKART, V. P., South Bend, a 4 














Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Agents 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 
Western Life Indemnity Company 
604 Masonic Temple, Chicago, III. 
33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 
GEN. GEO. M. MOULTON, President J. L. MITCHELL, General Agency Manager 
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FRANKLIN LIFE RALLY 





MUCH ENTHUSIASM EVINCED 





W. N. Dobbs of Ft. Worth, Tex., Pro- 


duced the Largest Amount of Busi- 
ness During the Year 





There was much enthusiasm shown 
at the annual agency convention of the 
Franklin Life held at Colorado Springs. 
The Quarter Million and Hundred 
Thousand Dollar clubs were both in 
session. 

A special car was run from Spring- 
field, Ill., carrying the home office 
people and the Illinois and Michigan 
agents. Another car was started at 
Birmingham, Ala., carrying the men 
from Florida, Georgia, Alabama and 
Mississippi. Representatives from 
other states were furnished a special 
car at Kansas City, where the entire 
party gathered and traveled together 
to Colorado Springs. 


School of Salesmanship 


The entire session was in the nature 
of a school of salesmanship in charge 
of General Sales Manager W. E. Bil- 
heimer. This was the most successful 
meeting along educational lines, and it 
certainly surpassed any other from the 
standpoint of entertainment. 

One of the novel features of the 
meeting was the “big brother” idea 
brought out. Each member of the club 
agreed to adopt some other Franklin 
agent and make it his special business 
to help the adopted brother to qualify 
for membership during the present club 
year. 

’ Dobbs is the High Man 


Prizes were distributed to the fol- 
lowing men: W. N. Dobbs of Fort 
Worth, Tex., for producing the largest 
volume of paid business during the 
club year; Emory Folmer of Troy, 
Ala., who won the presidency of the 
One Hundred Thousand Dollar club; 
J. C. Riggers of Great Bend, Kan., who 
won the vice-presidency of the One 
Hundred Thousand Dollar club. 

Prizes were also given to the three 

men showing the highest percentage of 
renewals on business written during the 
club year ending June 30, 1916. W. F. 
Workman of Springfield, Ill., won the 
first prize, with a percentage of 98.9; 
Lloyd Borngasser of Fairbury, IIi., 
won second prize with a percentage of 
97.2; F. L. Feissner of San Antonio, 
Tex., won the third prize with a per- 
centage of 93.2. 
_ Those attending from the home of- 
fice w®ére George B. Stadden, presi- 
dent; Henry Abels, secretary; A. G. 
Portch, actuary; Joseph W. Jones, as- 
sistant superintendent of agents. 

There were thirty-four members of 
the club, and these, together with their 
wives, made a total of sixty-five. 


Rounds Out Twenty Years 


Superintendent Emil Reif of the Met- 
ropolitan in Chicago gave a luncheon 
the other day to his staff, marking his 
twentieth anniversary with the com- 
pany. The guests of honor were the 
other Chicago superintendents. Super- 
intendent Peter J. Kraus presided and 
presented Mr. Reif with a silver service 
from his associates. The staff pre- 
sented him wtih a loving cup and a 
bouquet of twenty American Beauty 
roses. 


N MONDAY, SEPTEMBER 24 


ARRANGE FOR MEETING 


WILL HAVE HOUSE WARMING 





Volunteer State Life to Bring Its Men 
to New Home Office for 
Convention 





The Volunteer State Life of Chatta- 
nooga, Tenn., has arranged its program 
for the house warming to be held in the 
new home office Sept. 24-25. The Vol- 
unteer State will thus formally dedicate 
its new building. The program is as 
follows: 


10:00 a. m—Assemble at general offices 
for opening meeting. 

Invocation, Dr. J. W. Bachman. 

Song, “America.” 

Address of welcome, on behalf of the 
city of Chattanooga, Jesse M. Littleton, 
mayor. 

Address of welcome, on behalf of the 
company, W. B. Willer, general counsel. 

Response, President Leader’s Club. 

Formation of Leader’s Club for 1917-18, 
and installation of officers. 

1:00 p. m.—Luncheon at Hotel Patten. 

3:00 p. m.—Sightseeing trip by automo- 
bile to Missionary Ridge, Lookout Moun- 
tain, and Fort Oglethorpe, Ga. 4 

7:00 p. m.—Patriotic Dinner at Signal 
Mountain Inn. ; 

After Dinner—The Man of the Hour in 
Life Insurance, Col. Walter P. Corbett, 
manager Prudential, Jacksonville, Fla. 

Association of Life Underwriters—Its 
Duty to the Institution of Life Insurance, 
Col. T. C. Thompson, member Chattanooga 
association. 

Life Insurance as a Vocation (unas- 
signed). 


TUESDAY, SEPTEMBER 25 


10:00 a. m.—Business Meeting, ball 
room, Signal Mountain Inn, President 
Leader’s Club Presiding. 

The New Policy—‘“Income for Life,’ W. 
H. Camp. 

Discussion by J. W. Bishop. 

12:30 p. m.—Lunch at Signal Mountain 


nn. 

2:00 p. m.—Reassemble. 

How Can We Decrease the Lapse Ratio? 
W. R. Ellis. 

Discussion, J. M. Smith, Frank E. Brod- 
nax. 

The Farmer and How Best to Interest 
Him, H. J. West. 

Discussion, B. S. Williams. 

Elevating the Personnel, C. T. Mc- 
Cleneghan. 

First Impressions of Life Insurance, C. 
M. Bishop. 

Ten-minute talks on “The Methods I 
Use In Selling Life Insurance.” 

Thos. R. Byrd, H. Lee Harvey, C. S. 
Alston, and C. G. Hall. 


PENN MUTUAL AGENCY MEET 





Agency Association to Convene at St. 
Louis—Home Office Officials to 
Attend 





The Penn Mutual Agency Association 
will hold its annual meeting at St. 
Louis, September 19-21.- There will be 
present from the home office, President 
Johnson, Secretary Humphrey, Actuary 
Gibb, Manager of Agencies Lippincott, 
Medical Director Toulmin, Supervisor 
of Applications Gill. There will be pa- 
pers from five general agents and three 
of office officials. J. Edward Durham 
of Philadelphia is president of the. as- 
sociation; H. M. Willett of Atlanta, Ga., 
first vice-president; J. H. Harrison, of 
Denver, second vice-president; W. M. 
Bunting of Boston, treasurer; J. C. 
Biggert of Pittsburgh, secretary, and 
J. W. Iredell, of Cincinnati, assistant 
secretary. 


Assistant Superintendent J. M. Alex- 
ander of the third New Orleans, La., dis- 
trict of the Life Insurance Company of 
Gian is succeeded by Agent William 

rube. 




















DISTRICT AGENTS 


WANTED 


naagyise 


KANSAS = NEBRASKA 


Excellent Renewal Contracts 
Direct with the Company 


Guaranteed Low Ccst Policies 


Address 


THE FRANKLIN LIFE 


INSURANCE COMPANY 

















Springfield, Illinois 








NDUSTRIAL CONCERNS throughout the land are proving the 
' patriotism of business by insuring entire staffs of employees. The Pru- 
dential will lend a hand—make it easy for firms to insure their workers. 





Family Insurance has placed America First 
in Life Insurance, and Group Insurance will 
help to keep it there. 





) STRENGTH OF, |, 
{ GIBRALTAR | \\'4 
mint ty) pes The Prudential has a fine Group plan. 
om Group Insurance is endorsed by every comern 
that has tried it. Send for brief, forceful de- 


scriplive circular. 





THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Incorporated under the laws of the State of New Jersey 
FOREST F. DRYDEN, President HOME OFFICE, NEWARK, N. J. 














Cash Capital $200,000.00 





ECRET.OF OUR We have a contract for you under which your 
One Success - income wil] be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY B&8%x 


V. D. CLIFF, President 








The Nation Needs Its Business 


Not less patriotic than those who serve the nation in 
organizations directly connected with the war, are those 
who keep the wheels of business steadily turning. Their 
work contributes to the country’s moral poise, and, as well, 
keeps sound the financial foundation on which our great 
part in the war must rest. Life insurance is one of the 
great conservators of national resources, through its pro- 
tection of the myriad homes of the people and the businesses 
which furnish their maintenance. Life insurance has there- 
fore a great opportunity and a great duty in this time of 
crisis. 

Occasionally we have a General Agency opening. 

JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 
SPRINGFIELD, MASS. INCORPORATED 1851 
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Not seeking men who 
sell insurance, or 
sell big policies, or 
sell lots of policies 


But we do seek men 
who sell service 


Only in Wisconsin 





nsurance Lompany 
Home Office Madison 

















WANTED! 


DISTRICT AND SPECIAL 


AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 


per month. 


Men of integrity and ability, 


who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 


We invite correspondence. 


PROVIDENT INSURANCE 


COMPANY 


BISMARCK, NORTH DAKOTA 
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COMPANY, 








MEASURE WILL PASS 


OPPOSITION NOT EFFECTIVE 





Government Life Insurance Plan Does 
Not Attract Serious Attention of 
Congressmen 





BY GUY MASON 


Washington, D. C., Sept. 12—The 
Federal Government’s soldiers life in- 
surance and compensation bill, now be- 
fore the House, will be passed in the 
next twenty-four hours. Indications 
today noon were that the bill would be 
passed by the House before adjourn- 
ment tonight. 

Section four of the bill, which con- 
tains the features objectionable to the 
life companies, will be reached some 
time this afternoon under the five-min- 
ute rule for amending. It will be then 
that Representative Parker, of New 
Jersey, who is conducting the fight of 
the insurance companies against section 
four, will make his greatest effort to 
have that section of the bill killed. 


Pension Advocates Active 


Throughout the last three days Mr. 
Parker has had the assistance of a ma- 
jority of the members of the committee 
on pensions to aid him. When the final 
vote is taken it will be found that Rep- 
resentative Steenerson and the other 
members, who have been fighting the 
bill because it eliminates the necessity 
for pensions, will be lined up on the 
side of the administration. The bill will 
be passed with less than 40 votes reg- 
istered against it. 


Received Little Attention 


It is a pity that a law so comprehensive, 
so radical in governmental activity and 
calling for such an expenditure of money 
as does the insurance bill, should receive 
so little attention from members of the 
House. It is unfair to those men and 
citizens who have made the insurance 
ermpanies what they are to have the 
House receive the bill in such a slip-shod 
way it did?! Throughout the debates in 
the: House in the last three days there 
has been hardly.a handful of members in 
attendance. Yesterday the House ad- 
journed because of the small attendance. 

It is because of the inattention of the 
members of the House that the adminis- 
tration is able to control that body. The 
President’s henchmen are always in at- 
tendance and ever ready to take advantage 
of the absence of any of the opposition. 


Ignorance of the Bill 


The truth of the matter is, there are 
not a dozen members of the House and 
Senate who know anything about the bill 
and what it means. The same is true of 
the insurance and reinsurance features of 
the “Trading With the Enemy” bill now 
before the Senate. The insurance bill will 
be passed and Congress will know no more 
about its several features than it did be- 
fore the bill was introduced. 

Chairman Adamson today will endeavor 
to have the maximum insurance amount 
raised to $10,000, as suggested by the 
President. It is now $5,000. Chairman 
Adamson will win because the other mem- 
bers of the House, with a few exceptions, 
do not know the importance of that 
feature. They will trust to the judgment 
of the administration and the latter’s 
leaders in the House. 


Agents M. Kalter and M. Feigin, of 
srooklyn 6, are having a battle royal 
for district leadership in ordinary. The 
latest figures available show both on an 
equal footing as they are credited with 
the same amount of net issue. Agent 
B. Brandstein, however, is not far be- 
hind them. 

Assistant Superintendent H. Loeve, 
of the New York 1 district, is leading 
the assistancy staff of Division A in 
thé production of ordinary business for 
the year. For the week of Sept. 3, 
Superintendent J. C. Scheider, formerly 
of the Waterbury, Conn., district, as- 
sumed charge of the New York 12 dis- 
trict. 


BIG MONTH OF CONSERVATIVE 





Field Force of the South Bend Com- 
pany Come to Bat in Excellent 
Style. 





The Conservative Life of South Bend, 
Ind., reports that in August it had the 
largest issue in its history, beating the 
best previous monthly record by over 
$36,000. 

September has been named “Presi- 
dent’s month” by the Conservative in 
honor of Dixon W. Place, who cele- 
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brated his 67th birthday Sept. 3. Pres- 
ident Place got out a very attractive 
bulletin with a special bonus letter to 
the field force; the bonuses ranging all 
the way from $1 to $7 per thousand. 
Albert J. Decker, formerly deputy su- 
perintendent for the Metropolitan Life, 
in South Bend, Cincinnati, and Battle 
Creek, Mich., has accepted a position as 
superintendent of the Mishawaka dis- 


trict of the Conservative. 

Superintendent W. B. Lindsey, of the 
Kokomo, Ind., district, has just returned 
to his desk after a five weeks’ absence, due 
to sickness. 

E. C. Moore, who was formerly con- 
nected with the Prudential at Gary, Ind., 
has become superintendent of the Gary 
District, No. 2, of the Conservative. _ Louis 
Konecki, superintendent of this district, 
has been transferred to South Bend, tak- 
ing charge of the new district opened 
there, which will be known as South 


Indiana. . 

Guy F. Hosier, formerly with the West- 
ern & Southern Life, as agent and assist- 
ant superintendent at South Bend, has 
affiliated himself with the Conservative as 
an agent in South Bend, District No. 1. 

Wm. F. Whitney has been promoted to 
manager of the renewal department in the 
home Office. ‘ 

Robert C. Drummond, formerly with the 
Public Savings Life as superintendent in 
the South Bend district, has accepted an 


Bend, district, No. 1. 

Wm. V. Huebsch, formerly_ connected 
with the Western & Southern Life at Ft. 
Wayne, Ind., has accepted a position as 
agent with the Conservative, at Ander- 
son, Ind. _ Robert C. Willcuts, formerly 
with the Public Savings Life, is now an 
agent for the Conservative at Hammond. 

Fred Mendenhall, formerly with the 
Western & Southern at Ft. Wayne, Ind., 
is now an agent for the Conservative at 
Muncie, Ind. W. C. C. Jennings, formerly 
superintendent for the Public Savings at 
South Bend, has accepted an agency with 








With Industrial Men 











ACTIVITIES OF PRUDENTIAL 





Good Records in Ordinary and Indus- 
trial Bring Promotions to Deserv- 
ing Men in Ranks 





The record of Agent A. Stoerger, of 
Brooklyn 12, shows that he is making 
substantial progress in every depart- 
ment of the work. He ranks number 2 
in his district in industrial, and number 
7 in ordinary. Coupled with this, his 
arrears since the first of the year have 
improved 41 percent, the advance pay- 
ments 36 percent, and his collections 
are well over the 100 percent mark. 
This is surely an inspiring record and 
one of which the agent can feel justly 
proud, announces the Prudential. 


the Conservative in the South Bend dis- 
trict, No. 1. W. R. Phipps has accepted 
a position as agent in the same district. 
, The following is a list of the leading 
superintendents and agents for the year 
with the Conservative: Y 
Joint Results—J. E. Yocam, superin- 
tendent, South Bend No. 1, and G. W. 
Alexander, agent, Muncie, Ind.; monthly 
increase—D. Seybert, superintendent, 
Anderson, Ind., and C. S. Fife, agent, 
Logansport, Ind.; ordinary increase—J. E. 
Yocam, superintendent, South Bend No. 1, 
and Louis Balogh, agent, South Bend No. 
1; collection per cent—Harry Jacobson, 
superintendent, Gary No. 1, Agents M. H. 
Kelley, South Bend; W. M. Williams, Mun- 
cie; J. P. McNamara, Peru, tie; arrears 
per cent—J. E. Yocam, superintendent, 
South Bend No. 1, and the following four 
agents tied: os Jennings, South 
Bend; Ben Raich, Gary; A. H. Reed, Gary; 
H. Broertjes, Hammond. 


Cc. V. Morris, agent_of the Equitable 
Life of Washington, . C., at Martins 
Ferry, Ohio,- has been appointed assist- 
ant superintendent in charge of the com- 
pany’s business at that point. 





The George Washington Life of Wheel- 
ing, W. Va., has entered North Carolina 
and Sinaia R. Stone is afforded general 
agent. 





IV 
FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
‘“‘Suggestions for Increasing 
Your Income’”’ 


and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, Illinois and Kentucky 
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LIFE AGENCY CHANGES 





NAME NEW CHICAGO MANAGER 





Illinois Life Appoints Stuart B. Ed- 
monson Field Superintendent in 
Charge of Chicago Agency 





Stuart B. Edmonson, field superin- | 


tendent of the Illinois Life in Illinois, 
has been made manager of Chicago 
agencies taking charge of the office in 
the Lumber Exchange building. Mr. 





STUART B. EDMONSON 


Edmonson is a high type of life man 
and formerly was field superintendent 
for the Mutual Life of New York in 
central Illinois. He has been strength- 
ening the smaller cities in Illinois and 
is known as a business builder. 


Go With the Iowa Life 


C. R. Styron has been appointed man- 
ager of agencies for the lowa Life of 
Waterloo, Iowa. He was formerly with 
the Pittsburgh Life & Trust and then 
the Lutheran International of Ottawa, 
Ill. C. N. Jones of Clarksville, W. Va., 
and W. A. Stalnaker have been ap- 
pointed supervisors of the Iowa Life, 
and will work in Iowa territory. 





Drake Returns to Hawaii 


Chas. F. Drake, formerly manager of 
the home office general agency of the 
Western States Life, has returned to 
Honolulu, his former field, and is now 
agency manager for B. Von Damm, 
general agent for the Missouri State 
Life in Hawaii. 


J. F. Fisher, Eau Claire, Wis., has been 
appointed associate district agent of the 
Northwestern Mutual Life at Ladysmith, 
Wis., and will work with Frank T. Stare 
of that city. The territory includes Rusk, 
Sawyer, Barron, Washburn, Polk and St. 
Croix counties. Mr. Fisher was connected 
with the Soo Line for more than twenty- 
six years, 





Association Activities 











Association Protests 


A telegram to each Illinois United 
States senator and representative at 
Washington, _ protesting against the 
passage of the federal life insurance 
bill as it now stands, has been sent by 
the Life Underwriters Association of 
Chicago. The association asks that, in 
view of the fact that $8,500 is defi- 
nitely provided under the compensa- 
ton provisions of the bill, $1,500 should 
be the maximum of life insurance fur- 
nished, and that it should be provided 
by the government without charge or 
discrimination. 

* * 
_, Kansas City, Mo.—The government fam- 
ily allowance, compensation, insurance bill 
for the benefit of soldiers, sailors and 
Purses was discussed and_ resolutions 
adopted heartily and strongly endorsing 
liberal family allowance and compensation 
by the government to all engaged in the 
Service, but opposing the so-called insur- 
ance as proposed or any insurance which 





NEWS ABOUT LIFE POLICES 


g New Policies, Premiym Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
S Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2.56 


NxuW CONTRACT FOR FEDERAL 











Double and Triple Indemnity Pro- 
vided in New Policy Issued Only 
in Units 





A new policy embodying double and 
triple indemnity features, known as 
the “Triple X,” has been issued by the 
Federal Life of Chicago. This con- 
tract is issued on the twenty payment 
life plan and is nonparticipating. It 
will not be sold in amounts in excess 
of or less than $5,000. : 

Death sustained accidentally provides 
the beneficiary with double indemnity, 
and triple indemnity is paid if death 
is sustained while the insured is a pas- 
senger in or on a public conveyance 
provided by a common carrier for pas- 
senger service (including the platform, 
steps or running board of railway or 
street railway cars); or while passen- 
ger in a passenger elevator (excluding 
elevators in mines); or is caused while 
within a burning building in which the 
insured shall be at the beginning of 
the fire and in which the insured shall 
be burned by fire or suffocated by 
smoke, he not acting as a volunteer 
or paid fireman; or by stroke of light- 
ning; or by the explosion of a steam 
boiler; or by a cyclone or tornado. 
The rates on the new polity, includ- 
ing disability clause, follow: 


Classes 
AA and Class B 

and . Extra- ClassC Class D 
Age Pref’d Pref’d Ordinary Medium 
21...$128.70 $129.95 $132.45 $136.20 
22... 130.70 131.95 134.45 138.20 
23... 132.70 133.95 136.45 140.20 
24... 184.85 136.10 138.60 142.35 
25... 137.10 138.35 140.85 - 144.60 
26... 139.35 140.60 143.10 146.85 
27... 141.70 142.95 145.45 149.20 
28... 144.25 145.50 148.00 151.75 
29... 146.80 148.05 150.55 154.30 
30... 149.45 150.706 153.20 156.95 
31... 152.30 153.55 156.05 159.80 
32... 155.25 156.50 159.00 162.75 
33... 158.35 159.60 162.10 165.86 
34... 161.70 162.95 165.45 169.20 
35... 165.15 166.40 168.90 172.65 
36 168.75 170.00 172.50 176.25 
37 172.45 173.70 176.20 179.95 
38 176.40 177.65 180.15 183.90 
39 180.60 181.85 184.35 188.10 
40 184.80 186.30 188.80 192.55 
41 189.65 190.90 193.40 197.15 
42 194.55 195.80 198.30 202.05 
43 199.70 200.95 203.45 207.20 
44 205.25 206.50 209.00 212.75 
45 211.00 212.25 214.75 218.50 
46 217.20 218.45 230.95 224.70 
47 223.75 225.00 227.50 231.25 
48 230.75 232.00 234.50 238.25 
49 238.30 239 55 242.05 245.80 
50 246.35 247.60 250.10 253.85 
51 254.95 256.20 258.70 262.45 
52 264.25 265:50 268.00 271.75 
53 274.25 275.50 278.00 281.75 
54 284.95 286.20 288.70 292.45 
55 296.50 297.75 300.25 304.00 





NEW POLICY FORMS 


All policies of the Minnesota Mutual 
Life have been revised and now pro- 
vide for the dividends at the end of the 
first year. Accelerative paid-up and ac- 
celerative endowment features, as well 
as numerous liberalizations through 
minor changes in verbiage, have been 
added. 

New forms are a life policy paid up 
at age 60 for applicants under 35, a 20- 
pay life double protection policy for 
ages 35 to 60, an endowment at 60 and 
a 20-pay endowment at 65. 








is discriminatory, charges a premium and 
is to continue after the war. 

The Missoyri senators and congressmen 
were petitioned to use their best efforts 
to eliminate Article No. 4 or to amend 
same so that the insurance shall be uni- 
form in amount to all in the service; that 
there shall be no premium charge by the 
government, and that it be discontinued 
at the close of war. ° : 


Thomas F. Crocker has been appointed 
district agent of the Equitable Life of 
Iowa at Cedar Rapids, Iowa. 





COMMITTEE BEEN NAMED 


CONSIDER GROUP INSURANCE 





State Department Heads Are Appointed 
to Make an Investigation of the 
Subject 





The special committee on group in- 
surance of six authorized by the Na- 
tional Convention of Insurance Com- 
missioners in the adoption of the 
resolution offered by Commissioner Har- 
dison of Massachusetts has been ap- 
pointed by Commissioner English of 
lowa, the newly elected president of 
the convention, as follows: Jesse S. 
Phillips, New York; Frank H. Hardi- 
son, Massachusetts; M. J. Cleary, Wis- 
consin; Burton Mansfield, Connecticut; 
Walter K. Chorn, Missouri; John F. 
Sanborn, Minnesota. 

This committee will investigate the 
subject of group insurance in a general 
way and in consultation with the actu- 
aries of the various companies estab- 
lish a standard upon which rates may 
be based and also consider other mat- 
ters relating to the subject not entirely 
mathematical or actuarial in their na- 
ture. 

It is anti¢ipated that the committee 
will have a report to submit at the De- 
cember meeting of the National con- 
vention to be held at Hotel Astor, New 
York, on Dec. 4-6. 


PLAN WILL SERIOUSLY 
INJURE FIELD FORCES 


(CONTINUED FROM PAGE 1) 


patent, therefore, that these same men 
or their sons and grandsons will fail 
in their duty to their dependents if the 
government insures them and_ then 
leaves it in their hands to keep the in- 
surance in force. 


Hard to Get Good Men 


If it is difficult to induce good men 
to engage in the life insurance business 
under the present favorable conditions, 
it will be infinitely more difficult, if not 
impossible to do so, if the. government 


|enters the field and undermines the 


present system. The government does 
not contemplate employing salesmen, 
and without salesmen men will buy only 
small amounts of insurance, if any. 

Under these conditions many thou- 
sands of men will die, leaving only 
sufficient insurance to defray hospital 
and funeral expenses, and as a result 
thousands of homes will be lost; the 
education of millions of children will 
be forfeited and thousands upon thou- 
sands of families will become public 
charges. Uneducated children will de- 
velop into low grade citizens, if not 
criminals, and the nation will take a 
backward step. 


Will See Mistake 


Sooner or later the government will 
realize its mistake and some future ad- 
ministration will abandon the insurance 
business just as certain many states 
have done. Meantime the present or- 
ganizations and agencies will suffer, 
and many of them will have ceased to 
exist. The whole structure will have 
to be rebuilt and the task of rebuilding 
will be far more difficult than it was to 
build: it originally. 

Present Service Will Cease 


Universal training and service is sure 
to be inaugurated in the United States. 
If the government extends pension in- 
surance to all of its soldiers, the time 





is not far distant when very little: in- 
surable material will remain for the 
companies. With this prospect so near 
at hand it will be impossible to induce 
bright young men to take up life insur- 
ance work. If men cannot be attracted 
to the insurance business, companies 
cannot exist and without companies the 
great benefits and blessings which they 
have spread in the past will be denied 
future generations. 

Most of the great companies are mu- 
tual in character and operation. They 
are not conducted for profit and any 
move on the part of the government 
that jeopardises their existence will 
afflict the public at large. The insur- 
ance companies and the insuring public 
are face to face with a very serious mat- 
ter and no stone should be left unturned 
to save the situation. 





George J. Pflanz of the Union Central’s 
Des Moines agency has been made general 
secretary of the Knights of Columbus 
headquarters at Camp Dodge, near Des 
Moines. It is expected that cantonment 
work will require all of his time. 


Ralph Rider of the Bankers Life home 
office of Des Moines, has won the title 
of golf champion of Des Moines. Rider 
has a long list of golf honors. He was 
once state champion and twice has won 
his way to the finals in the Trans-Missis- 
sippi. : 
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Farmers and Merchants Life Ins. Co. 
PRINCETON, IND. 


A level premium Indiana Company writing insurance on the lives of Indiana citizens 
Our agents are prosperous; are you? 
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WHY NOT TWO CANDIDATES? 

Warren M. Horner of Minneapolis, 
general agent of the Provipent Lire & 
TRUST, is advocating some changes in the 
management and operation of the Na- 
TIONAL LirE UNDERWRITERS’ ASSOCIATION. 
Mr. Horner is fertile in ideas and is sin- 
cere in the views he has presented con- 
cerning the National organization. He 
would change some features of the insti- 
tution. There are a number of life insur- 
ance men who champion Mr. Horner in 
the plans he suggests. There are others, 
and they are important men, who feel that 
the National association is maintaining a 
high order of efficiency and is doing the 
largest possible good it can toward its 
members and the fraternity in general. 

Would it not be a good pian to have 
Mr. Horner’s contingent present a presi- 
dential candidate at the New Orleans 
convention? The so-called administration 
forces will have a candidate and thus the 
delegates can decide under whose banner 
they desire the organization to follow. 
This would be fair to all. 

The NATIONAL ASSOCIATION OF LiFE Un- 
DERWRITERS has accomplished much. The 
men at the helm are leaders in the busi- 
ness who we believe are honestly and 
sincerely endeavoring to advance the cause 
of life insurance. We feel that the two 
sides should come to a vote at New Or- 
leans and settle the matter for the good 
of all concerned. 








MONTHLY INCOME 


AsIvE from its value as a sound busi- 
ness proposition, monthly income insur- 
ance often presents the life insurance 
salesman with a selling equipment 
which he does not possess when at- 
tempting to sell policies in flat amounts 
of $1,000 to $5,000. For instance, a 
man earning $150 per month, will take 
out a policy for $5,000, with a general 
idea that it represents a large sum of 
money. He argues that his wife and 
children will be able to do a great deal 
with it. If he had directed more defi- 
nite thought to the matter it must have 
occurred to him that $5,000 represents 
no more ‘than $300 a year at best. A 
family living half way decently on the 
principal would exhaust it in a few 
years, and thereafter be ieft without 
any resources. An agent who can visu- 
alize this for a prospect is using a force- 
ful argument. 

A monthly income policy that will 
provide $50 a month to be paid to the 
widow as long as she may live with a 








guarantee of continuance through 20 
years, that is during the minority of 
any children is a splendid possession. 
Too many agents convince the prospect 
that life insurance is “a good thing” 
without necessarily analyzing each 
prospect’s particular needs for life in- 
surance. . Where a married man has 
small children the life insurance agent 
who does not explain the benefits and 
advantages of the monthly income con- 
tract is not doing his full duty to his 
prospect. 








CIVILIAN MORTALITY 

Tue war will not simply mean a mili- 
tary mortality, but an increasing civil- 
ian mortality. The stress and worry 
will invite disease. In fact, across the 
water the death rate has been higher 
since the war began among those at 
home. This is due largely to depression 
that follows the killing or disabling of 
relatives, the effect on business and the 
general discouraging outlook in the 
midst of the world’s conflict when the 
very foundations seem to be shaking. 

Commissioner of Health Joun Dit 
Rosertson of Chicago already an- 
nounces that the war is increasing civ- 
ilian deaths in Chicago. He thinks that 
exorbitant prices for foodstuffs and 
clothing are one of the contributing 
factors. He calls attention to the fact 
that the resisting power of the body 
reaches a limit. A proper quality and 
quantity of foodstuff is necessary to 
maintain the body in a proper condi- 
tion. The prices demanded have pre- 
vented many from getting what they 
should have: They have affected not 
only the poor man, but the middle 
class. 

Life insurance men, therefore, should 
call attention to these facts, because it 
means that men carrying insurance at 
present should add to their line in or- 
der to better supply their family when 
the producer is gone. In Chicago, up 
to date, there have been 1,888 in excess 
of the normal increase in deaths for 
the year. If the war goes on to greater 
intensity, and the United States gets 
into it more deeply, the civil death rate 
will increase rapidly all over the coun- 
try. This is a feature that life insur- 
ance men have probably overlooked 
and it is one that should be presented 
in convincing form. 








“THe wonder worker of the times— 
life insurance, converting small de- 
posits into one substantial payment to 
the family immediately after death.” 





Tue best—the all that many a man can 
do is to insure, and the future comfort of 
countless homes depends entirely upon 
whether policies are maintained. 








Don’t feel sorry for yourself when you 
are up against a tough proposition. It 
won't help the situation any, and—it won't 
stiffen up your courage either. 








Business is like baseball. The hits 
you made yesterday don’t win today’s 
game. 








Ir 1s about as hard to keep a good 
man down as to help a poor one up. 


Personal Glimpses of 
Life Underwriters 





Dr, Hiram C. Castor, manager of the 
Connecticut General Life in Chicago 
and prominent in the Chicago Life Un- 
derwriters Association, was called to 
the colors this week and joined the 
troops at Houston, Tex., where he will 
be connected with the thirty-third divi- 
sion as major and assistant adjutant 
general. He will be attached to the 
staff of Major General George Bell, 
Jr. Dr. Castor has been prominent in 
military life for-the last quarter of a 
century having been connected with the 
national guard, both in Indiana and IIli- 
nois in various capacities. For some 
time he was in the First Regiment, IIli- 
nois National Guard, as aide-de-camp 
on the staff of the division commander. 
For the last five years he has served as 
lieutenant colonel on the administration 
staff of the Illinois National Guard. 
Doctor Castor was at one time presi- 
dent of the Chicago Life Underwriters’ 
Association and is now chairman of its 
executive committee. 


Lawrence Priddy of the New York 
Life in New York City, who is vice- 
president of the National Association 
of Life Underwriters, is regarded as 
the most formidable candidate for the 
presidency at the New Orleans conven- 
tion. Mr. Priddy has taken high rank 
in his business and is one of the big 
men in the National association. 


Mr. and Mrs. William F. Barth of 
Louisville, Ky., have announced the en- 
gagement of their daughter, Miss Lo- 
rena Cortes Barth, to Stanley Reed. 
The wedding will take place late in Oc- 
tober. Mr. Reed is assistant secretary 
of the Inter-Southern Life of Louisville 
and one of the best known life execu- 
tives of the south. 

Nathan T. Folwell, president, and 
Joseph M. Steele, vice-president, of the 
Girard Life, are members of the com- 
mittee of prominent Philadelphians ap- 
pointed to take charge of the Depart- 
ment of Civilian Service and Labor, 
the purpose of which is to assist in 
keeping the industrial plants in opera- 
tion and to distribute labor and keep 
the country in full swing of its activities 
during the war. 


John N. Cran, recently appointed 
manager of the Fidelity Mutual Life 
at Seattle, Wash. was accidentally 
killed recently. Mr. Cran, who was in a 
sanitarium at Seattle to have a minor 
operation performed, was the victim of 
an elevator accident in which an in- 
competent operator started the car sud- 
denly, resulting in an injury to Mr. 
Cran from which he died a few days 
later. 

Jacob G. Brown of Detroit, manager 
}in eastern Michigan for the Fidelity 
! Mutual Life, and president of the Fi- 
delity Leader’s Club, was drowned in 
the Au Sable river in northern Michi- 
gan while on a vacation last week. Mr. 
Brown, who went with the Fidelity Mu- 
tual in 1910 has been one of its most 
consistent producers, and in electing 
himself president of the Fidelity Lead- 
er’s Club, he established a record that 
stands out as the high water-mark in 
the history of that organization. 


Joseph B. Brown, insurance commis- 
sioner of Vermont, left a very good 
impression at the recent St. Pavl con- 
vention of the commissioners. He is a 
new man in office, but is looked upon 
as one of the big men among the state 
supervisors. For many years he had a 
large general agency at Montpelier. 
He was at one time mavor of that city 
and made an excellent record. He is a 
leading Republican and has been promi- 
nent in the state Republican conven- 
tions for a number of vears. He is re- 
garded as a big-minded, broad-gauged 
business man and having had a prac- 
tical insurance experience he is able to 





lcok at questions coming before him 





from both the public and the insurance 
standpoint. 

Luther B. Little, publicity manager 
and supervisor of publications of the 
Metropolitan Life, has resigned to be- 
come publicity manager for Mayor J. P. 
Mitchel of New York City in his cam- 
paign. James V. Barry, assistant sec- 
etary of the Metropolitan, has taken 
Mr. Little’s place. 

George W. Huskinson, assistant act- 
uary of the Illinois department, has re- 
signed to go with the state auditor’s 
office. . He is the oldest employe in the 
insurance department. 


iS Tt: 

J. Denny O’Neil has resigned as 
Pennsylvania insurance commissioner 
to become highway commissioner. 
Charles A. Amb-er of Philadelphia was 
appointed to succeed Mr. O’Neil. Mr. 
Ambler said that he would make no 
changes in the department. He an- 
nounced that it is his intention to make 
a clean sweep in the state of all in- 
surance concerns of doubtful charac- 
ter. Mr. Ambler is a former speaker 
of the Pennsylvania house. 


F. Henry. Woodward, vice-president 
of the Connecticut Mutual Life, died at 
his home in Hartford, Conn., last week, 
at the age of 84. Mr. Woodward was 
one of the prominent men of Hartford 
and secretary of the board of trustees 
of Trinity College. He was a graduate 
of Yale in 1855 and after the civil war 
aided in reconstructing the postal serv- 
ice in the south, and was called in by 
President Grant to aid in prosecuting 
the “star route” fraud cases. 

A. Bruce Lovett, general agent of the 
Midland Life of Kansas City at Larned, 
Kan., and O. V. Dodge, Jr., general 
agent at Great Bend, son of Vice-Presi- 
dent Dodge, are now at Ft. Sheridan, 
Ill., in the officers’ training camp. 


H. C. McCann, manager of the Fed- 
eral Life at Bay City, Mich., made a 
remarkable record in August. There 
were 27 working days in the month and 
he averaged more than two applications 
for each day. He wrote 56 different 
people for insurance aggregating $62,- 
818, 50 of them being for $1,000 each, 
one for $2,500, three for $2,000, and two 
installment policies for $2,159. Mr. 
McCann collected an annual premium 
with each one of these applications ex- 
cept two. On one of these he collected 
a quarterly premium and on the other 
a semi-annual. Mr. McCann thus beats 
the record of the Federal for the great- 
est amount of insurance written on the 
largest number of people in any one 
month by any representative. Mr. Mc- 
Cann is a live insurance man in every 
way. He is a hard worker. McCann 
& Pope are state managers of the Fed- 
eral for Michigan. Mr. Pope is now a 
lieutenant in the United States army 
and has been away from his field for 
the last four months. Mr. McCann has 
had all the agency work on his 
shoulders while he was -making this 
splendid record as a personal producer. 


New Company for Iowa 


The American Teachers Life of Des 
Moines filed articles this week and will 
be writing life insurance for school 
teachers and ministers by Jan. 1. The 
company will be capitalized for $100,000 
and will have a surplus of $100,000. 
General offices will be located in Des 
Moines. David E. Cloyd of Des Moines 
College is president; P. B. Sherriff, vice- 
president; B. F. Williams, president of 
the Capital City Commercial College is 
secretary; George Cosson, formerly at- 
torney-general is treasurer: School 
teachers have long been fighting for a 
pension system in Iowa, but unsuccess- 
fully. Backers expect the new com- 
pany to satisfy the demand. Ministers 
and teachers only will be written. 


“THE average man eats twice the food 
he needs—and carries half the insur- 





ance.” 
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| DUTIES OF THE LIFE AGENT 
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THOMAS A. 


BUCKNER of the New York Lite | 


V ICE-PRESIDENT 


says that many agents make a mis- 
take in confining their duties entirely 


to soliciting applications, pocketing the | 


commissions and concluding that that 


ends it. He calls attention to the fact 
that the life insurance business is 
largely a matter of education. The 


prospect must be nursed along, being 
gradually for the most part led up to 
the point on protecting his business, | 
himself or his family. Many people 
have wrong notions about life insur- 
ance, and it is the province of the life 


insurance man to dispel these. Mr. 
Buckner in speaking on his subject 
says: 


Seis 


A life insurance agent who believes 
that all he has to do is to go out and 
write applications and pocket the com- 
missions is bound to be disappointed. 


No man or woman is going to buy a'! 
piece of property without having a de- | 
sire for it, or without the belief that it | 


is for his or her interest to buy. Our 
business, therefore, is largely a matter 
of education. If you instruct and edu- 
cate the people of your community, or 
with whom you come in contact, and 
get them to realize the value and benefit 
that will accrue to themselves, their 
families or their estates through that 
little piece of paper, your chances for 
sec uring a large sasiteics are absolutely 
certain. 

We all know of men who are upright, 
honorable, good citizens, experienced in 
their own line of business, and yet who 
have wrong notions about life insur- 
ance. 

* * * 

Perhaps you’ve met some of the fol- 
lowing objections that need correction: 

It is not impiety to talk of life insur- 
ance; for it does not insure existence, 
but possession. 

It is not distrusting Providence; for 
trust in Providence does not preclude 
self-help. 

It is not a chance operation; for it 
proceeds upon a strictly legitimate and 
scientific basis. 

It is not a speculation or deceit; for 
many of the best men in the world are 
its supporters. 

It is not all “expense”; it is largely 
laying up for a future tinie—simply ac- 
cumulation. 

x ok * 

It is not merely for the days of health 
and prosperity; for the time may come 
when an accident or dreadful illness 
will bring into play the waiving of pre- 
miums and paying the policy as an in- 
come. 

It is not for the poor only; for the 
rich are now very generally taking ad- 
vantage of it. 

It is not for the rich only; since few 
are so poor that they cannot keep up 
a life policy. 

It is not an unnecessary outlay; for 
no other provision is positively certain 
and sure. 

It is not “just as well to put it off”; 
for health may be impaired or life may 


suddenly end. 
* Ok 


Many women who are good wives, 
interested in the welfare of their chil- 
dren, in their husband’s business, have 
a wrong notion regarding life insur- 
ance—do not realize that it is the surest 
way to prevent the household loaf from 
being buried with the household head. 

It is my experience that the better 
we educate the people to the value of 
life insurance, the more insurance will 
be written. And this applies with equal 
force to the men and ‘women who are 
at present carrying insurance as to 
those who are not. By talking to old 
policyholders, showing them how the 
business of the company is growing, 
how much larger it is now than it was 
a few Years ago, how much more insur- 
ance is being taken this year than last, 
you keep alive in them an enthusiasm 





(and appreciation of their protection 
that will do you good in many ways. 
In this way you will frequently get an 
application for increased insurance on 
a man’s own life, and more than that, 
he will give you the names of others 
whom you may see and insure. 
+e 
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STATE MUTUAL LIFE ASSURANCE Co. 
of WORCESTER, MASSACHUSETTS 


Incorporated 1844 


The Company that ¢ gives complete satisfaction to policyho:ders and agents Lecause 
both are a part of it. 
venty-Three Years of faithfullness to every promise made. 
Success for our ambitious representitives is a certainty. 
Additions are made to our agency force when the right men are found. 
B. H. WRIGHT, President D. W. CARTER, Secretary 
STEPHEN IRELAND, I i 
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| I believe that the duties of a life in- 
| garanee agent are to give the reasons 
for life insurance and correct false no- 
' tions regarding it. Traveling salesmen 
leave your city every Monday morning, 
| going over the same routes that they or 
/some other salesmen went over the 
week before, pushing their wares, sell- 
ing more goods, getting better ac- 
quainted, and increasing their trade 
| generally. By following the same prin- 
| ciples a life insurance salesman will 
| secure more applications, a better ac- 
quaintance, and an increased business. 








Northwestern Mutual 
Litigation in Ohio 


Question—Can you tell me what be- 
came of the litigation in Ohio against 
the Northwestern Mutual Life on de- 
ferred dividend policies? As I recall 
it, suit was brought for an accounting 
by a number of policyholders living in 
Cleveland or that vicinity. Is the suit 
still pending? I have never heard of 
the outcome. 

Answer—The suit was in the federal 
court at Cleveland and an order was 
made by the United States circuit court 
of appeals, dismissing the action for 
want of jurisdiction. When the action 
was begun federal court had jurisdic- 
tion only in cases amounting to $2,000 
or more. None of the complainants 
demanded as much as $2,000 and the 
court held that their claims could not 
be lumped in order to give jurisdiction, 
and also held that the size of the ton- 
tine fund held by the company could 
not be considered in determining the 
jurisdiction of the court. 








E. H. Windkopp, formerly superintend- 
ent of the Public Savings Life at Brazil, 
Ind., has been made superintendent for 
the company at Terre Haute and is suc- 
ceeded at Brazil by Frank Rice. 








Ww. C. Bright, comptroller of the Vol- 
unteer State Life of Chattanooga, Tenn., 
has resigned to become connected with 
the financial department of the Guaranty 
Trust Company of New York. 





The Acid Test for Strength, Liber- 


ality, Service and Low Cost places 


high on the list 
CAPABLE. AGENTS WANTED 
J. C. CAMPBELL, State Agent for 


Ohio and West Virginia 
S. W. Cor. State and Third Sts., COLUMBUS, OHIO 
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OLD COLONY LIFE 


INSURANCE COMPANY 
OLD COLONY BLDG. CHICAGO, ILLINOIS 


Insures man, woman and child from ages 2 to 60 inclusive under 
Legal Reserve, Standard Provisions Policies (for amounts as small 
as $100 for children), with annual, semi-annal and quarterly (not 
weekly) premiums, same for male and female. Ordinary (not in- 
dustrial) insurance for the entire family. 

Participating and Non-Participating Policies with Double In- 
demnity, Waiver of premiums and Disability Annuity features. 

Such insurance facilities widen the Agent’s field and increase 
his opportunity. 


We have at the present time particularly good openings in Michigan, South 
Dakota, Nebraska, Kansas, Tennessee, Iowa and Montana. 


Write for a general agent’s contract to 


B. R. NEUSKE, President 

















Indiana National Life Insurance Co. 


INDIANAPOLIS 


Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 
Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 

















FELIX BROEKER, Secretary and Manager 


The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 
Get in on the Ground Floor on Agency Contracts 


Company is cleanly organized, well backed with stockholder boosters all over Kansas 
We want good men and will pay them well 


For territory and particulars address 


SALINA, KANSAS 
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TO GO TO NEW ORLEANS 














FEDERAL LIFE CONVENTION 





Agents Will Meet for Two Days Pre- 
ceding National Life Convention— 
Annual Affair 





Arrangements are now being made by 
President Isaac Miller Hamilton of the 
Federal Life for the company’s annual 
agency convention, which will be held 
in New Orleans for two days preced- 
ing the convention of the National As- 
sociation of Life Underwriters. The 
Federal Life has established the custom 
of holding its convention just prior to 
the big National Convention, which 
permits its men to stay over and receive 
the benefit of the sales talks at this 
meeting. 

Pifty Will Attend 

About fifty have qualified this year 
for the meeting and many will take their 
wives. 

The Federal Life party will leave 
Chicago in two private cars the Satur- 
day preceding the national meet and 
will hold their agency meeting Monday 
and Tuesday, the National Association 
meeting opening on Wednesday. The 
party will remain intact and will return 
by the way of Vicksburg and stop at 
— points for sight-seeing on the way 
back. 








Solving Rent Problem 
for the Prospect 








Ask your prospect these questions: 

Do you live in a rented house? Do 
you always find it easy to raise the 
rent? Would your wife find it easy to 
raise the rent should you pass out? 

This matter of raising the rent is ex- 
ceedingly important. It is perhaps pos- 
sible for the average'man to carry a few 
thousand dollars of insurance, but it 
may take all of that, or most of it, to 
pay his bills and provide him with a 
decent funeral. When this is done there 
is not usually enough principal left to 
produce an income sufficient to pay the 
rent. 

Tackle your prospect from a new 
angle. Try opening the canvass by ask-- 
ing the prospect how much rent he 
pays each month. Is it $15, $35 or $50 a 
month. It requires $5,000 invested at 6 
percent per annum to provide an in- 
come sufficient to pay a rental of $25 
per month. This will often start a pros- 
pect thinking. 

* Ox 

An illustration of this kind provides 
the best sort of an introductory canvass 
for a monthly income policy. It is not 
difficult, when properly presented, for 
a prospect to see how nicely the 
monthly income policy solves the rent 
problem. Aside from the fact that this 
sort of a canvass demonstrates very 
clearly to the policyholder the one suc- 
cessful way to solve his widow’s rent 
problem, it, at the same time, clearly 
points out the absolute inadequacy of 
a one or two thousand dollar life in- 
surance policy: 

Progress is not in duplication. Stimu- 
late your own thoughts, as well as those 
of your prospects, by trying out some 


TO HAVE SEPARATE MEN 





MARYLAND ASSURANCE PLANS 





New Company Will Build Up an In- 
dependent Plant for Life Insur- 
ance Production 





The Maryland Assurance, the life 
company to be organized by the Mary- 
land Casualty, expects to be in the 
running by Jan. 2. It will take over 
the accident and health department of 
the Maryland Casualty, which has a 
premium income of over $1,000,000. 
This will’ give the Maryland Assur- 
ance a good nucleus for future building. 
President Stone says as to the plans: 
“The Maryland Assurance will have 
separate agency organizations for each 
of its two departments—namely, life, 
and accident and health. The agents of 
the Maryland Casualty will form the 
agency organization of the accident 
and health department, if they are will- 
ing to be transferred, and so far I have 
not received a single expression of un- 
willingnes from any of them, but a 
great many expressions of approval and 
of cooperation. The agents of the life 
department will be an entirely new 
corps of men, appointed under the im- 
mediate supervision of the life agency 
director, who will be a man chosen be- 
cause of his experience and knowledge 
in such matters. 








new canvassing arguments once in a 
while. 

In event of death, if one’s wife in- 
vested his life insurance money at 6 
percent per annum—and didn’t lose any 
portion of it—she would receive an in- 


Policy— Per Annum Per Mo. 
ME ccc nc oewae cclaesae $ 660 $ 5 
BE cb wkvnnswedeeckKe 120 10 
ME ik i eben ce cee ees 180 15 
| a ERAS era ape epee 300 25 
Ee ae er 600 50 
err eaten ease 75 
ME 6. 6s ooo oo. oe aca gacas 1,200 100 
ey a ee We aiaiacétla dale ate 1,800 150 
BG.GOO occcccccscwccacees 2,400 200 
BOGGS cts cows cntawneee 3,000 250 


General Agents Organize 


The Arkansas General Agents As- 
sociation has been organized, consist- 
ing of general agents of old line com- 
panies. Thomas T. Myers is president 
and J. D. Ahrens is secretary. Mr. 
Myers is state manager of the Federal 
Life and Mr. Ahrens is manager of 
the Germania Life. The General 
Agents Association expects to take up 
subjects of interest to the managers 
and will endeavor to minimize the re- 
bating practice and secure the passing 
of an anti-rebate law at the next ses- 
sion of the Arkansas legislature. 


To Use Double Indemnity 


Arrangements are now being made 
with the insurance department by the 
State Life of Indianapolis to put in the 
double indemnity clause in its policies 
in Illinois. : 


Howard K. Cowles who has for several 
years been actively identified with the 
Royal Union Life of Des Moines, died at 
his home in that city last week. He was 





WANTED! 


State Managers for 


Georgia, Virginia, Indiana and District of Columbia 
BY THE 


Columbia Life Ins. Company 


of Cincinnati 


Third oldest Ohio company. Liberal commissions, continu- 
our renewals, or salary and commission. Both par and non-par 
policies; special accident policies. Our new unbreakable will con- 
tract is payable in continuous monthly instalments. 

Do you realize the opportunity for lucrative employment 
with a growing progressive company, big and old enough to in- 
sure stability, with valuable territory yet unassigned? 

Address with bank or other first class references, 


S. M. CROSS, Sec’y, Cincinnati, Ohio. 











WE ARETILLING OUR HOME SOIL 


Ohio, Michigan and West Virginia in which ter- 
ritory we can place to their advantage good men, 
who are not too big to realize that WORK Spells 
Success. You may be the man we are looking 
for. A letter to the Home Office will bring an answer. 


THE CLEVELAND LIFE 


WILLIAM H. HUNT, President 
Howard S. Sutphen, Vice Pres. and Mgr. of Agencies, Guardian Bank Bldg., Cleveland, Ohio 














29 years old. 





THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 

Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh P*psig.:"* Pittsburgh, Pa, 














ANTED—Agency Manager, experienced in ordinary 
and industrial business, to take complete charge of 
agency department of a middle west company at 
once. Right salary to right man. Give full qualifications in 
confidence and address 10-V, care The National Underwriter. 











Investment Service 
For Insurance Companies 
Experience in facing and solving the 
investment problems cf Insurance 
Companies may enable us to offer 
suggestions of advantage to you. 
We invite your correspondence. 
A. B. LEACH & COMPANY 
INVESTMENT SECURITIES 
105 South La Salle Street, Chicago 
Nee York - Philadelphia | Boston - London 

















State Managers and General Agents who can make 
good with Policies combining a large number of 
attractive benefits can find an opportunity with 


PROTECTIVE LEAGUE LIFE INS. CO. 


DECATUR, ILL. 
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THOMAS J. OWENS, President 

















Capital, $200,000 


All of the stock is held by a few substantial business men of 
Indiana who believe in the ability of the management to build 
a real life insurance company. 
We offer agents experienced management. superior policy contracts, 
choice territory, progressive feld and home office methods and an 
old-fashioned general ag: ncy contract that means money. 


If you want to be affiliated with an institution that has real red blood in its veins—that has all the elements of growth and pernanency— 
Tell us where you want to work. 


DR. ALBERT SEATON, Vice-President and Medical Director 


CENTURY LIFE INSURANCE CO., “tt 


NO ORGANIZATION EXPENSE 


CLAUDE T. TUCK, Secretary 


Occidental Building 


Surplus, $100,000 


Managed by men experienced and familiar with all depart- 
ments of life insurance work. 











PREPARE FOR MEETING 


—_. 


THREE DAYS AT LOUISVILLE 


Islic Club of Inter-Southern Will Go to 
Home Office One Hun- 
dred Strong 


Preliminary preparations are being 
made for the annual meeting of the 
agents of the Inter-Southern Life of 
Louisville and the prospects are that 
there wiil be a full 100 men qualify to 


ACTUARIES 


_ F. CAMPBELL 











CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 


OHN W. CROOKS 
INSURANCE EXAMINERAND 
ACCOUNTANT 


Ten Years Chief Examiner 
Ohio Insurance Department 


Four Years Company Experience 
62 East Gay Street 


COLUMBUS, OHIO 
_—e J. HAIGHT 








CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 
ULIAN C. HARVEY 


Consulting Actuary 


Chemical Building ST. LOUIS, MO. 


T J. McCOMB 
e 


COUNSELOR AT LAW 
CONSULTING ACTUARY 


Premiums, Reserves, Surrender Valucs, etc., calcue 
lated. Valuations and Examinations made. 
Policies and all life Insurance ae eos. 
The Law of Insurance a Specialty. 


Colcord Bldg. 
OKLAHOMA CITY 
a H. NITCHIE 
e ACTUARY 


Telephone 1223 Association Building 
Central 3462 19 S. LaSalle St., CHICAGO 


A SIGTENHORST 
® 














CONSULTING 
ACTUARY 


WACO, TEXAS 


ARRIS E. VINEBERG 


Fellow, Actuarial Society of America 
Fellow American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1487, First National Bank Building 
CHICAGO 


RFDFRIC 8. WITHINGTON,F.A.1.A 

. CONSULTING ACTUARY AND EXAMINER 
304-306 Security Building 
DES MOINES, IOWA 








be brought to the second annual meet- 
ing of the Islic Club, which was or- 
ganized at the Louisville meeting last 
winter. 

Stanley Reed, assistant secretary: of 
the company and manager of the agency 
forces, reports that the producers of 
the company are already making plans 
as to what they will do during the three 
days they will spend in Louisville at 
the companys’ expense. With four 
months of the calendar year gone, the 
company is showing a big lead over 
the business done in the same period 
last year. Mr. Reed is steadily adding 
to the representatives of the company 
who are|proven individual producers. 


Life Notes 


Charles H. Farber, district agent of the 
Penn Mutual at Columbus, O., died Sept. 
7 of ptomaine poisoning. ‘ 

The Manhattan has notified the Oregon 
department of its intention to retire from 
that state. 

Hugh McRae, Superior, Wis., special 
agent of the Travelers, has gone into mili- 
tary service as a member of Co. B, Sixth 
Wisconsin Infantry. 

Alfred H. Rice, district agent of the 
Northwestern Mutual Life at Youngstown, 
O., and the oldest agent of the Northwest- 
ern in point of service, died recently after 
a short illness. 

H. L. Remmel, Little Rock Ark., man- 
ager for the Mutual Life, has received 
word from his son, Lieut. Paul Remmel 
that he has reported for duty at an At- 
lantic port and expects soon to sail for 
France. 

W. Rolla Wilson, superintendent of 
agents of the Northwestern National Life, 
has been in Des Moines preparing to es- 
tablish a general agent for Iowa. The 
company has not had an Iowa office for 
ten years. 

J. A. Wood, formerly manager of the 
Metropolitan Life in Arkansas, but who 
has been district agent for the Prudential 
in Tennessee for the past three years, has 
returned to Little Rock as manager of 
the Cotton States Life. 

The Great American Life of Hutchin- 
son, Kan., is being examined by the 
Kansas department. The company was 
organized last winter and has completed 
its stock selling operation and is now 
ready to begin business. 

H. J. Saunders, vice-president and gen- 
eral manager of Western States Life, who 
has been confined to a local hospital for 
the past three weeks by bad attack of 
pneumonia, is reported to be on the road 
to recovery and will soon be able to return 
to his office. 

T. A. Cary, general agent of the North- 
western Mutual Life at Richmond, Va., 
for many years, has resigned. Until a 
successor is appointed, the agency will be 
in charge of James L. O’Keeffe, 906 Times 
Dispatch Building, Richmond, who has 
been cashier for Mr. Cary for many years. 

The LaCrosse, Wis., Association of Life 
Underwriters held its first annual outing 
at Oehler’s Cave Aug. 29. Eleven mem- 
bers and their families attended. The 
feature event was a ball game between 
the “Kilians” and the “McDonalds,” 
which resulted in a victory for the latter 
by a score of 12 to 10. 


Kansas City Life—Its paid for business 
during August was $535,700. Its volume 
of business so far this year is in excess of 
the amount the officers anticipated. 


An agent asked his stenographer, “If 
you were a man, what would you do in 
case our country is involved in war?” 
“Well,” was the reply, “let me ask you 
the same auestion.” 


BEST LIFE INSURANCE PAPER 
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LIBERAL COP TRACTS TO AGENTS 


Addres; Gentral Manager 
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| TIE MEN T 1 
CAN YOU TIE MEN TO YOUP 
Are you able to secure good men as Agents and then hold them, 
with the result that business will be produced? 
If so, we have a SPLENDID OPENING for you IN INDIANA. 
We can use good men of CHARACTER, ABILITY and HUSTLE. 
GET IN TOUCH WITH US AT ONCE 


Central States Life Insurance Company 
CRAWFORDSVILLE, INDIANA 


Old Line Company 
EDWIN M. BROWN, Vice-Pres. and Manager 


Capital, $100,000 














The Good Life Insurance Man Thinks 


This Company has a Surplus of $499,489.14 and a Capital of $469,210.00 


WE ARE NOW READY FOR BIG ORGANIZATION WORK 
WE ARE NOW READY FOR A BIG PRODUCTION. - 
WE HAVE THE MONEY TO SPEND ON THE ABOVE TWO RESULTS 


We have as good territory as exists. Do you fit the opportunity ? 


THE KANSAS LIFE INSURANCE COMPANY 
TOPEKA, KANSAS 


T. H. BRIDGES, First Vice President 


CHARLES W. BARNES 
and Superintendent of Agencies id - 


President 

















ORGANIZED 1871 


LIFE INSURANCE COMPANY 
OF VIRGINIA, z1cumono, VIRGINIA 


OLDEST, LARGEST, STRONGEST Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to $50,000.00 
and Industrial Policies from $12.50 to $1,000.00. 


CONDITION ON DECEMBER 31, 1916: 
pe + $14,464,552 23 Insurance in F Bid 118,349,212.00 
Ushi. > << ‘gs 55° CARTES Cepmmeapeailiphiaciion * 

Capital and Surplus - - |. - 2.027,83467 anization ¢ 18,119,172.50 
Is paying its Policyholders over - + $1,300,000.00 annually 
GOOD TERRITORY FOR LIVE AGENST 
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TELLS HOW TO PREVENT LAPSES 


Discussion of a Most Important Subject by a Texas 
General Agent—Some Salient Truths Sent Home 


















J. BEHRENS of Abilene, 

Texas, general agent of the 

* Missouri State Life, says on 

the subject, “How Can the Agent and 
General Agent Prevent Lapses?”: 

Lapses are the bane of the insurance 
business. They are, from every view- 
point, deplorable; and do no one any 
good. And the agent who can prevent 
them is a blessing, both to the company 
and to the policyholder. 

In my judgment, the way to strike 
at this evil is to begin at the begin- 
ning. The agent should go about his 
work in a businesslike way. He should 
put his business on his books in a 
strictly businesslike manner. First of 
all, the agent should sell to good risks. 
Now, in deciding on the quality of the 
risk, we must use caution; we must not 
be too free to express ourselves. I am 
reminded here of a story. A very dirty 
boy attended a certain school, and one 
day the teacher sent the boy’s mother 
a note saying that he was not clean, 
and that she ought to bathe him 
oftener. The mother sent the teacher 
a reply in which she said: “My boy 
Bill ain’t no rose. Don’t smell him; 
learn him.” But it is the agent’s duty 
to be careful about the quality of the 
risks he asks the company to assume. 
He is the greatest agent who sells 
not simply to the greatest number of 
risks, but who sells to the greatest 
number of good risks. In dealing with 
certain kinds of risks, we lay the seed 
for lapses when we sell them at all. 

Now, there is another point here. We 
should know something of those with 
whom we deal. We are more or less 
acquainted with their financial condi- 
tion. We must not make a mistake and 
judge a man’s financial condition from 
wrong symptoms. Seeing a tramp hur- 
rying away from a large house, a fel- 
low-professional asked him what luck 
he had met there. “It ain’t worth ask- 


ing there,” was the reply.* “I just ’ad 
a peep through the winder. It’s a pov- 
erty-stricken ’ouse, mate. There was 


actually two ladies playing on one pian- 
ner.” Yes, it is our duty to know 
something about a risk; and we make a 
great mistake when we knowingly sell 
a man more insurance than he is able 
to carry. We are simply preparing the 
way for an increase in lapses when we 
do so. 
* * * 

We must impress upon the policy- 
holder that insurance is strictly a busi- 
ness proposition, from start to finish. 
We must imbue him with the idea that 
it is to be treated according to good 
business principles. 
on its value and profit by its worth, 
he must keep up the business condi- 
tions that go with it. The judge of a 
Texas county was also cashier of the 
town bank. One day a stranger pre- 
sented a check for payment and his 
evidence of identification was not sat- 
isfactory. “Why, judge,” said the man, 
“lve known you to sentence me to 
prison on no better evidence than this.” 
“That may be true,” replied the judge, 





If he is to realize | 











We want a man who can show good clean 
record. for Full-Time Work. Territory in 
lowa. Strictly commission basis. Maxi- 
mum first year commission for Hundred 
Thousand Dollar Men. Over Five Mil- 
lion in force in Iowa. Wall write Three 
Million 1917 
Address JAS. H. JAMISON, Pres. 














“but when it comes to handing out the 
cold cash, we have to be mighty care- 
ful.” Let a man see that insurance is 
a cash estate, to be cashed when he is 
no more, at a time when cash will be 
sorely needed, and he will be mighty 
careful to see that the premiums are 
paid on it as they come due. If a man 
has a cash deposit in the bank, he will 
guard it carefully, he will do nothing 
to endanger its security. Insurance is 
also a cash deposit, with all the value 
of a deposit in the bank; and the 
thoughtful man will not endanger so 
valuable a thing, if he is made to fully 
realize its value and importance. 

The agent is supposed to be an ex- 
pert in the insurance business. He 


ought to know more than the policy- 


holder, and he can be of great assist- 
ance to the policyholder if he is com- 
petent. A_ physician was driving 
through a village when he saw a man 
amusing a crowd with the antics of a 
trick dog. The doctor pulled up and 
said: “My dear man, how do you man- 
age to train your dog that way? I 
can’t teach mine a single trick.” The 
man glanced up with a simple, rustic 
look and replied: “Well, you see it’s 
this way: You have to know more 
than the dog, or you can’t learn him 
nothin’. ” 

One of the best things we can do, 
toward preventing lapses, is to see that 
the first premium is paid promptly. 
There is a great deal ih getting started 
right, in getting the habit fixed. With 
the payment of the first premium, a 
man enters upon the experience of a 
policyholder, its ways and its methods; 
and this is the time for one to form 
the right ideas and habits in reference 
to insurance. And it is the duty of the 
agent to teach policyholders how it is 
done. Elihu Root tells a story about 
himself and his efforts to correct the 
manners of his office boy. One morn- 
ing the young autocrat came into the 
office and, tossing his cap on a hook, 
exclaimed: “Say, Mr. Root, there’s a 
ball game down at the park today, and 
I want to go down.” Now the great 
lawyer was willing the boy should go, 
but he thought he would teach him a 
little lesson in good manners. “James,” 
he said, “that isn’t the way to ask a 
favor. Now you sit down in my chair 
and I’ll show you how to do it prop- 
erly.” The boy took the lawyer’s chair, 
and his employer picked up his cap and 
stepped outside. He then opened the 
door softly, and, holding the cap in his 
hand, said quietly to the small boy in 
the big chair, “Please, ‘sir, there is a 
ball game at the park today. If you 
can spare me, J should like to get away 
for the afternoon.” In a flash the boy 
responded, “Why, certainly, Jimmie! 





And here’s fifty cents to pay your way 
in.” The boy learned his lesson too 
well. 

It is also the duty of the agent to 
discourage borrowing on a policy. This 
often leads to lapses. It is a dangerous 
habit. The borrowing habit grows so 
easily. It involves such risks. It is 
laying an evil hand on the future. It 
is using up in the present that which 
will perhaps be more needed in the 
unknown future. It is robbing insur- 
ance of its most gracious benefit, by 
endangering the protection that it af- 
fords for the future. It is like drawing 
out for the use of today that which 
we have laid aside for the rainy day. 
It is like spending today, while we are 
alive and able to work, what we have 
set aside for our families when we are 
dead, or no longer able to work. It is 
robbing our children of their inherit- 
ance. 

Let us bring home to the mind of 
the policyholder the fact that he can 
never buy a policy as cheaply as the 
one he has. He will be at least a year 
older, unless of course the policy- 
holder is an unmarried woman. He can 
never buy as good a policy. Time will 
be lost forever. His chance of realiz- 
ing will be lessened. If he intends ever 
to have insurance, he would better keep 
in force what he already has. He has 
already invested in that he has put 








his money into it. To lapse is to lose 
what he has already invested. He 
should by all means continue his pay- 
ments, to hold what he has already 
paid. 

These are some of the ways in 
which it occurs to me an agent can 
work to prevent lapses. And feeling 
the importance of preventing lapses, 
let it be our study by these means and 
every other good way that we can think 
or hear of, to labor for the advance- 
ment of our work along these lines. 

And now let me repeat. An agent 
should use every care to impress upon 
the parties he writes that it is not 
oniy the first premium that is involved 
but it is as many thousand dollars 
as he applies for; and that by keeping 
the small premiums paid every year he 
is certainly growing into a real cash 
estate for the face amount of his pol- 
icy. And if he were negotiating any 
other deal so important, he "would use 
his very best efforts to fully realize 
on the transaction. I make it a point 
in writing insurance to get as much 
cash on the first premium as possible; 
and when I take notes I impress upon 
the applicant the fact that he must 
surely take care of the notes when 
due; and the only way the investment 
will be a permanent benefit to him is by 
his keeping the policy in force and 
maturing it. 








liberal compensation. 


SECURITY MUTUAL LIFE 
INSURANCE COMPANY 


BINGHAMTON, N. Y. 


Offers to men able to produce business, first 
class territory, with direct contract providing 


C. H. JACKSON, Sup’t of Agencies 


For particulars address, 














REAL GENERAL AGENC 
OPENINGS | 


In Iowa, Illinois, Indiana, Michigan, Minnesota, 
Missouri and Ohio. For those who can qualify. 


If you are interested in making a permanent connection 
with a growing life insurance company, write 


Continental Assurance Company 
910 Michigan Avenue, Chicago 














NOW IS 


THE TIME 


new men in unoccupied territory that is fertile and possesses great possibilities. 


making money these days. 
the time to hit and hit hard. Our 
country is enjoying an unparalleled period 


This is 


of prosperity. Let us all take advantage 


TO D IG of the times. 


insurance. 


| 
Fr mks life insurance man should be 


It is a great day to sell life 
e are now putting on some 


We would 


like life men to write us about our proposition during the next six weeks. 


Inter-Southern Life Insurance Company 


Louisville, Ky. 
JAMES R. DUFFIN, President 








THE 





NATIONAL UNDERWRITER 





September 13, 1917 






















Once an | 
Illinois Life 
Man 


Always an 


Illinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLINOIS 


COMPANY COM PANY 


WANTS GOOD MEN Wants GOOD MEN 
AND AND 
WILL PAY THEM WELE WILL PAY THEM WELL 








Another Year of Progress— 


Dec. 31, 1916 GAIN 
i .  RORLER VOLE EPEC $11,943,640 $1,664,007 
Siteles to Policyholders . 1,141,900 133,149 
Insurance inforce . . . . 104,989, 362 15,392,529 
RENE yo nas er) Be wee 4,485,710 "597,021 


TheWESTERN and SOUTHERN 


Life Insurance Company 
W. J. WILLIAMS, President CINCINNATI 


Attractive Apportunities 


Open to Agents in Ohio, Indiana, Kentucky, West 
Virginia, Western Pennsylvania and Michigan 


















A ‘HUSTLER 


Can Get a Direct General Agency Contract With 


Merchants Life Insurance Company 
BURLINGTON, IOWA 


Assets $1,399 


Death Claims Paid $2,752, 963.76 Good Territory Open 
































FACTS—24th YEAR 
MISSOURI STATE LIFE INSURANCE COMPANY 
ST. LOUIS, MISSOURI 


Comparative Statement Showing Yearly Growth of Company ° 
Admitted Assets Guarantee Fund to Policyholders Insurance in Force, Paid for Basis 


Dec. 31, 1913 Dec. 31, 1913 Dec. 31, 1913 
$9,032,736.66 $1,880,784.30 $81,526,180.00 
Dec. 31, 1914 Dec. 31, 1914 Dec. 31, 1914 
$10,511, sn . $2,117 oop : 83, 364, se ~ 
Dec. 31, Dec. 31, Dez. 31, 
412,000, ie is %2, ae 9 a sty is, i 00 
$14,142, 052.49 $2,708,397.65 $129,199,2'79.00 


Representing 


The Mutual Life Insurance Company 


OF NEW YORK 
you will make money. 


The great strength, big dividends and incomparable 
benefits of the ‘‘oldest company in America’’ 
mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2nd Vice-President 
34 Nassau Street, NEW YORK, N. Y. 











$15,325, 25339  $2,841,209.49  $144'786,620.00 















The Gem City Life Insurance Company 


DAYTON, OHIO 
General Agency Openings In First Class Territory In Ohio Only 


Life Department—Low Level Premiums, Non-Participating 
Accident Department—Unexcelled Policies and Rates 


HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The tifty-seventh annual report shows insurance in force of $133,493,000, an in- 
crease during the year of $7,832,827. ‘The Company paid the policyholders in 1916 
$3,536,233, of while $628,406 was in dividends or premium refund. Its insurance 
reserve fund was increased by $1,300,000 and the Assets are now $32, 821,462. 

W. A. R. BRUEHL & SONS, General Managers HOYT % GALE, General Manager 
Central and Southern Ohio and Northern Ker.tucky For Northern hio 


Rooms 601-606 The Fourth National Bank Building 229-232 Leader-News Building 
CINCINNATI, OHIO CLEVELAND, OHIO 






















Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 





J.O. LAUGMAN, President‘ B. O. BERGE, Secretary 


Lutheran International 


Insurance Company 
Capital $100,000.00 Surplus $121,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 
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©) The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT *x° MONTHLY INCOME INSURANCE. 


} tte LATEST POLICIES AND AGENCY CONTRACT Sat}:0g:\ee3 
Openings OHIO IND. KY., and MICH. Write Columbus 

















CRESCENT LIFE 


. INDIANAPOLIS 
JOHN C. HUMES, President LESLIE D. CLANCY, Secretary 


A LEGAL RESERVE COMPANY 
ARE YOU A BIG PRODUCER? CAN YOU PROVE IT? 
If so, you can develop a life interest with th's prosperous Company. 
ONE GENERAL AGENT WANTED IN INDIANA 














